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WOODLIFE 
DIP!” 


That’s a phrase heard 
Uf more and more 





these 
days when buyers ap- 
prove specifications for 
new homes. They've 
learned the advantage of 
wood preservation in to- 
day’s “tighter” built 
homes with their com- 
plete insulation, weather- 
proofing and air condi- 


tioning. Information sent 





on request. 


Protection Products Mfc 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 
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are the finest frames we have ever 
taken into our warehouse.” 


September 6, i9 
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Long Lake Lumber. . _ Uniformly Fine 


The Long Lake lumber line is famous for quality. It's 
sound, straight-fibred, soft-textured, carefully seasoned 
painstakingly manufactured. Mixed Cars—Frames, Pack- 
age and Lineal Trim, Mouldings, Lath, Cut Stock. 


TOXIC—PRESERVATION 


| APPROVED | 
iNATL. DOOR MFRS. ASSN. 


Member National Door 
Mfrs. Assn. 


Complete Service in 


Western Pines 


Lumber in Yard at Medford Mills 


choice timber. 


and cut stock department. 





Medford Corporation, 


AMERICAN LUMBERMAN, Published by The American Lumberman—Established 1873—Office of Publication, 431 South Dearborr | 
Street, Chicago, Il. Entered as second-class matter March 28, 1932, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 


Medford Offers You Super- Quality 
Products in California Ponderosa Pine, 
Sugar Pine, Douglas Fir and White Fir 


Medfozd’s large holdings in the Crater Lake and 
Klamath Lake regions insure constant supply 
Let us supply you with Yard 
Stock, Cut Stock, Lath, Mouldings, Factory Items. 
Sugar Pine Clears, wide and thick, choice quc!- 
| ity, careful manufacture. Complete planing mill 


Members Westerm Pine Association, West Coast Lumbermen’s Association. 


MEDFORD, 
OREGON 
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Team-mates 
in Defense 


HE High Climber in the forest scaling the giant 

spar tree and the aviator patrolling the sky are 
team-mates in defense. Both are fearlessly performing 
essential jobs. 

The High Climber, 20 stories in the air, with axe and 
saw tops the tree. The spar is ready, a 200 foot tower 
of strength to which he attaches great cables. These 
are the sky lines of the forest along which enormous 
logs are carried to flat cars for transportation to the 
lumber, pulp and ply-wood mills, frequently many 
miles away. The High Climber is a symbol of the men 
of the lumber industry. always ready for the challenge 
of difficult demands. The efficient manner in which they 
are meeting the demands of America for lumber is a 
bright spot in the record of the nation. 

Almost overnight the industry produced billions of 
feet of lumber for national defense. for the housing of 
soldiers and workmen—billions of feet of lumber to 
meet more than normal requirements for new homes, 
farm buildings, shops and factories—millions of feet 
for new and wider uses, often releasing other materials 
for defense needs. 

Lumber is shouldering its greater responsibilities 
quickly, efficiently and economically because lumber 
is America’s most adaptable building material. Its uses 
are many and varied. It is serving essential needs in 
aviation. It is fashioned into massive timbers for use 
in shipyards and in the construction of docks, bridges 
and vessels. Lumber is also indispensable to many 
other industries. 

Lumber is abundantly available, and will continue 
to be available because the seeding and planting of 
new trees is replacing those that are harvested, 
assuring a continuing supply. Timber is a crop. It is 
America’s greatest renewable natural resource. 





Published on behalf of the Lumber Industry by 


WEYERHAEUSER 


Manufacturer of Forest Products 





(This advertisement is appearing in current issues of THE SATURDAY EVENING POST, TIME and BUSINESS WEEK) 
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This Country of Ours 


Building a Small Home Is a 


Defense Project 


HE AMERICAN LUMBER- 
MAN, in accord with the entire 
Lumber and Building Industry, 

is for Defense. The AMERICAN LuM- 
BERMAN wants the new two-ocean 
Navy built as quickly as possible. It 
wants the United States to have the 
largest air fleet in the world. It is 
anxious that the United States train 
and equip the most effective and pow- 
erful armored force that any nation can 
produce. But the AMERICAN LUMBER- 
MAN believes that defense in these 
purely materialistic forms is futile un- 
less the people behind the defensive 
mechanism attain the mental attitude 
that will enable them to make the he- 
roic effort essential to the success of 
their arms. 

The disruption of business, the dam- 
ming of the normal flow of currency, 
the drying up of normal trade chan- 
nels, will not induce the attitude of 
mind necessary to win the war. Par- 
ticularly, it may be said, that these dis- 
locations create an attitude of reluc- 
tance in place of the necessary attitude 
of willing sacrifice, unless the people 
of the United States were already con- 
fronted with an enemy force. 

Because the AMERICAN LUMBER- 
MAN is concerned not only with the 
welfare of an industry and the welfare 
of the American people, but is anxious 
that the men and women behind the 
Army and Navy have the proper men- 
tal attitude of sacrifice and determina- 
tion to drive through all obstacles, it 
wishes to state that private home own- 
ing is a time-honored means of build- 
ing that necessary attitude of the mind. 

In considering the private home as 
an integral part of the Defense pro- 
gram, four points must be examined. 
One, the effect of home owning on the 
individual ; Two, the home as a pro- 
vision against the uncertain circum- 
stances of life that will follow the war ; 
Three, the effect of home-building on 
National income, and Four, the effect 
of home-building in relation to priori- 
ties. 


The Government itself has brought 
out the fact that housing is a part of 
the Defense program. Particularly has 
this been true in taking care of work- 
ers on cantonments and in areas where 
Defense factories have been enlarged 
or built. In spite of the large number 
of houses built by the Government, 
however, according to the United 
States Savings & Loan League, the 
private building dollar has provided 
for approximately 88 percent of the 
new residential building in urban areas 
including Defense crowded cities and 
towns. At least that was the percent- 
age figure that prevailed during the 
first five months of 1941. Furthermore, 
many localities where Defense con- 
tracts have been awarded are not 
faced with any housing shortages, or 
with any government finance housing 
units simply because the big job was 
done by the private building industry. 
It can be seen therefore that private 
building has contributed considerably 
to the Defense program and private 
building can play an even more impor- 
tant part if it is not stopped due to 
the action of a priority list that has 
included some of the necessary mate- 
rials for the building of homes. 

Aside from the very tangible result 
of maintaining shelter for the health 
of our Defense workers, and people, 
home building contributes at least two 
other tangible aids to our Defense pro- 
gram, which in turn build up the one 
intangible necessity without which our 
army is futile, namely the fusing of 
millions of minds into a determined 
will to protect the United States and 
her institutions and to overthrow all 
attempts inimical to the welfare of our 
people. We speak specifically of the 
home as security for the future and of 
home building as a means of keeping 
alive the second largest industry of the 
United States. 

The United States in its literature 
on Defense savings has brought out 
the point that the Defense industries 
are creating new outlets for farm prod- 


ucts and that therefore farm incomes 
are on the increase and that as the 
National income is increasing, the 
earning power of all Americans must 
be increasing and therefore people have 
more money to spend. It is further 
stated that in Defense savings this 
money can be well applied inasmuch 
as it is used to buy materials raised on 
American farms, dug out of American 
mines, grown in American forests and 
otherwise produced by American peo- 
ple, and to pay American citizens 
working in Defense industries. The 
thought is logically introduced that it 
is a good thing for the country to have 
as large numbers of its people as pos- 
sible with a stake in their government, 
and that Defense savings will have a 
steadying influence on the cost of liv- 
ing. And further, that in any time of 
emergency or uncertainty, it is a wise 
policy for people to save money, for 
after the war there would likely be pe- 
riods of change and adjustment which 
money from the Defense savings would 
help to alleviate. 

Without exception, precisely those 
same points may be made in relation to 
owning a home, or in relation to in- 
vesting money in a home as security 
for the future and the present. There 
is only one place where the program 
differs and that is in favor of home 
owning. While it is stated that De- 
fense savings are always worth what 
was paid into them, it cannot be stated 
that Defense savings will always buy 
what they could buy today. In times 
of inflation, money may be worth less 
than bread. Money may not be able 
to buy shelter. But in times of stress 
and inflation, a home, owned, is a tan- 
gible asset that has increased value or 
at least increased utility and such a 
thing may not be said of either metal 
or paper money. It is a good thing 
for the country to have as large num- 
bers of its people as possible with a 
stake in their Government, but every 
man who owns a home has a stake not 
only in his Government but in his land. 
He has a tangible piece of property 
that he can see; and love of one’s home 
is an emotion that is universal. Any 
man will do more to defend his own 


(Continued on Page 37) 
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WHITING MEAD CO. 
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Whiting-Mead Co., Los Angeles, 
department store of building ma- 
terials, whose institutional signboard 
advertising and "country-store” dis- 
play features keeps its aisles, and 
the parking plot in the foreground, 
filled with customers and customers’ 
cars. Although in the heart of an 
industrial district it is frequented by 
women, business men and farmers, 
shopping for building and dec- 
orative materials 


Country Store Idea Attracts Customers 


With an average of three million 
feet per month in lumber sales, at its 
main yard alone, Whiting-Mead Com- 
pany, Los Angeles, can take its place 
as one of the most unique institutions 
in the country. But in addition to its 
extensive lumber volume, the firm has 
also developed a merchandising pro- 
gram that fulfills its slogan: ‘“Every- 
thing for Building from Foundation to 
Roof.” 

Although located in the heart of the 
industrial district, surrounded by pack- 
ing houses, warehouses, and manufac- 
turing plants, some of the wealthiest 
dowagers from Beverly Hills, Pasa- 
dena, and other centers thirty or forty 
miles away, personally drive down to 
this yard when building or making 
additions to their mansions. On the 
other hand, truck farmers and work- 
ers from all over the city and county 
are customers of the yard. 

For a number of years, Whiting- 


Mead Company has been gradually 
adding new lines until today it is a 
“super lumber yard” with a depart- 
ment-store layout all on one large floor. 
Open display is carried to its final con- 
clusion with the result that any builder 
keenly enjoys shopping through the 
extensive stocks, and anyone interested 
in remodeling and alteration finds ex- 
actly what is wanted. 

“We have tried to make our dis- 
play like a country-store,” said Ferdi- 
nand Vigne, Jr., General Manager. 
“Each department is a separate and 
self-contained unit yet all are on the 
open floor together so that traffic 
moves naturally from one to the other. 
We display wheelbarrows, garbage 
cans, door mats, and other articles that 
make extra sales along aisles, and at 
points leading from one section to 
another, where they will attract atten- 
tion. 

“Our idea is to give the appearance 


of lots of merchandise and stock while 
at the same time having the depart- 
ments more or less separated so that 
customers in each department can shop 
easily. All types and kinds of people 
tell us how much they like to shop 
here; that, we believe, is sufficient rea- 
son for our kind of display because 
when people come from all over the 
county to our store because they like 
the way we show merchandise then 
we know our displays are really doing 
good work.” 

In this unique store there are as 
many women shoppers as men. The 
layout has been especially developed to 
make it easy for women to see exactly 
what they want for their homes. 

Women, it has been found, are usu- 
ally only interested in the lighting fix- 
tures, plumbing and bathroom acces- 
sories, paint and wallpaper, and lino- 
leum, and therefore these departments 
are grouped near the front of this 





Left: the hardware department flanking the main aisle, and right, the aisle display used to attract customers into the hard- 
ware department proper. Views on this and facing page are of departments inter esting to women 
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“country store.” After that, says 
Vigne, the women usually sit down 
and the men buy the lumber and other 
building materials needed. 

The store is laid out with a wide 
aisle running straight from the en- 
trance to the lumber and planning de- 
partment at the extreme rear. Gen- 
eral offices are at the front on the right 
hand side; the first selling department 
is on the left, where two hundred and 
thirty separate styles of wall brackets 


and center lighting fixtures are shown 
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clearly marked. 

Proceeding down the aisle, plumb- 
ing supplies are on the left and bath- 
room accessories on the right, followed 
by a tile and wall board display. The 
bathroom accessories are cleverly sam- 
pled against their “natural” background 
of tile and wallboard. 

The paint and wallpaper department 
is off the aisle to the right, marked by 
mass displays in the aisle itself. This 
department has open-face shelving and 
all merchandise is on open display ex- 
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etc., are used in this department. 
The country-store idea has been 
widely featured in advertising, and 
Mr. Vigne reports that this has met 
with wide success. Characteristic of 
this advertising is a large figure that 
Mr. Vigne calls “Brigham Young.” 
He can be seen on buildings and on 
sign boards throughout the county. 
Sign boards and billboards have been 
found the most effective type of ad- 
vertising, Mr. Vigne reports. These 
push the institution and never adver- 


Above, left: the paint and wall paper department; and above, right, bathroom accessories displayed against appropriate tile 

and wallboard backgrounds. Lower left: part of the millwork display especially interesting to women, a built-in kitchen cabi- 

net; and right, a department containing 230 styles of lighting fixtures displayed against panelled walls of knotty pine, each 

fixture hooked up so that it can be displayed lighted. These departments stem right and left from a main aisle and those 
interesting to women are located well to the front 


against paneled walls of knotty pine. 
Each one is hooked up so that it can 
be seen lighted. 

The hardware department is directly 
behind the lighting fixture department, 
on the left hand side of aisle. Atten- 
tion is called to this department by 
triangular display fixtures of light ply- 
wood which divide the main aisle. 
These show hundreds of samples, each 


cept for brushes which are in a locked 
case at the front. 

Both the right and the left side of 
the aisle, from this point to the rear, 
show displays of millwork, sash and 
doors, ete.—all arranged along the 
aisle to demonstrate the type of mate- 
rials and millwork that can be pur- 
chased from the yard. Numerous 
small displays of moulding applications, 


tise price. In addition, the firm uses 
some advertisements in “Sunset,” a lo- 
cal magazine about California. Very 
little newspaper or direct mail is used. 
Word of mouth, Mr. Vigne concludes, 
has been the most productive, so far as 
yard traffic is concerned. “One per- 
son tells another” about this extensive 
and unique layout, with the result that 
the parking lot is usually full of cars. 
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NOW ATTRACTIVE 
RESIDENCE 


The before-and-after pictures shown 
here present a striking display of the 
remarkable transformation of an old 
horse barn to an attractive, modern 
residence, conceived and engineered by 
Ray Treganza, manager of the F. M. 
Reed Lumber Co. yard, Mauston, Wis. 
Mr. Treganza’s ability as a designer of 
attractive new small 
homes has been known for some time 


exceptionally 


in and around Mauston, and the magic 
he has wrought on the old barn has 
excited so much comment that remodel- 
ing activity in his vicinity bids well to 
be greatly stimulated this fall. 

The house evolved from the barn 
uses the entire barn structure above the 
old foundation. The barn was located 
near the rear of a wide lot. The house 
is located, as indicated by the picture, 
near the front of the lot. The site of 
the house was excavated, and a new 
foundation of cement block was laid. 
A concrete basement floor was poured. 
The barn studs were then cut at the 
top of the first floor, leaving the old 
floor and joists on the old foundation. 














| BATH 


KITCHEN 
(0:0"x 13-3" 


DINING ROOM 
12-3" x 10-6" 





SUN PORCH | 
3-6 x%13'- 6" 


LIVING fOOM 
U-3" x21-O" 


FIRST FLOOR 


Right: Attractive 
home achieved by 
remodeling horse 
barn shown below. 


The good, sound frame above the barn 
floor was then placed on the new foun- 
dation. The old floor and joists were 
then broken up for kindling wood. 


The owner of the home is Mrs. A. 
A. McIntyre, who has many relatives 
prominent in the lumber manufactur- 
ing business, and particularly in the 
ownership and management of the 
Brooks-Scanlon Lumber Co., and the 
Foley Lumber Co. 

The house is insulated throughout, 
and insulating lath was used on all 
walls and ceilings. Facing is wide 
white pine siding, and heat is provided 
by means of an oil-burning blower 
furnace. 

With a clothes closet leading from it, 
the dining room is somewhat unusual. 
The closet was provided to make pos- 
sible a change in the room from dining 
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BED ROOM 
M-?'x 8-0" 


BED ROOM 
U9" x 10°-0" 











to sleeping use. Thus, in case of illness 
the room can be converted quickly and 


efficiently to a bed room, The large 


sun porch on the first level and the 
balustraded deck porch at the second 
level are added, attractive conveniences. 
The clothes chute adjacent to the flue 
has a double feed door permitting di- 
rect use on the first level from both the 
kitchen and dining room. 
















DECK PORCH 
10-0" x 18°-0” 





CLOSET 





BED ROOM 
N-9"x 16-3" 





SEWING 
5-6"x 5-9" 
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Left: Erling Hellie- 
sen, president, 
Helliesen Lumber 
Co., Yakima, 
Wash. talking 
across counter 
with contractor. 
Below: lumber and 
plywood _ storage 
sheds; lumber is 
stacked on wooden 
horses to save back 
bending 





Quality Lumber Builds Business 


“What success I have had in the 
lumber business you can say has been 
due to sticking to three principles. 
There is nothing new about them. 
Each year I try to think if there is 
some more modern way I can mer- 
chandise. Just as often I come to the 
conclusion that these principles are 
still just as modern as any streamlined 
promotion ever devised. So I con- 
tinue to:— 


(1) Handle only the highest qual- 
ity of product (no exceptions ) 
“(2) Cater to the contractor 


“(3) Let no man be my enemy be- 
cause of my entering his pre- 
serves.” 

These remarks were made by Erl- 
ing Helliesen, president of the Hellie- 
sen Lumber Co., of Yakima, Wash. 

Asked to break down these three 
principles and talk about them more 
in detail, Mr. Helliesen took up that 
one concerning quality first. 

“What I wish the people of this 
community to say among themselves 
is that ‘Helliesen always has the best 
lumber that can be bought.’ Even if 
they had occasion to say, which they 
have not, that ‘He’s the devil to deal 
with,’ ‘Slow as molasses,’ ‘Watch your 
step,’ and so on, still I think I would 


get my share of the business if they 
retained that one thought, that my 
lumber is always the best. 

“Number one of the three cardinal 
principles calls for two sub-principles 
as relates to quality. First of these 
is that I buy only dry lumber and store 
everything under cover. 

“The second is to buy only from 
highest quality mills. 

“A few years ago, the leaning in 
the building industry was more toward 
No. 2 and No. 3. Today it is defi- 
nitely swinging back to No. 1 in this 
locality. But whatever the grade, No. 
1, 2 or 3, we see that in any grade 
none of a lower grade is sold. 

“As regards to catering to the con- 
tractor, I have always done that. Bet- 
ter than 50 percent of our business 
goes through the contractor. I know 
that it is still a matter of pride with 
him that he be permitted by the owner 
to buy the materials for the new 
house. While we are in line with 
modern merchandising methods so that 
we seek to sell the materials for the 
whole house or building, we much 
prefer to let our contractor friend be 
the “whole” in the estimation of his 
client. This bit of prestige is due 
him. 

“Aside from the quality of product, 


which appeals to the contractor, there 
are other ways of servicing him so as 
to retain good will, such as prompt 
delivery and unvarying courtesy on 
the part of management and employees. 
These are old and well-worn princi- 
ples of doing business—always good, 
down to the fabric. 

“Now we come to the last of the 
three principles—about trespassing on 
the other fellow’s preserves. Perhaps 
I will be ribbed about that and maybe 
called behind the times. As you look 
around here in the front office or any- 
where else in the place, you will find 
straight lumber and plywoods. We 
also carry nails for the convenience of 
our trade, and you will find some fire 
brick and high temperature cements 
which are needed to build fireplaces. 
But when plans are to be drawn or 
architectural help of any kind needed, I 
throw the business to one of our local 
architects and employ no one in that 
capacity on my staff. 

“T am in the lumber business and 
this is not too big a city. My aim is 
to be known as the lumber dealer 


where people can always get the best 
lumber in town.” 
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THREE HOMES WERE BUILT 


FROM THIS PLAN 


Threehomes 
built near Port- 
land, Ore. from 
the accompany- 
ing floor plan. 
Most rooms are 
comparatively 
square and lend 
themselves to 


corner windows. 


Floor plan by 


Thomas Lovelace, 
Portland, Ore. 




















In the rapidly developing Maywood 
Park area on the eastern edge of Port- 
land, Oregon, are a number of board 
bearing the “Another 
Lovelace home!” They are fastened 
to jack firs in the yards of new homes, 
and to houses still under construction, 

During the past two years, Thomas 
Lovelace, Portland architect, has built 
something like +5 one-story, five- and 
six-room houses throughout this dis- 
trict and the success he has had with 
these homes is particularly noteworthy 
because he builds every home with the 
woman’s point of view in mind. Spe- 
cial attention is given to kitchens. 

The ‘average kitchen, states Mr. 
Lovelace, contains approximately 10 
square feet (door and drawer area) of 
cupboard space while his kitchens aver- 
age 22 feet. Cupboards are all 12 
inches in depth; drainboards a full 24 
inches in width, and drawers as plen- 
tiful and roomy as can be managed for 
each kitchen. In most cases two draw- 
ers 12 inches deep are included for the 
storage of flour and sugar; since bins 
went out with bread-making. 

That special touches and carefully 
planned kitchens help to sell homes is 
evidenced by the fact that Lovelace 
homes sell within from 4 days to 4 
weeks after completion. 

Visiting a few of the women in these 
new homes brought out the facts that 
women like convenient, roomy cup- 
boards and drawers when they are 
planned so that they neither, crowd nor 
clutter the room. They like over-the- 
drainboard cupboards to be so planned, 
in conjunction with the drainboard, 
that the old, irritating practice of 


signs words 


head bumping is eliminated ! 
Women are especially fond of draw- 


(Continued at bottom of Page 35) 
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SELLS HOUSES LIKE CARS 


Cow-Pasture Subdivision a Success e 


“We have taken a page from the 
auto manufacturer’s brief and found 
that when applied to the lumber busi- 
ness it works 100%,” said Guy Martin, 
proprietor of the Guy Martin Lumber 
Co., Denver Colo. “For a definite 
stated price automobile makers sell 


complete, assembled cars that are 


‘collections. 


American fiumberman 


entails poor accounts and expensive 
Furthermore the Martin 


firm owns the land on which many of 
its houses are built, employs its own 
carpenters and architects, finances its 
houses until they are sold, and thus 
controls the deal from start to finish. 

Three years ago the Guy Martin 








Street scenes showing a variety of houses in subdivision developed by the Guy 
Martin Lumber Co., Denver, Colo. 


ready to be ridden in. In like manner 
for a definite stated price we sell com- 
plete, assembled houses that are ready 
to be lived in.” 

According to Mr. Martin the fin- 
ished product plan has freed his com- 
pany from competition and avoided 
over-the-counter selling which he feels 


Lumber Co. bought a cow pasture as 
an experiment. In it they laid streets 
and installed the utilities, and had it 
incorporated as a part of the city. 
Building sites were plotted to take ad- 
vantage of the contour of the rolling 
land. Some lots had a wide frontage 
and were shallow; others were narrow 


and ran well back from the street. 

Designs of the homes themselves also 
varied. A certain amount of similarity 
in floor plans was maintained, and all 
layouts included built-in garages; 
otherwise no two were alike. 

The cow-pasture subdivision met 
with immediate public acceptance and 
the concern is now at work on its third 
addition. An effort is made to keep six 
or ten completed houses ahead, but 
there are times when the concern is 
completely sold out. Plans are being 
made for a 170 home-site project, 
which will be the largest yet under- 
taken, 

The houses vary in price from $3000 
to $5000, and customers usually use 
FHA financing. 

“Frequently,” says Mr. Martin, “a 
couple inspects our houses and decides 
that certain aspects of several houses 
please them. Our architect incorporates 
these features into a harmonious new 
design and the customers are delighted 
with a plan which seems truly their 
own.” ; 

The present subdivision site is on a 
hillside, thus permitting homes with 
full sized basement windows, outdoor 
ground-level entrances and unique and 
attractive landscaping. 

Two Martin salesmen alternate 
Sundays in selling the houses. Their 
knowledge of building and the mate- 
rials which go into the homes has 
been helpful. The technique is simple. 
The customer sees the finished house, 
a single figure covers all expenses and 
the amount of the monthly payment is 
known. It makes new-home ownership 
easy and attractive. 





(Continued from Page 34) 
ers that slide easily in their linen clos- 
ets and bedrooms as well as in their 
kitchens. They like houses that are 
roomy inside. Every foot that isn’t 
actually in rooms should be made into 
easily-accessible storage space, shelves, 
cupboards, closets, and drawers. 

Many of the bed rooms and living 
rooms were nearly square and women 
like this shape, especially in’ bedrooms 
with corner windows, because it allows 
for more furniture arrangements. 


Lovelace homes are not built for the 
few who go in for things just because 
they are new or different, but for the 
many who are fairly conventional- 
minded people. The average Ameri- 
can, he believes, likes symmetry. So 
bookcases and fireplaces are centered 
against the walls, and doors, cup- 
boards, and so forth, are arranged to 
add to the symmetrical effect. 

The accompanying floor plan shows 
Mr. Lovelace’s own favorite inside ar- 
He has built 7 houses 


rangement. 


using this same floor plan. None of 
the house exteriors, however, are alike. 
The three houses pictured here have 
this floor plan. Particular attention is 
given to all of Mr. Lovelace’s house 
fronts. They are all varied and inter- 
esting, although conventional enough 
not to be faddish. 

"When a house is finished, the lawn 
is graded and a few good shrubs set 
out. This costs about $50 extra, Mr. 
Lovelace says, but it pays because it 
makes the home more homelike. 
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Presenting the house, 
and the 


price, as well as a 


the plan, 


selection, is the ac- 
complishment of F. I. 
Crane Lumber Com- 
pany's house model 
displays in Austin, 
Minn. R. P. Crane, 
president of the com- 
pany, has created not 
one, but a series of 
these displays 


Visual Aids Make Sale of Homes Easy 


It takes ingenuity and a little expen- 
diture of money to create a visual aid 
that will either clinch a sale or present 
an idea so clearly that the seed of 
desire is planted. R. P. Crane, presi- 
dent of the F. I. Crane Lumber Co., 
Austin, Minn., has created, not one, 
but a series of visual aids, each one 
of which presents some embellishments 
not usually found in the original idea. 

House models, for example, are not 
unusual in a lumber yard, but a com- 
plete “street” of them, leading from the 
entrance to the main office counter, 
are. Each model is the reproduction 
of a house that solves a home problem 
with which the F. I. Crane Lumber 
Co. is familiar. Under each model is 
the floor plan of the ground floor; a 
model may be swiveled up on end, 
and thus disclose the floor plan beneath 
it, and if it is a two-story house, the 
second floor plan is also shown, on 
the “bottom” of the house, in full view. 
The price-per-month is quoted on a 
card-that has been constructed to look 
like a “For Sale” sign board in the 
“yard” and this price-per-month in- 
cludes principal, interest, taxes, mort- 
gage and hazard insurance. 

That display carries the problem of 
visual aid to its logical conclusion. 
Not only is a selection of houses pro- 


vided, but having found the house 
model that appeals in appearance, the 
customer can at once view the proposed 
floor plan, and also learn how much 
per month it will take for him to own 
the house. This practically advances 
him to the point where he is interested 
in buying. 

If that is true, the next step, logi- 


cally, is to show him—not tell him— 
what you, the lumber dealer, propose 
to put into the construction of the 
house. Mr. Crane has that all set up, 
too. This visual aid display is in the 
form of a section of wall, ceiling and 
floor construction. It is so complete 


that it is nearly tantamount to being 
able to see through a fully constructed 





Left: A method of presenting a model house, plus 
literature telling the customer how he can own one 
like it. This stand is used chiefly on the foyer of 
local banks. Right: A street of model homes in the 


lumber yard display room 
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wall with eyes capable of being focused 
progressively on each type of material 
used. Where necessary, glass is used 
to hold insulation in place, in other 
cases, cut-out sections suffice to give 
the eye the proper impression, and not 
only one type of construction is shown, 
but the customer is given a_ visual 
choice of several types and materials. 
The entire display is a class-room study 





Left: a semi-outdoor display of millwork in the covered over driveway used for trucks in winter. 


in construction. 
materials. 

Two other displays exemplify, 
chiefly, the attention getting qualities 
of visual stimuli. One is a rostrum 
type display on which has been con- 
structed a miniature stage. On this 
stage is a house model and “landscape” 


It is built of quality 


Amemcanfiumberman 


and attention is directed to it by lights 
in the “wings” flashing on and off. 
Below the stage, on the pulpit-like top 
of the rostrum is a slanting surface 
designed to hold literature on homes 
and home building. Both stage and 
pulpit are familiar eye compelling 
objects, and the presentation of a house 
in such surroundings induces possible 
prospects to pick up the literature, 


room walls, ceiling and floor—x-rayed 


which is the sole purpose of the dis- 
play. Mr. Crane uses this display most 
often on the foyer of local banks. 
The other attention getting display 
is primarily effective because it is a 
semi-outdoor display. Being outdoors, 
where prospects feel they will not be 
‘“‘pestered”’ by salesmen, it encourages 


passers-by to stop and examine the 
window, entrance, and kitchen units 
on view. Advantage has been taken of 
a covered runway used by trucks in 
the winter. Overhead doors have been 
installed to close off either end of the 
covered driveway, and in summer when 
it is not needed, millwork units are 
displayed adjacent to the public side- 
walk. The accessibility of this auxiliary 
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Right: Construction of 


display area has proved to have draw- 
ing power with the public. 

While displays are commonly used 
everywhere, it is the attention given 
to the small details, that taken together 
present a complete selling idea, that 
places R. P. Crane’s visual selling aids 
apart from many others. 





Building a Small Home Is a 


Defense Project 
(Continued from Page 29) 
home than he will do to defend some- 


one else’s home. And in spite of Gov- 
ernment building, there is, today, an 
increasing demand for new homes. 
To keep the home building industry 
alive in centers other than those desig- 
nated as Defense areas, should be the 
concern of every civic minded citizen. 
Enough certainly has been learned 
from the last depression to understand 
that the drying up of resources in even 
small scattered communities through- 
out the United States is sufficient to 
have a cumulative and overwhelming 
effect upon the entire economy of the 
United States. To effect a dislocation 
of the channels of trade so that they 
short-circuit great areas of our country 
is a policy that will result in a lower 


National income, in unemployment, 
misery and unhappiness. To shut down 
factories in small communities, simply 
because they are not engaged in some 
direct Defense activity, is to condemn 
whole towns to poverty and to con- 
demn the rural communities of those 
towns to a similar fate at perhaps a 
not much later date. 

The second largest industry of the 
United States cannot be thrown out of 
joint without divorcing too many 
millions of people from their income ; 
without creating too much dissatisfac- 
tion to build a common will determined 
on victory. For as soon as peoples’ 
minds are focused through necessity 
on their own dire needs, they have not 
sufficient time to devote to the needs 
of others, and it is only through the 
devotion of time and thought to the 
needs of others that we will be able in 


the end to win this war. 

As far as lumber itself is concerned, 
lumber is America’s most available and 
adaptable building material. Timber is 
a crop. It is a renewable natural re- 
source. Lumber is therefore plentiful 
and expendable. 

Today, a small home in the five 
thousand dollar class is a Defense 
project: First, because owning a home 
gives citizens a stake in their Govern- 
ment and in their land; Second, be- 
cause owning a home is the only real 
security for the future; Third, because 
home building will keep the second 
largest industry in the United States 
alive and with it the life of thousands 
of communities; it will continue to fill 
the coffers of the nation; and Fourth, 
because homes can be built without 
materially affecting any materials or 
man power needed for armed defense. 
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HESE ARE A FEW of the ideas 
and devices used in the big yard 
of the Clark County Lumber Co., 

Springfield, Ohio. 

The new plant, which was described 
in this journal at the time of the formal 
opening, takes the place of one swept 
by fire last year. Rebuilding made 
possible a good many changes in de- 
sign, and the adding of a good many 
ideas and mechanical helps useful in 
handling and displaying stock. 


Colored Stickers Make 
10-Day Inventory Easy 


All the lumber is piled on cross 
sticks, and the front edges of these 
sticks are painted red. These lines of 
color make an interesting and striking 
pattern; and appearance is rated of 
high importance in this yard. But a 
special value of these sticks is the aid 
they give in taking inventory. They are 
placed every tenth or every fifteenth 
tier, depending upon the thickness of 
the lumber. If there are ten tiers be- 
tween sticks and if the bin is ten boards 
wide, that means a hundred pieces to 
each stick. by counting the cross 
sticks and adding the odd pieces above 
the top stick, the total count of the bin 
can be made in a few seconds. The 
inventory taker scarcely has to stop. 

J. A. Jones, the yard superintendent, 
tells us he can make a complete in- 
ventory of the big stock in two and a 
half hours. The count is made every 
ten days. The report going to the 
office contains this count, by sizes, 
grade and species; and it also contains 
the count made ten days before. Three 
times a month the office has these fig- 
ures and checks them against the of- 
fice record of sales and incoming ship- 
ments during the period. 


Handling Devices Greatly 
Reduce Labor 

Alleys throughout the yard are wide 
and paved with concrete, and these 
alleys are working surfaces and not 


merely driveways. They are used, for 
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example, to save truck time on incom- 
ing shipments, to avoid car demurrage 
and to save hiring extra help in an 
emergency. Truck loads are rolled off 
in the alleys, and it is possible to dump 
one load on top of another. When the 


cars are unloaded, the yard force puts 
the stock into the bins. 





Package goods, such as insulation, 
strip roofing and the like, are piled on 
small movable platforms that stand on 
corner legs six or eight inches high. 
By means of a hand jack-truck, these 
platforms are lifted and rolled into an 
inner warehouse area whose concrete 
floor is level with the alley. The plat- 
forms are set in position and not un- 
loaded until the goods are sold. 


Keg Racks Make Nails 
Quickly Accessible 


The yard has a simple device for 
racking nail kegs. One usual way of 























storing kegs is to stand them on end, 
one on top of another; but, if the pile 
is high, it may fall. Another is to lay 
them on their sides, between fixed 
standards; if the standards are far 
apart, and if different sizes of nails 
are stored together, it is sometimes 
necessary to tear down the entire pile 


H. A. JONES, 
yard superinten- 
dent of Clark 
County Lumber 
Co., Springfield, 
Ohio, has for back- 
ground a bin with 
red stickers which 
make inventory 
taking a quick job 


to get the kegs that are wanted. 

The Clark County method is a series 
of piles, as many as needed, each two 
kegs wide; and this is managed by 
means of a frame that is placed between 
each tier. Lay two kegs on_ their 
sides, parallel with each other and 
about four inches apart. Lay a couple 
of pieces of one-by-two stuff across 
them at the ends. Make these pieces 
into a square with similar pieces par- 
allel to the kegs. These side pieces 
are doubled; one on top and one be- 
neath. The squares are solidly nailed 
at the corners. 

The yard man begins piling his kegs. 
Our recollection is that the bottom 
frame has single instead of double 
side pieces, so that it'll lie flat on the 


® 
The Clark County office has the 
trim and attractive appearance 
that is typical of the whole plant 


floor. Two kegs are placed on it and 
rolled apart until they strike the side 
pieces. A frame is placed on top, two 
more kegs are added, and they are 
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Ohio Yard Characterized by 
Efficiency and Good 


Appearance 


rolled apart until they, too, strike the 
side pieces. This brings the upper keg 
directly above the lower. The side 
pieces and the weight above keep the 
lower kegs from moving. Such a stack 
can be built wherever there is a level 
area; in the middle of the floor if nec- 
essary. Nails of a single size are placed 
in any one stack; and a stack, even 
in the center of a row, can be taken 
down without disturbing the adjoining 
stacks. 
Cleanliness Helps in 
Yard’s Good Appearance 

The yard has much paving, in the 
warehouses and outside. The company 
is rigid about cleanliness and order; 
and so we understand that all this pav- 
ing is swept daily. For this purpose 
the yard men use a Springfield lawn 
sweeper; a machine manufactured in 
the city. Its original purpose is im- 
plied by its name — to sweep up 
grass clippings, twigs and the like from 
lawns. It has a rotating brush and a 
big dust bag and is pushed like a lawn 
mower or a carpet sweeper. The job 
can be done in a couple of hours. 

The front office and the yard office 
are connected by an automatic tube 
system for sending sales tickets, re- 
ports and the like back and forth. The 


Below, left: Trucks of Clark County 
Lumber Co. are equipped with 
roll-off device. Right: Truckloads 
of lumber are rolled off, one on 
top of another, in the alleys 


planing mill which isn’t so large as 
the former mill but which is completely 
equipped for any retail jobs, has a 
compressed-air system for drawing out 
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enormous quantities of building mate- 
rials are handled. 

The office and sales rooms are a 
story in themselves. We shall men- 
tion only the attractive linoleum dis- 
play. The sales of linoleum are so 
extensive that the company keeps a 
man busy laying this material for cus- 
tomers. 

The late Homer Ballinger was for 
many years manager of this yard. He 
was known the country over, both as a 
capable merchant and for his public 
services in the days of the Blue Eagle. 


Kitchen cabinets, stairways andother millwork in Clark County display 


sawdust, chips and shavings. It’s al- 
ways as clean as though the machines 
had just been installed and hadn’t yet 
turned a wheel. The lawns are kept 
like the greens of a country club. And 
it should be remembered that this plant 
isn’t a park, nor is it primarily a show 
place. It is a busy lumber yard where 


C. W. Stone is at present the manager. 
The Clark County Lumber Co. is one 
of the famous Kuntz yards. The 
founder, Peter Kuntz, built his yards 
many years ago as outlets for his saw- 
mills. Many of them were named for 
the Ohio counties in which they were 
located. 
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RECEPTION FOR NEW RESIDENTS 
INCREASES BUSINESS 


lumber dealers of 
Frederick, Oklahoma, in cooperation 
with other business men, recently 
launched a novel business-stimulation 
plan of welcoming visitors and new 
residents. After but a few months the 
promotion has shown definite dollar 
results, won favorable national pub- 
licity, and caused a noticeable upturn 
in shopper-merchant cordiality in this 
plains city of 22,000. 

In the lead inaugurating the plan 
were: 


Four leading 


Caldwell-Nuckles Lumber Co. 
Wm. Cameron Lumber Co., Inc. 
Dascomb-Daniels Lumber Co. 
Rounds & Porter Lumber Co. 


The friendliness campaign 
when a new resident visits a_ utility 
office. As he arranges for gas serv- 
ice, electricity, telephone, or water, he 
is invited to fill out a brief question- 
naire issued by the Chamber of Com- 
merce. This records his name, busi- 
ness, former residence, local address, 
number in family, children in school, 
and church, lodge, and club affiliations. 
This information, collected each Mon- 
day, sets the wheels in motion for a 
Frederick welcome any newcomer 
would consider worth while. 

He is presented with a handsome 
booklet “prepared for new friends and 
residents of Frederick.” In a day or 
two he begins to receive in the mail 
personal letters from executives of the 
lumber concerns taking active part, 
and from other business houses. Pres- 
ently officers of clubs and lodges to 
which the stranger belongs make his 
acquaintance, and the clergyman of his 
faith extends a welcome. 

The booklet contains detailed infor- 
mation on city and county. Hospitals 
are located, library facilities described, 
newspapers named, and schools listed 
together with principals’ names and 
those of P.T.A. presidents. Clubs, 
lodges, and churches are located. Then 
follows a useful directory of all Fred- 
erick business establishments. 

The personal letters which lumber 
company executives mail to newcom- 


begins 


ers have been carefully composed and 
all are different. After cordial greet- 
ings, each writer suggests some Fred- 
erick advantage which no other letter 
will mention, and closes by offering 
consultative service in building mate- 
rials at any time. Avoidance of adver- 
tising is the campaign keynote, second 
only to friendly welcome. 





Lumber Dealer Sponsors 
Cooking School 


Ninety-six “students” paid a_ ten 
cent tuition fee, attended a cooking 
school sponsored by the Westville 
Lumber & Coal Co., Westville, Ind., 
and thereby demonstrated their inter- 
est in this company and its com- 
munity boosting efforts. The lumber 
firm deals also in kitchen appliances 
and expects that the school will stimu- 
late sales of these items as well as 


garner goodwill for the company. 

Astute organization brought out the 
crowd, which was sizeable for this 
town of 500 inhabitants, and increased 
the goodwill harvest for the lumber 
company. By allowing the Ladies Aid 
of Westville to sell the ten cent admis- 
sion tickets and to keep the proceeds, 
Carl M. Stewardson, manager of the 
Westville Lumber & Coal Co., had a 
large and enthusiastic staff of sales- 
women promoting his cooking school. 

The “faculty” for the three hour 
course was composed of two highly 
trained home economists and dieti- 
tians; one furnished by the Kerr-Ma- 
son Jar Co., and the other by the 
Mecca Yeast Co. The Skelgas Co.., 
Kansas City, Mo., made many of the 
arrangements and was one of the prin- 
cipal advertisers. 

Local grocers and business houses 
contributed articles from their stock or 
coupons redeemable in trade which 
were used as door prizes. None re- 
fused to take part. 

Site of the fete was the local high 
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The Meredith - Roane 
Co., Annapolis, Md., has 
several power machines 
about the yard, wanted 
them outdoors and 
looked for methods of 
protection against the 
weather. It found a sim- 
ple method that seems 
to work perfectly. It is 
an ordinary heavy awn- 
ing, closed at the ends 
and so set that when it 
is lowered it covers the 
machine down to the 
working table. It is eas- 
ily raised by pulling the 
rope, and then it is com- 
pletely out of the way. 

















1941 

















September 6, 1941 


school auditorium. Upon entering 
each person registered and supplied 
other information which will be help- 
ful in follow-up sales efforts. Prizes 
were awarded by drawing these regis- 
tration cards. 





Notes on Promotion—Mistakes 
Sold at White Elephant Sale 


There probably has never been a 
merchant who did not make an error 
in buying at one time or another, so 
that he has found himself stuck with 
merchandise that even a good clear- 
ance sale won’t move. To rid their 
stocks of such merchandise, retailers 
in some sections hold a co-operative 
White Elephant Sale. This has been 
tried very successfully at Pekin, IIl. 
The sale is held after each merchant 
has staged his own clearance sale. 
These are sometimes put on as auc- 
tion sales. They are well publicized 
and the public is promised that in no 
case will the article be sold for more 
than the regular retail price. Mer- 
chants report that business in the 
stores on the day of the auction was 
very brisk, as those who came into 
town for the auction bought a good 
volume of other merchandise. 
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The father said to the boy, 
“Tommy, I want you to come with 
me today. Be sure to keep your 
eyes open and see what things you 
can see and tell me all about it to- 
night.” And so they went over to 
the plant. 


The father talked to the foremen 
and the superintendents, and the 
workers, and he looked after the 
running of the plant. 


And in the evening after supper 
the father said, “Tommy, come on 
into the sitting room and tell me 
what you saw.” And the two, 
father and son, had a fine visit to- 
gether. The boy related the things 
he had seen and what his father 
had said to this man and that man, 
and when he had finished, his 
father said: 


“My son, you did well, you had 
a fine day. You have cheered my 
heart wonderfully. 


“As you know your older brother, 
Bill, has gone into the Army. We 
don’t know when he is going to 
come home, but we have to keep 





THE FATHER AND THE Boy 


this place going, and I am going to 
have to plan on you to help me out. 
In some measure you are going to 
take Bill’s place. 


“You and I have to keep this 
plant going so that when Bill comes 
back there will be room for all 
three of us, a job for you and a job 
for him and a job for me. 


“I want you to ask me questions 
about anything that you don’t un- 
derstand; all about what is going 
on in the plant, and if you see any- 
thing wrong, tell me about it. And 
when I see a place where I think 
there is a job for you to do, I am 
going to ask you to do it. 


“You know in his last letter, Bill 
asked about how this is going, and 
how that is going, and look out for 
this, etc. Well, your first job is 
going to be to reply to that letter. 
Search around until you find an- 
swers to his questions and then 
send them on to him. 


“It’s our job Tommy, to keep 
this going for all three of us. We 
have to have a place for Bill when 
he gets back.” 
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Within a comparatively few miles of 
each other these roadside signs, typical 
of thousands throughout the country, 
indicate the merchandising policies of 
modern retail lumber and building ma- 
terials dealers, and the scope of their 
activities in selling complete homes. 

The Brown Lumber Co., Midland, 
Mich., who design, finance and sell 
many attractive low and medium 
price homes, paint a special wood sign 
for each project. Designers of homes 
and signs is Frank Beadle. 
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Laundry-Utility Room Saves Time 


Home authorities with 
their usual functional point of view 
have been giving considerable thought 
to the combined laundry-utility room. 
Some advocate the inclusion of laundry 
equipment in the kitchen, others prefer 
the designation of a special room where 
all functions pertaining to the mainte- 
nance of the family 
wearing apparel are 
concentrated. It 
may used 
for such extra-cur- 
ricular 


planning 


also be 


chores as 
canning and_ pre- 
serving. 

Such a room may 
well free a family 
fromthe traditjon- 
ally unpleasant 
washday,. when 
the week’s accumu- 
lation of soiled 
things absorbs the 
strength and atten- 
tion of the: woman 
of theshouse for the 
part of 
Some 





the 
home 
economists say: this 


better 
day. 








method is a throw- 
back to the out- 
moded custom of 
our forebears who 
had to heat vast 
quantities of water 
on the range and 
monopolize the 
kitchen when any 
washing was done. Now, they say, 
with modern equipment a small wash- 
ing should become an everyday task 
in the same category as cooking and 
cleaning. 

Organization is more than half the 
battle, and a laundry-utility room can 
he permanently organized for its pri- 
mary task. The General Electric home 
laundry institute, in cooperation with 
the Home Bureau has recently made 


available suggested plans and decora- 
tive schemes for the inspiration of 
those wanting a laundry-utility room. 
Dealers are invited to write to General 
Electric Co., Home laundry equipment 
section and Hlome Bureau, Bridgeport, 
Conn., for these plans and further in- 
formation. ; 
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Canadian Dealer Profits 
from Cattle Plan 


Martin McDonald, owner and man- 
ager of the Thunder Bay Lumber Co., 
Port Arthur, Ont. owns 200 head of 
blooded Guernsey cattle which he has 
distributed among the farmers of the 
neighborhood. Mr. McDonald buys the 
cow and presents it to a farmer, who 
agrees to care for and feed the animal. 
The farmer receives all the revenue 
produced by the cow excepting calves 
which are the Mr. Me- 
Donald. 

The program has won the friend- 
ship of the farmers in the vicinity for 
Mr. McDonald and his lumber com- 
pany. Consequently he receives a large 
share of the farm building business that 
is available. Because the cows are high 
quality animals they are an asset to the 
farm where they are kept and they 
bring revenue to the farmer. Mr. Me- 
Donald has a great many trophies won 
by his cattle at fairs and exhibitions. 


property of 





Left and below: One of the laundry- 
utility rooms designed by General Elec- 
tric Co. experts. 














~-Lumberman’s Display in Theater Lobby 


The lobby of a local theater has been 
found by the Cronin Lumber Co., Van 
Nuys, Cal. to be an effective display 
place for a few items of merchandise. 

The firm has chosen this spot to set 
up a 900 year old section of redwood 
log which it uses as a table to hold 


other interesting items pertaining to 
the lumber and_ building business. 
Samples of new products, novelty 
items, things of general interest and 
unique merchandise are left on the 
table for the inspection and enlighten- 
ment of the theater-going townspeople. 


To be effective the exhibit must 
never be too commercial or common- 
place. Most theater managers will be 
glad to have the display in their lobby 
if it is attractive and worthy of atten- 
tion. A VanNuys newspaper saw fit 
to devote some editorial space to the 
Cronin exhibit and invited the public 
to attend the theater and see it. 
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Above left: dry kiln, inset picture shows lumber on transfer truck being moved in front of kiln; above right: new bandmill with air-dog equipped carriage 


Modernized Southern Mill Produces Quality Lumber 


BRANDON, Miss., Sept. 3.— About two 
years ago, at a time when the lumber busi- 
ness was far from being in the flourishing 
condition it is today, the Sallis Lumber Co. 
started a modernizing and expansion pro- 
gram that has now been completed, and the 
modern operation at Brandon now shows 
evidence of great business acumen and far- 
sightedness on the part of its executives. 
It took courage to meet the necessary ex- 
penditures attached to this program, in the 
face of relatively poor business conditions 
and an unpredictable future, but the change- 
over from a comparatively small circular mili 
operation to a sizeable band mill operation, 
has placed the Sallis Company among the 
ranking lumber manufacturers in the South 
from a quality and production standpoint. 

Headed by J. O. Cox, Sr., as president, 
this company was organized over 18 years 
ago—June, 1923 to be exact—at Sallis, Miss. 
With continuous operation at that point for 
nine years, the company cut out its timber 
holdings, and in 1932 moved the mill to its 
present site at Brandon, Miss., after negotia- 
tions for a long-time timber yield. 

In 1939, Mr. Cox demonstrated the above- 
mentioned faith in the future of the South’s 
lumber business by starting his expansion 
program. Today this operation has an an- 
nual capacity of 50 million feet of dense 
Mississippi yellow pine, and a fair represen- 
tation of hardwoods, mostly white and red 
oak, poplar and gum. 

Their new 8-foot bandmill has an air-dog 
equipped carriage; supplemental equipment 
includes a Wickes gang saw, re-saw, edgers, 


multiple trim saws, and cut-off saws. All 
lumber is Lignasan dipped. Timbers can 
be handled to a length of 26 feet. Standard 
Air-O-Speed circulating dry kilns, 120 feet 
long, were erected and have a daily capacity 
of more than 70,000 feet. 

The planing and finishing mill has been 
greatly enlarged and modernly equipped. All 
kinds of shed stock—flooring, ceiling, siding, 
mouldings and trim—are now manufactured 
and prepared for shipment with this equip- 
ment, consisting of 3 regular matchers, an 
end matcher, molder, equalizer, rip table, and 
various cut-off saws. 

Large storage sheds for finished stocks 
have been erected, together with an under 
cover loading deck of sufficient length to 
handle ten cars at one time. 


The Sallis Lumber Co. also operates a 
concentration yard, with dry kilns and com- 
plete planing mill facilities, at Fannin, Miss. 
In addition to two dry kilns, the Fannin 
equipment includes double-end trimmers, 
matchers, sizer, molder, rip and cut-off saws. 

C. H. Shamburger, sales manager for both 
mills, commenting on the growth of the 
company during the past several years, said 
they did not aim to be the largest shipper 
of lumber in the South, but he believed they 
did have a reputation second to none for 
shipping quality lumber and rendering a real 
and complete service to their customers. 

In addition to J. O. Cox, Sr., president, 
and C. H. Shamburger, sales manager, J. O. 
Cox, Jr., son of the founder, is vice-president. 





Below: stacks of lumber at the Sallis mill; lower left: multiple trims saws, lower right: a sorting and 
bundling operation 
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Southern Pine Suggestions for Ceiling Price 
Revision Are Approved 


[Special telegram to AMERICAN LUMBERMAN] 

New Orveans, La., Sept. 4.—It has just 
been learned that the modified schedule sub- 
mitted to Peter Stone of OPACS on last 
Sunday has been approved by Leon Hender- 
son, price administrator, with certain addi- 
tional modifications, and that revised sched- 
ule of ceiling prices is likely to become 
effective immediately. 


Special Committee Meets 
With Federal Price Official 


New Or.eans, La., Sept. 4.—C. C. Shep- 
pard, Clarks, La., chairman of the Southern 
Pine Emergency Defense Committee, an- 
nounced here today that certain recommenda- 
tions for general modifications of Price 
Schedule No. 19 of the Office of Price Ad- 
ministration and Civilian Supply, fixing ceil- 
ing prices for southern pine lumber and 
effective Sept. 5, were made at an all-day 
conference here yesterday of the special 
committee of southern pine manufacturers, 
appointed at an industry-wide mass meeting 
held here Saturday with Peter A. Stone, 
price executive, lumber and building ma- 
terials section, OPACS. 

Mr. Sheppard stated that the special com- 
mittee of lumbermen was selected to con- 
sult and advise with Mr. Stone respecting 
modifications of the price schedule, and to 
present to the price control administration 
facts and figures concerning increased costs 
of production of southern pine in recent 
years, including costs of labor, stumpage, 
supplies, and other items entering into lum- 
ber operations. In his announcement, Chair- 
man Sheppard said: 

“This special committee worked all of 
Sunday with Mr. Stone, investigating thor- 
oughly the important needs for clarification 
and modification of Schedule 19. As a re- 
sult of this meeting, certain recommendations 
for general modifications have been made 
and now are under consideration by the Of- 
fice of Price Administration and Civilian 
Supply. It is stated that action will be ex- 
pedited by the Price Administration on these 
recommendations. In the meantime, Sched- 
ule 19, as published, will be effective Sept. 5, 
and will remain in effect until a new schedule 
is published.” 


Mass Meeting Shows That 
Ceiling Is Too Low 


New Orveans, La., Aug. 30.—At an all- 
day mass meeting of southern pine manufac- 
turers from all producing States, held at the 
Roosevelt Hotel here today, facts and fig- 
ures were presented in support of modifica- 
tion and adjustments in Price Schedule 19, 
issued by Leon Henderson, administrator, 
Office of Price Administration & Civilian 
Supply, which schedule fixes ceiling prices 
for southern pine lumber, to become effec- 
tive Sept. 5. 

More than six hundred southern pine 
manufacturers participated in the meeting, 
held under auspices of the Southern Pine 


Emergency Defense Committee and pre- 
sided over by Chairman C. C. Sheppard, 
Clarks, La., of the committee. Also par- 
ticipating in the sessions was Peter A. Stone, 
price executive, lumber and building ma- 
terials section, OPACS, from Washington, 
Em <. 

Many manufacturers from all parts of the 
South and including large- and small-mill 
operators, spoke of conditions in the indus- 
try and asserted that they will not be able to 
operate their mills under the schedule of 
prices proposed by the Government price 
control administration. All the lumbermen 
expressed their desire to do everything pos- 
sible to aid the Government in National De- 
fense, but asserted that the price control 
authorities had fixed southern pine prices 
without due consideration of costs of produc- 
tion and present-day increases in costs of 
labor, stumpage, supplies and other factors 
entering into lumber operations. 

Prior to adjournment of the meeting late 
Saturday afternoon, Mr. Stone selected a 
committee which he said was considered rep- 
resentative of the industry, geographical!y 
and as to size and class of mill and inter- 
ests, to confer with him here Sunday and 
present the facts necessary for a complete 
understanding of the situation in the indus- 
try, and on which possible changes or modi- 
fications in Price Schedule 19 might be 
based. The personnel of this advisory com- 
mittee, whose names had been nominated by 
representatives from each of the States pro- 
ducing southern pine, is as follows: 

A. B. Carroll, Hurtsboro, Alabama; J. M. 
McElrath, Macon, Georgia; C. F. Mc- 
Knight, Kansas City, Missouri (for Ar- 
kansas); W. F. Edens, Corrigan, Tex.; 
J. A. McMillan, Charlotte, N. C.; C. E. 
Klumb, Crystal Springs, Miss.; V. W. 
Stewart, Petersburg, Virginia; O. J. Mc- 
Donnell, Foley, Florida; D. V. Dierks, Kan- 
sas City, Mo. (For Oklahoma); Herbert 
Moss, Rochelle, La.; J. L. Camp, Franklin, 
Virginia (for South Carolina) ; C. C. Shep- 
pard, Clarks, La.; and E. M. McGowin, 
Chapman, Ala., at large, and P. W. Gay, 
Birmingham, Ala., representing wholesalers 
and Walter Morgan, Columbus, Ohio, repre- 
senting commission lumber salesmen. 

Mr. Stone stated that he will take the 
facts presented to him by the mass meeting 
today and by the advisory committee on 
Sunday, to Washington with him, and after 
consideration by himself and others of the 
OPACS | staff, recommendations will be 
made regarding any modifications deemed 
necessary, and the decision announced in 
Washington next week. 


Production Costs Have Greatly 
Increased 


The mass meeting unanimously adopted a 
resolution offered by Paul M. Sanderson, of 
Trinity, Tex., to the effect that “this meet- 
ing goes on record as favoring ceiling prices 
for southern pine lumber, which are in line 
with the increased costs of labor, stumpage, 
supplies etc., which will be presented to Mr. 
Stone by the industry advisory committee, 


and further, that the southern pine manufac- 
turers pledge their continued cooperation 
with the Government in all Defense efforts.” 

At the opening of the afternoon session, 
Chairman Sheppard suggested that any per- 
son who was familiar with the southern pine 
industry and cost and price factors during 
1933 to 1936 inclusive, or in the NRA period, 
and who had not kept in close touch with 
the changes in the industry since them, could 
not be in a position to understand the situa- 
tion respecting production costs in the in- 
dustry today. Many changes have taken 
place, he said, affecting production costs 
since 1936. There have been increases in 
costs of labor, stumpage, supplies, and other 
operating matters, he asserted, and he be- 
lieved Mr. Henderson and his staff in the 
OPACS should be fully informed of the ex- 
isting situation before deciding on a sched- 
ule of ceiling prices. 

On motion by Earl M. McGowin, presi- 
dent of the Southern Pine Association, the 
meeting voted that manufacturers present 
from each producing State, the wholesalers, 
commission men and the exporters should 
hold caucuses and nominate three represen- 
tatives each—in the case of the manufac- 
turers one large mill, one small mill, and 
one concentration plant operator—from which 
list of names Mr. Stone could select a rep- 
resentative committee to confer with him 
here Sunday and discuss such changes and 
the reasons therefor, upon which recommen- 
dations for modification of the price schedule 
might be made. 

In the open discussion, Charles Green, 
Laurel, Miss., said he now is engaged in the 
pre-fabricating business and buys large quan- 
tities of lumber from other mills. “I already 
have bought eight million feet and I expect 
to buy 20 million feet more before this year 
ends,” he said. “If this ceiling schedule of 
prices should go into effect, I stand to make 
about $150,000 because of it; but I don't 
want that kind of money when I believe it 
means the ruination of the southern pine in- 
dustry.” 

L. W. Hargis, Cleveland, Tenn., whose 
firm operates a number of sawmills, said 
his company can not operate under the pro- 
posed price schedule, and added: “If Uncle 
Sam wants our plant, he can have it any 
time.” He said his production costs were 
$28.30 per thousand, and he could not oper- 
ate under less than $30.00 per thousand. 


Army Contracts Stand as Placed 


In reply to questions, Mr. Stone stated 
that the price control administration has 
made arrangements with the Army that on 
all orders written and made before Aug. 16 
last, the original contract price will prevail. 
Other questions relating to purchases con- 
tracted for prior to Sept. 5 were asked by 
the manufacturers and wholesalers, but Mr. 
Stone said he preferred not to answer such 
questions “off-hand,” but requested that they 
be presented to the price administrator in 
writing. 

H. R. Garrett, Quitman, Ga., said that 
at the meeting with the price control authori- 
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ties, held in Washington on Aug. 6, the lum- 
bermen were told that prices would not 
apply to longleaf pine. “When the schedule 
came out and I found it also applied to long- 
leaf, it knocked me off my feet,” he said. 
He said five mills from which he has been 
buying lumber have been closed owing to the 
Government price schedule. With increases 
in cost of wages and stumpage, he said, his 
company can not operate under the proposed 
ceiling prices. 


Would Shut Off Good Lumber Supply 
to Dealers 

Fleet C. Hathorn, Hattiesburg, Miss., who 
described himself as a “lawyer and also a 
timber grower,” said he represented a group 
of small sawmill operators in Mississippi, 
most of whom produce less than 10,000 feet 
per day. These producers do not object to 
a fair price ceiling on their lumber, he said, 
and they do not come to the mass meeting in 
a defiant attitude. “They know they have 
a floor under wages, and they don’t want 
the ceiling over prices to be fixed so low 
they can’t turn over between their produc- 
tion costs and their selling prices,” he said. 
Of the total stand of southern pine in Missis- 
sippi, he said, more than 40 percent is owned 


sented reports from lumber salesmen regard- 
ing the reaction of retail lumber dealers in 
various parts of the country to the ceiling 
price schedule. Among the excerpts he read 
were: “The retail yards are not pleased 
with the list, as it will force them to take 
quite a loss on their inventories. It will 
create a shortage of certain items. Most 
yards are not buying anything for stock now, 
owing to the price schedule. There will be 
a shortage of items for civilian demand. 
Many dealers feel the prices set up are too 
low to allow the good mills to operate. The 
mills will be forced to sell to Government 
and large industrials direct, and the retail 
dealers will be unable to procure lumber with 
which to supply their private customers.” 


Virginians Ask Consideration of Costs 


Victor W. Stewart, Petersburg, Va., said 
the price schedule had created consternation 
among the Virginia sawmills, because they 
had expected the ceiling prices to be based 
upon production costs, and they find that 
the prices fixed in the schedule will not 
cover production costs of most of the Vir- 
ginia mills. He said that a meeting of 
Virginia lumber operators was held a few 
days ago, and, after discussing the schedute, 


supplies needed in sawmill operation. “Under 
the ceiling prices proposed,’ he said “our 
mill can not recover our costs, and we will 
have to cease operating, or else cease trying 
to conduct our operations on a permanent 
yield basis, because we can not buy stumpage 
in the current market and produce lumber 
below production cost if we have to sell at 
prices fixed by Mr. Henderson, unless the 
Government also fixes ceiling prices on the 
farmers’ logs and on the supplies the mills 
have to buy.” 

Robert Burgin, Cuthbert, Ga., said he oper- 
ates concentration yards and small mills. 
“The ceiling prices have been, fixed too low,” 
he said. “The lumbermen have done every- 
thing possible to help the Government in 
the National Defense and they will continue 
to do so. Prior to the beginning of the De- 
fense construction, many mills in our sec- 
tion were closed because the price of boards 
was below cost of production. The Presi- 
dent called on our industry to help in Na- 
tional Defense. In our section a number of 
mills reopened, some of them installing new 
machinery. But now we don’t know what 
they will do. We can not make a 6-inch 
board at $25 per thousand, as the schedule 
requires. After we pay wholesalers’ com- 





SOUTHERN PINE INDUSTRY GATHERS TO PRESENT GOVERNMENT THE FACTS ON PRODUCTION COSTS 


by farmers. “This proposed price schedule 
would seriously injure the wood-lot owners 
and the many farmers who own timber, be- 
cause they know the low ceiling prices will 
mean a heavy reduction in the price that 
sawmills can pay for their logs.” 

Mr. Hathorn urged that the effective date 
of the price schedule be deferred long enough 
for the farmers and small mill operators to 
present to the price control administration, 
the facts respecting how the proposed sched- 
ule will affect them and the cost of produc- 
ing timber and lumber. The small opera- 
tors know they can not operate under the 
prices as fixed in Schedule No. 19, he said, 
and if the schedule goes into effect it will 
greatly reduce the available supply of lum- 
ber by the Government for Defense purposes, 
as many mills will be forced to close down. 

M. W. Grundy, president National Asso- 
ciation of Commission Lumber Salesmen, pre- 


adopted resolutions to the effect that the ceil- 
ing prices are unjust and discriminatory 
against manufacturers in the various south- 
ern pine States, that the schedule would 
vastly reduce the supply of southern pine 
needed for Defense purposes, would disrupt 
the industry, and gives no consideration to 
the freight rate differentials which have been 
recognized for many years. He asserted that 
the price increases in southern pine since 
the outset of Defense construction, have been 
entirely normal. Prior to that time, most 
of the mills were operating at production 
cost or below. He urged that ceiling prices 
should be raised to conform to production 
costs and allow the manufacturers a decent 
profit. 

W. T. Murray, Rochelle, La., stated that 
stumpage costs of southern pine have in- 
creased greatly in the last few years, along 
with a big increase in wages and costs of 


missions, and make up for culls and rejec- 
tions, we have about $21 per thousand.” 


Arkansas Would Suffer Under Schedule 


Murray McLeod, Camden, Ark., stated 
that he represented Governor Adkins of 
Arkansas at the meeting. “The officials of 
the State of Arkansas,” he said, “feel that 
if this price schedule is put into effect the 
entire economic system of the State will be 
disrupted, because it will so seriously injure 
our lumber industry which is our greatest 
manufacturing industry.” He read a telegram 
from Gov. Adkins to Leon Henderson, pro- 
testing against the schedule of prices for 
southern pine and urging postponement of 
the effective date, declaring that the prices 
proposed in the schedule would be disastrous 
to the lumber industry, result in much unem- 
ployment in Arkansas and would be seriously 


(Continued on Page 50) 





46 


Amemcanfiumberman 


What the Associations Are 
Planning and Doing 


New York Salesmen Have 
Regular Meeting 


New York, N. Y., Sept. 2.—The Lumber 
Salesmen’s Association of New York met 
at the National Republican Club Rooms re- 
cently, at which meeting John P. Garling 
of the Ralph Angell Lumber Corp. was 
inducted into membership, having been ap- 
proved unanimously. 

Those present were interested in the open 
forum discussion, which had to do with the 
problems of the manufacturer, wholesaler 
and retailer in relation to governmental 
regulation. 

The next meeting of the association will 
be on the evening of September 19. 





Philippine Mahogany Manufac- 
turers Will Meet in South 


\SHEVILLE, N. C., Sept. 2—According to 
an announcement made by W. G. Scrim, 
president, Philippine Mahogany Manufac- 
turers’ Import Association (Inc.), the ad- 
joined annual meeting of members will be 
held Sept. 15-16 at Grove Park Inn, Ashe- 
ville, N. C., for the purpose of hearing 
reports of officers, electing officers for the 
current fiscal year, and for the purpose of 
transacting any other business that may 
properly come before the meeting. 


This meeting is to be held in accordance 
with a resolution adopted at a meeting of the 
board of directors. 

As many matters of vital importance to the 
association, as well as the industry as a 
whole, are to be considered, all members 
are urged to be in attendance at this meet- 
ing. The association should have one hun- 
dred percent attendance at this meeting, 
owing to the fact the National Hardwood 
Lumber Association will be holding its 
annual meeting in Atlanta Sept. 18-19, which 
will be attended by many members, thereby 
saving time. 





Wholesale Yard Distributors to 
Meet in Atlanta 


3ALTIMORE, Mp., Aug. 25.—The members 
of the National Wholesale Lumber Yard 
Distributors’ Association have been advised 
by the president, D. Carlysle MacLea, of the 
MacLea Lumber Co., of Baltimore, Md., 
that the annual meeting of the organization 
will be held, as usual, at a time and place 
to fall in with the vearly sessions of the Na- 
tional Hardwood Lumber Association, so 
that those dealers and producers who are 
athliated with both bodies can take part in 
hoth meetings. The group will assemble 
at the Atlanta-Biltmore Hotel in Atlanta, 
Ga., Sept. 18-19, with the main session and 
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banquet taking place on the evening of the 
nineteenth. Mr. MacLea will occupy the 
chair until his successor is chosen. It is 
expected that every section of the country 
will respond to the invitation to join in 
the proceedings. 





California Conservationists to 
Have Conference 

SAN Francisco, CALiF., Sept. 3.—The 
California Conservation Council has an- 
nounced an open invitation to the public 
to attend and participate in the second 
annual conservation conference at Sonoma 
Mission Inn, in the Valley of the Moon, 
Sonoma, Calif., Oct. 10 and 11. A welcome 
dinner will be held during the evening of 
Oct. 9. 





Pacific Coast Hardwood 
Distributors Meet 

SANTA BarBaRA, CALIF., Aug. 30.—P. R. 
Kahn of the Forsyth Hardwood Co., San 
Francisco, Calif., was elected president of 
the Pacific Coast Wholesale Hardwood Dis- 
tributors’ Association at its nineteenth an- 
nual convention held at the Santa Barbara 
Biltmore Hotel, Santa Barbara, Calif., 
August 28, 29 and 30. O. E. Wanke of the 
Wanke Panel Co., Portland, Ore., was 
elected vice president, and Fred Smales, 
United States Plywood Corp., San Francisco, 
was elected secretary-treasurer. CC. R. 
Taenzer, American Hardwood Company, 
Los Angeles, was the retiring president. 

Principal convention speaker was Philips 
A. Hayward, chief, Forest Products Divi- 
sion, U. S. Department of Commerce, Wash- 








WESTERN PINE PROMOTION PRESENTED TO MEMBERS 


San Francisco, Cauir., Aug. 30—The 
trade promotion program of the Western 
Pine Association was spotlighted at the semi- 
annual meeting on Aug. 14 here. The vari- 
ous activities of the promotion department 
were presented to the membership in a 
unique, impressive fashion through a panel 
discussion arranged by the promotion com- 
mittee. The purpose was to acquaint the 
members more fully with all the aspects of 
this important phase of the association’s 
work. The entire afternoon was devoted to 
this very comprehensive presentation. 

\. J. Glassow, of the Brooks-Scanlon 


Lumber Co. (Inc.), Bend, Ore., and chair- 
man of the promotion committee, acted as 
master of ceremonies. He summarized the 
association’s program as more consistent in 
the past five years than that of any other 
regional group of lumber manufacturers, and 
stated that $200,000 was being expended 
annually on promotional work by the West- 
ern Pine Association and co-operative organ- 
izations within the lumber industry. 

Other participants in the panel discussion 
included Homer B. Jamison, Byles-Jamison 
Lumber Co., Fresno, Calif.; W. B. Laug- 
head, Red River Lumber Co., Westwood, 


Calif.; W. F. Baird, Michigan-California 
Lumber Co., Camino, Calif.; George A. 
Holden, McGoldrick Lumber Co., Spokane, 
Wash.; Jack H. Dobbin, Wooden Box In- 
stitute, San Francisco, Calif.; Carl J. East- 
man and A. H. Dewees, of N. W. Ayer & 
Son (Inc.), advertising counsellors, San 
Francisco, Calif. Staff members included 
S. V. Fullaway, Jr., secretary-manager; N. 
L. Cary, promotion manager, and L. B. 
Stoddard, Portland, Ore., and also Joseph 
W. Sherar, Oklahoma City, Okla., and A. A. 
Peterson, Los Angeles, Calif., association 
fieldmen. 











CARL J. EASTMAN, 
N. W. Ayer & Son (Inc.); 
San Francisco, Calif. 


HOMER B. JAMISON, 
3yles-Jamison Lumber Co.; 
Fresno, Calif. 

JACK H. DOBBIN, W. B. LAUGHEAD 
Wooden Box Institute; Red River Lumber Co.; 

San Francisco, Calif. Westwood, Calif. 


W. F. BAIRD, 
Michigan-California Lumber Co.; 
Camino, Calif. 


A. J. GLASSOW, 
Brooks-Scanlon Lbr. Co. (Inc.); 
Bend, Ore. 

GEORGE A. HOLDEN, 
McGoldrick Lumber Co.; 
Spokane, Wash. 
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ington, D. C., who discussed South Ameri- 5 
can lumber development from the point of Amon Lum bermen S C| U bs 
view of the hardwoods, and the problems Q 
of importing them into the United States. 
R. Langer, member of the faculty, California Memphis Lumbermen Announce Severson, Milwaukee; $5.00 door prize: 
Institute of Technology, spoke on the sub- Golf Tournament Hawley W ilbur, Wilbur _Lumber Co., to 
ject of “Science and Defense.” A general golfer coming longest distance, to Rush 
discussion covered the subject “Difficulties MempHis, TENN., Sept. 2.—At a meeting Hussey, Lake Villa, Ill. 
We Face Regarding National Defense.” of the Lumbermen’s Golf Association of The gold cup, awarded by the Wisconsin 
Memphis it was decided to hold the Twenty- Retail Lumbermen’s Association annually to 
third Annual Golf Tournament on Sept. 11 the member with low net, developed into a 
Maine Dealers Announce Annual at the Colonial Country Club of Memphis. three-way tie: E. R. Reiff, Milwaukee, 87- 
Meeting This will be an all day outing so that as 15-78, Art Jacobson, Menomonee Falls, 
~ many members and guests as desire may 86-14-72, and Bud Lay, West Bend, 90-18-72. 
LEWIsTON, Me., Sept. 2.—At the summer play 36 holes. : The silver cup of the Lumbermen’s and 
meeting of the Maine Retail Lumber Deal- Prize competition is announced as being Manufacturers’ Mutuals to the non-member 
ers’ Association held at Augusta recently, strictly on an 18 hole basis, including com- with low net developed into a two-way tie: 
plans were developed for the annual meeting petition for the President's Trophy, em- Al Elert, Milwaukee, 99-27-72; Rush Hus- 
to be held at the Augusta House in Augusta blematic of the association championship. sey, Lake Villa, Ill., 84-12-72. Several of 
on Noy. 14. At the last annual meeting held Harry A. Darnell, secretary-treasurer of the these players having departed by the time 
in Portland there was an attendance of 225 association, has stated that there will be a the cups were to be awarded, drawing for 
members and guests at the evening func- five dollar cost which includes lunch, banquet the ties was postponed until the September 9 
tion, when Harold Haley was chosen presi- and green fee, but not caddy fee. Charge tournament at Menomonee Falls. 
dent, and Ralph E. Jordan of Lewiston con- for the banquet alone is $2.50. The pewter cup, standing all of three 
tinued in the office of secretary-treasurer. At the banquet and entertainment, new inches high, which is annually awarded for 
The committee in charge of the Augusta an- officers and a new board of governors will high gross, went to Reinie Grosnick, Water- 
nual includes F. Edward Daley of Augusta be elected. The secretary-treasurer requests town, with the lowest high gross for which 
Lumber Co., Allen E. Morrell, Brunswick that all who plan to attend send reservations, the cup has ever been awarded. A Mexican 
| Coal & Lumber Co., and Harold H. Jackson, as soon as possible, to the association at 188 statue went to Ed Fischer, Milwaukee, for 
Wilton Lumber Co. S. Belvedere Blvd., Memphis, Tenn. second high gross. 
, The official schedule for the 1941 season 
‘ " ‘ will terminate at the North Hills Club Sep- 
: Coming Conventions Milwaukee Hoo-Hoo Club tember 9, 1941. 
Sept. 10—Vermont Retail Lumber Dealers’ Awards Golf Prizes bd 
 ionmnd ee ee ae Keen WavukeEsHA, Wis., Sept. 3—The golfers lowa Hoo-Hoo Anticipates Large 
: , ee ; of the Milwaukee Hoo-Hoo Club and friends Crowd at Tournament 
Sept. 15-16—Philippine Mahogany Manu- a s a 
, facturers’ Import Assn. (Ine.). Ad- converged on the famous Merrill Hills Des Mornes, Ia., Sept. 3.—Iowa’s build- | 
é journed Annual. County Club at Waukesha on Aug. 27 under ing industry will put aside its collective 
Sept. 18-19—National Wholesale Lumber the direction of the resident host, Hawley business problems Friday, Sept. 12, for the 
‘ Yard Distributors’ Association, Atlanta- W. Wilbur. annual field day of the Iowa Hoo-Hoo Club. 
- Ee Le ey a ee The first cool day of the approaching fall to be held at the Hyperion Country Club in 
Sept. 18-19—National Hardwood Lumber added a little zip to the atmosphere, and ‘Des Moines. 
oo a. Hotel, At- quite a little zip to the golf scores, and a nice The yearly outing is open to anyone con- 
peg ‘ lot of zip to the nineteenth hole, also pre- nected with the building industry and Wil- 
Sept. 55-20 ees ROE a6 eee, sided over by Hawley W. Wilbur in his ‘liam Knauer of Des Moines, president of the 
ry work Jobbers, Edgewater Beach Hotel, : sl 
Chicago, Ill. Annual. usual dignified manner. Iowa group, has announced an _ expected 
Cet. *6c¢6ciiee Geese First low —. Buzz Jacobson, Menom- attendance of more than 200 dealers, jobbers, 
7 Order of Hoo-Hoo, Arlington Hotel, Hot Gust Falls, 81; second low gross: Tom and manufacturers representatives. Head- 
Springs National Park, Hot Springs, Gunderson, Milwaukee, 82; first low net: Al ing the list of prominent guests will be 
: Ark. Fiftieth Anniversary. Elert; Milwaukee, 99-27-72; second low net: Snark of the Universe George W. Dulany, |; 
“ Oct. 23—Northeast Missouri Lumbermen’s Art Jacobson, Menomonee Falls, 86-14-72 ; Jr. of Clinton, Iowa. To avoid confusion | 
AAS, TTSEE TENS, OL. SHEN, first approach shot: ‘H. H. Hanson, Racine; at the first tee in the afternoon, Mr. Knauer | 
d Mo. Fall meeting. second approach shot: Joe J. Ubbink, Port explained that this year all golfers would | 
‘ pgp Pacey Saat eee — Washington; blind bogey: Walter Lange, be required to register first at the clubhouse | 
h Mente Hotel, Del aici: Colt Amon. St. Francis ; $5.00 door prize: Geo. Innes, before entering the tournament. The dinner 
. tite Kaan Wie tonne Meameidas National Plan Service Co., to Elmer Bud- tickets are to be the same price as last year, | 
Association, Augusta House, Augusta, zien, Milwaukee; $5.00 door prize: Frank $1.50, with green fees for the tournament 
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Me. Annual. 


Diercks, Edward Hines Lumber Co., to Al 


also the same, $1.00. 





N. bk. CARY, 
Promotion Manager; 


Portland, Ore. 


JOSEPH W. SHERAR, A. H. DEWEES, 
Fieldman; N. W. Ayer & Son (Inc.); 
Oklahoma City, Okla. San Francisco, Calif. 
L. B. STODDARD, A. A. PETERSON, Ss. V. FULLAWAY, JR., 
Staff Member; Fieldman; Secretary-Manager WPA; 
Portland, Ore. Los Angeles, Calif. Portland, Ore. 


Inc.),; 
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MR. LUMBER BUYER: Do you find it 
increasingly difficult to get your orders 
through? To get what you need when 
you need it? Enough of it? The right 
assortments? 


It Pays to Use 
the Services of the 


WESTERN 
WHOLESALER 


The big western mills are making head- 
way in production. Yet stocks are re- 
duced and order files grow larger. 
Happy is the lumber buyer who has a 
good Western Wholesale connection. 
The wholesaler, located right here in 
the market, is in hourly contact with 
the mills. He can serve you well in 
getting for you the best the market 
affords . . . seeing that your order is 
promptly, accurately filled. 


ORDER THROUGH THE WEST- 
ERN WHOLESALERS LISTED BE- 
LOW. Let them supply all your 
needs in Douglas Fir, Ponderosa 
Pine, Western Red Cedar, Idaho 
White Pine, West Coast Hemlock, 
California Sugar Pine. 











110 Market St., SAN Ta VanaatbeG. GULF. 





DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR, CO. 
A “One Stop Station” for Lumber and Shingles, 
SEATTLE, WASH. 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand 7 joe 
2x4-8' Fir Dimension, SEATTLE, WAS 


MORSTURG 
The Mark of Quality 


Yeon Bidg., Portiand,Ore. 








Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG = rare cor, 
LUABER COMP ANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 
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July New Residence Permits 23 Per- 
cent Above 1940 


Wasuincton, D. C., Sept. 2.—Building 
permit valuations in July were 9 percent 
greater than during the corresponding month 
of 1940, Secretary of Labor Frances Perkins 
reports. “This increase was brought about 
by a gain of 23 percent in indicated expendi- 
tures for new residential buildings, and a 
gain of 4 percent in the value of additions, 
alterations, and repairs,” she said. ‘Permit 
valuations for new non-residential buildings 
showed a decline of 8 percent below the year 
period,” Miss Perkins stated. 

“July permit valuations, however, were 3 
percent lower than during June. Two classes 
of building construction showed decreases 
during the month. New residential buildings 
declined 5 percent, and additions, alterations, 
and repairs, 8 percent. In contrast, there 
was a gain of 2 percent in the indicated ex- 
penditures for new non-residential buildings. 

“These comparisons are based on informa- 
tion received from 2,120 identical cities with 
populations of 1,000 or more which reported 
to the Bureau of Labor Statistics in July, 
1940, and June and July, 1941. The total 
population of these cities was approximately 
64,200,000, according to the 1940 census. 

“During the first 7 months of 1941, permits 
were issued in reporting cities for buildings 
valued at $1,657,973,248, an increase of 29 
percent as compared with the corresponding 
period of 1940. Permit valuations for new 
residential buildings during the first 7 months 
of the current year amounted to $889,572,839, 
a gain of 26 percent, as compared with the 
first 7 months of the preceding year. Over 
the same period, new non-residential build- 
ings showed a gain of 44 percent, and addi- 
tions, alterations, and repairs, a gain of 8 
percent.” 

The Bureau’s tabulations of permit valua- 
tions include contracts awarded by Federal 
and State Governments in addition to pri- 
vate and municipal construction. For July, 
1941, Federal and State construction in the 
2,120 reporting cities totaled $36,470,000; for 
June, 1941, $70,928,000; and for July, 1940, 
$63,438,000. 

New housekeeping residential construction 
for which permits were issued in the 2,120 
reporting cities in July, 1941, will provide 
38,194 dwelling units, or 7 percent fewer 
than the 41,205 dwelling units reported in 
the previous month, and 18 percent more 
than the number provided in July, 1940. 
Dwelling units in publicly financed housing 
projects authorized in the reporting cities 
numbered 3,005 in July, 1941, 9,403 in June, 
1941, and 5,051 in July, 1940. 


Federal Funds Aid Local 
Public Projects 


Federal Works Administrator John M. 
Carmody has announced the first allotment 
of Defense Public Works funds for seven 
community facilities projects in which the 
applicant will bear a share of the cost, or 
which will be constructed by the applicant 
under a DPW grant. 

These seven non-Federal Defense public 
works projects were among the _ initial 
group approved on Aug. 18 by the Presi- 





dent. While the allotment made by Ad- 
ministrator Carmody today is the first to 
non-Federal projects, it is the second allot- 
ment of DPW funds. The first allotment 
from the $150,000,000 of Defense public 
works money was made by Mr. Carmody 
on Aug. 28 for 15 Federal projects which 
will be constructed by the Federal Works 
Agency. 

The total estimated cost of the 7 non- 





SOMETHING TO DEFEND 


There is vastly more to national de- 
fense than the creation of forces to 
repel armed might. National defense 
is and always must be basically a na- 
tional attitude—a collective realization 
of the millions of men and women 
behind the armed forces of the Nation 
that each has individual rights and 
properties to defend against aggres- 
sion. 

Civilian morale is the basic front 
line defense asset. Without it France 
perished. With it Great Britain daily 
demonstrates invincibility. Our own 
Government shows in countless ways 
its appreciation of the indispensability 
of high civilian morale. 

The best defense against forces of 
aggression from within or without is 
to see that every American has a 
tangible, individual possession, the 
defense of which is his individual re- 
sponsibility, and his contribution to 
the collective defense attitude without 
which this nation’s armed might will 
be impotent. 

That tangible, individual possession, 
is a home. Every small home built 
for an American any place on Ameri- 
can soil is a needed defense project— 
a private possession and a_ private 
right to defend—a guarantee against 
suffering in the days of economic 
turmoil which must follow the war. 
Each new small home is a new and 
powerful buttress in America’s de- 
fense of its ideals. 














Federal projects is $1,207,906. The Federal 
grants amount to $809,656, and the sponsors’ 
funds are $398,250. The effect of the allot- 
ment is to supplement the sponsors’ funds 
on the seven projects located in Illinois, 
Louisiana, Michigan, Mississippi and Texas, 
so that the sponsor will be able to let con- 
tracts as quickly as the local laws and regu- 
lations covering bids can be complied with. 
The projects are for the construction of 5 
schools and school additions, 1 recreation 
center and one sewerage system and treat- 
ment plant. 





Rising Incomes Open Door to 
More Home Buying 


The national emergency and its attendant 
economic prosperity are going to open the 
door to home-ownership for hundreds of 
thousands of American families, according 
to Paul Endicott, Pomona, California, presi- 
dent of the United States Savings & Loan 
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League, Chicago. He said that the League’s 
research had verified a notabfe increase 
during the first half of this year in the pro- 
portion of the total national income going 
into salaries and wages, and that down pay- 
ments on homes would be a conspicuous 
use to which much of the renewed earning 
power of the populace would be put. 

Meanwhile curbs on installment credit 
for consumers’ goods will play their part not 
only in helping the nation finance its arma- 
ment program, but also in turning loose 
some purchasing power for the acquisition 
of homes, both those already built and those 
newly to be built, the savings and loan ex- 
ecutive said. 

“The increase in the nation’s wage and 
salary bill this year over last was 17.7 per- 
cent the first five months, and in May, the 
last month for which this figure is avail- 
able, the increase over the same month of 
1940 was 21.2 percent. Also in favor of 
the best home-ownership increase in fifteen 
years is the fact that right now, ‘real wages’ 
are increasing in that there is a consider- 
ably wider margin between money wages 
and the cost of living today than there was 
even in the spring.” 

Mr. Endicott said that savings, building 
and loan associations, which finance a third 
of the dollar volume of current home pur- 
chase and home building undertakings, are 
having a record volume of applications and 
of loans granted, and he believes it will 
keep up. 





Urban Home Financing at 
Highest Point in Decade 


WASHINGTON, Sept. 6—An increase of 
20.7 percent in urban home financing was 
shown during July, 1941, over the same 
month last year, economists of the Federal 
Home Loan Bank Board announced today. 

Home —_— under $20,000 recorded 

1 July by all types of lenders numbered 
ai 30h and amounted to $443,039,000, 
bringing the national total for the first 
seven months of 1941 to 929,841 mortgages 
—valued at $2,660,904,000—a record exceed- 
ing any other comparable period for over a 
decade. 

Compared with home mortgage business 
for the January-July period of 1940, these 
figures indicate an 18 per cent gain in dollar 
volume of mortgages so far recorded dur- 
ing 1941, and a 13.2 per cent increase in 
number. 

Savings and loan associations, the largest 
home mortgage lending group in the nation, 
again led all types of lenders by making 
loans totaling $142,695,000—32.2 percent of 
all July recordings. This figure reflects a 
20 percent increase over July, 1940, in the 
amount of home mortgages financed by sav- 
ings and loan associations throughout the 
country. 

3anks and trust companies formed the 
largest group in mortgage financing for 
July with $108,555,000; and individual mort- 
gage lenders were third with $71,456,000. 

The size of the average mortgage loan 
steadily is rising, according to Bank Board 
economists, who point out that whereas 
1939’s average mortgage loan was $2,705, 
1940's amounted to $2,743—an increase of 
$38—and that loans in 1941 average $2,862, 
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an increase of $119 over 1940. Factors 
chiefly responsible for the upward trend 
are rising construction costs and mounting 
real-estate values, and the general use of 
higher percentage loans. 





Production of Sash, Doors, 
Frames Shows Increase 


Production in July of stock sash, doors 
and frames exceeded the output of the pre- 
vious month by 7 percent, according to the 
National Door Manufacturers Association. 
The July output also scored a gain of 24 
percent over the volume recorded in the 
same month of 1940, the Association’s an- 
nouncement indicated. 
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Map Shows Timber Crop 
Budget to Year 2000 


LonGcview, WasH., Aug. 30.—A big map, 
prepared by the Weyerhaeuser Timber Co., 
showing how that firm proposes to budget 
its timber crop up until the year 2,000, is 
on display in a store window here. The 
map shows various virgin timber areas dif- 
ferently colored to indicate the five-year 
cutting periods for the next 59 years. Other 
areas indicate second growth or government 
timber. All of the timber shown on the 
map lies along the Columbia river and to 
the east and north of Longview, where the 
company has a large mill. 
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1. The Heatilator is a simple, trouble- bs, 
free unit built for life-time service—no x 
tricky gadgets to cause trouble. 


2. The Heatilator Fireplace has had more and larger 
national advertising than any other fireplace. 


3. The Heatilator has been proved for years in thousands 
of homes and camps all over America—prospects know about 


it and trust it. 
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| Y And Here’s a Fourth Reason, Mr. Dealer! 


Only one grade of Heatilator—the best grade. 
Only one price, one quality, one idea to sell— 
more comfort for the home. WRITE today 
for complete facts. 








HEATILATOR, Inc. 


789 E. Brighton Ave., Syracuse, N. Y. 


HEATILATOR Fireplace 
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Lumber Co. 


Alamogordo, New Mexico 


43 YEARS’ EXPERIENCE 
SERVING LUMBER DEALERS 


From our modern mills at Alamogordo 
comes tip-top quality lumber of modern 
manufacture. Lumber cut from high- 
altitude timber. Douglas Fir and White 
Fir from the Sacramento Mountains, 
especially suitable for construction work 
and railroad timbers. Ponderosa Pine, 
soft-textured, easily workable. Let us 
supply you with Dimension, Timbers, 
Ties, Lath. Yard and Shed Stock, Bevel 
Siding, Mouldings, Box Shook and Crat- 
ing. Modern band sawmill, lath mill, 
planing mill, up-to-date dry kilns, box 
factory. Send your inquiries and orders to 


0, NEW MEXICO 
PY NN Wr 
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Manufacturers 
PINE & POPLAR ge 
LUMBER o® 


° ¢ so “ 


Members 
Ss. P. I. B. 





ws LA GRANGE, GA. 





W.T.SMITH LUMBER C0. 
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HANDY BOOKS ror LUMBERMEN 


AMERICAN LUMBERMAN, 


A COPY FREE ON REQUEST. ADDRESS 
43% So. Dearborn St., CHICAGC 
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SOUTHERN PINE CEILING 
PRICE REVISION 
APPROVED 


(Continued from page 45) 


hurtful to virtually all business in the State. 

Speakers included W. E. Taylor, Louis- 
ville, Miss.; George L. Grogan, Bivins, Tex. ; 
L. O. Crosby, Picayune, Miss. ; and others. 

Chairman Sheppard called the mass meet- 
ing to order at 10 a. m., and explained that 
all southern pine manufacturers had been 
invited. He said the problems now before 
the industry are very serious. The South- 
ern Pine Emergency Defense Committee, he 
said, was set up to aid the Government in 
carrying out the National Defense program. 
He spoke of a conference held in Washing- 
ton on Aug. 6, participated in by Leon Hen- 
derson and others of his staff, and a number 
of southern pine manufacturers, wholesalers 
and retailers, to discuss fixing of ceiling 
prices on southern pine lumber, when a ten- 
tative schedule of prices was presented by 
Mr. Henderson for consideration. 


Administrator Provided with Cost 
Statement 


“At this conference,’ Mr. Sheppard said, 
“T presented and filed in the record a state- 
ment of costs of producing southern pine for 
1940, covering 150 mills—89 large mills, 49 
small mills, and 12 concentration yards, This 
statement was prepared by a firm of certi- 
fied public accountants and should have car- 
ried considerable weight because it was thor- 
oughly representative. One outstanding thing 
it revealed was that there was no uniformity 
of production costs as between any class of 
mills, and that there was a wide range in 
production costs, some small mills having 
as heavy costs as between mills of the same 
size and class. Since the first of this year 
there has been considerable increase in the 
cost of production of southern pine. There 
has been a large increase in stumpage, wages, 
supplies, and other items going into lumber 
costs.” 

Mr. Sheppard said that Mr. Stone, of 
Henderson’s staff, appointed a committee of 
six southern pine manufacturers to act in 
an advisory capacity to him, and to check 
over a tentative schedule of ceiling prices 
on certain items of southern pine. “Our 
committee did this,” said Mr. Sheppard, “and 
we reported to Mr. Stone that the tentative 
prices on key items submitted to us, if car- 
ried through the entire list, would be 20 
percent below the prices which would be 
necessary to assure supply of the lumber that 
would be needed in the Defense program. 
Our committee urged that the price adminis- 
trator prepare a more liberal schedule, for 
the ceiling prices which he submitted as ten- 
tative would be rather a minimum price list. 
Our committee urged that a higher ceiling 
price be fixed so as to give opportunity for 
operation of the natural law of supply and 
demand, and allow for competition in pro- 
viding the lumber needed by the Govern- 
ment.” 

Chairman Sheppard said there has been 
much confusion and misunderstanding in the 
industry over the schedule of ceiling prices 
on southern pine issued by the price admin- 
istrator. Many items are not covered, he 
said, and there are certain matters requir- 
ing clarification. 


September 6, 1941 


“One thing Mr. Stone has already cleared 
up for me this morning. Some months ago 
my Government bought from my company 
more than two million feet of lumber, called 
a ‘stock pile,’ at a contract price and that 
lumber still is on our yards today. Other 
manufacturers also have ‘stock piles’ at their 
plants. [I have wondered if my Government 
expected to break its contract with my com- 
pany with respect to the price to be paid for 
this lumber when it is delivered after Sept. 5. 
Mr. Stone tells me that when this ‘stock 
pile’ lumber is shipped after Sept. 5, the 
prices in schedule 19 will not apply to it, but 
the prices originally specified in the contract 
entered into some months ago will prevail.” 


Government Seeks to Avoid Inflation 


Mr. Sheppard then introduced Mr. Stone, 
who spoke briefly. “I first want to thank 
the Southern Pine Emergency Defense Com- 
mittee and the southern pine manufac- 
turers,” said Mr. Stone, “for the help they 
have given various Government agencies in 
the National Defense work. Some time ago 
I said in a speech that there was a larger 


danger facing the country that the fifth 
columnists. That greater danger is inflation. 


I believe you all recognize the danger to the 
safety of the nation from inflation and spiral- 
ing of prices. President Roosevelt set up the 
price control administration with the idea of 
preventing dangerous inflation, menacing the 
safety of the nation. I do not believe there 
are any, at least not more than a few, per- 
sons who could set up a price list for any 
industry that would prevent price spiraling 
and inflation and which would also satisfy 
every member of the industry. We are en- 
deavoring to be entirely fair to all, and I 
have come here to hear your analysis of the 
ceiling price schedule on southern pine lum- 
ber, and to work out a schedule that will 
be fair to all and accomplish the purposes of 
the Government.” 

Chairman Sheppard then opened the meet- 
ing to general discussion, mentioning that it 
is not only lumber manufacturers who would 
be affected by Schedule No. 19, but many 
others, including farmers and wood-lot 
owners. The schedule proposed for southern 
pine, he said, if maintained would necessi- 
tate reduction in the prices paid farmers and 
woodlot owners for their timber. 


Southern Pine "Ceiling" Re- 
vised on Basis of Rough 


Green 

Wasuincron, D. C., Sept. 4.—The Office 
of Price Administration—which under the 
new Defense set-up succeeds the OPACS- 
has ordered a revision of Schedule No. 19, 
covering “ceiling” prices on southern pine. 
This was made as a result of facts presented 
to the price administration at a meeting o/ 
the southern pine industry at New Orleans. 

The original schedule was based on air 
dried lumber, finished form. 

The amendment is based on rough green. 
Additional charges are permitted for air or 
kiln drying, surfacing, grooving. The per- 
missible charges vary with the grades. Ad- 
ditions permitted to scheduled rough green 
prices on boards are as follows: For rough 
air dried, add $1.50; for rough kiln dried, 
add $2.50: for S1S, S2S, S3S, S4S, S25 
& matched or shiplap, standard or thinner, 
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red add $1.50; for ripping - resawing, add $1 USHA Using More Wood for construction, with both horizontal siding and 
ago a thousand for each cut; for chemical anti- vertical board-and-battens. 
anv stain treatment, add 50 cents. Defense 
ed In announcing the new schedule, Price ‘en = ‘ | 
hat Administrator Henderson said that “While W ASHINGTON, D. C., Sept. 2.—Indications Urges Constructive Forestry 
her the maximums are raised, southern pine lum- of an increasing tendency to construct frame } p Snot R | 
reir ber will be below the levels of Aug. 15, and dwellings in some phases of the Defense o rroTec | esources 
lent the net annual saving to the Defense pro- housing program are seen in Washington. W ASHINGTON, D. <<. Sept. 2. — Public 
m- gram and to civilian users will not be low- The United States Housing Authority is regulation of forest practices on privately 
for ered greatly from original estimate of twenty constructing both model and experimental owned lands, and a wide extension of public | 
ES million dollars.” housing of wood. Among the reasons for ownership of forests, were advocated as a 
ock The revised prices on rough green boards, determining on frame homes are the ele- means of protecting the nation’s timber re- 
the f.o.b. mill, are as follows: ment of cost and the need for speed. As sources, in a speech by Earle Fi. Clapp, 
but 1x 4” g3s.00 eases hens examples of this tendency, the Defense acting chief of the Forest Service, speaking 
act ot 25.00 "20.00 housing project at Center Line, Mich., can at the fiftieth anniversary of the creation of | 
“il.” IX Be cere e eee cece a. ape ay be cited. The Center Line project, where the first National Forest at Cody, Wyo. He 
1x12” Sc aucarceae ae 30.00 21,00 500 homes will shortly get under construc- pointed out that to meet essential Defense | 
ion tion, according to the USHA, typifies “ef- demands, the rate of cutting all over the 
yne. s . forts of the United States Housing Author- country is growing by “leaps and bounds,” 
ank Studies Supply of Timber ity to obtain the highest standard of and_ said — most : this signe de- 
° architecture consistent with low cost,” and structive, when it might just as well be con- 
~* Available for Defense these houses will be of simple wood frame structive. 
hey MiLwavuKkEkg, Wis., Sept. 2.—The Mil- 
> in waukee office of the U. S. Forest Service " 
ago will be in charge of an investigation to de- Firm, Strong, 
‘ger termine the availability of timber for air- Lasting 
afth plane construction, munitions crating and 
ion. fuel in the north central region, according . 
the to H. Basil Wales, chief of timber manage- Carefully Built by BRADLEY- MILLER 
ral- ment. He was recently appointed head of 
the Defense planning for the region. One Builders and carpenters prefer these 
1 of phase of the survey will be to determine Bradley-Miller Frames — because their 
the how long existing stands of yellow birch use insures a perfect job. Home-own- 
Cae ; er ee ers are boosters, too, because these 
ere can supply Defense needs without being de- ; 4 : 
"TL: os . frames stay straight, firm and tight 
per - stroyed. This wood is in demand for a through years of service. We also olfer 
any veneer used for wings of training planes. Ponderosa Pine Frames, same manu- 
ling \nother important wood is jack pine, which facture and grade as the Genuine 
ASTY is used for construction of munitions boxes. White Pine. 
en- [It might also be used in manufacture of 
d I munitions, as England has been using wood BRADLEY MILLER & COMPANY 
the cellulose as a base for explosives for sev- 7 7 
um- eral years. A coal shortage may result in Telephone 7812 . Bay City, Michigan 
will the use of wood for fall and spring fuel re- C. W. Jones, 74 Bonny View Road, West Hartford, Connecticut 
a oO quirements. According to Mr. Wales, the EE ee ; 
north central region sold 136,305,000 board x 
eet - feet of timber from its national forests dur- 
- ing the fiscal year 1941. This figure repre- 
0 sented an increase of 22,000,000 board feet 
end over the previous year. THESE 
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poo German Lumber Workers PRODUCERS CAN 
Pay at Lowest Level 


SUPPLY ALL 


Ever Set YOUR NEEDS 


.e- WasHINGTON, D. C., Sept. 2—To an 
\merican worker, seventeen cents is only a 
little more than he pays for a package of 
cigarettes, but to a German worker in the 














fice lumber industry it’s all he’s allowed to get 

the for an hour’s work under the new wage 
“.. scales set by the Nazi “labor trustees,” ac- 
19, cording to a study made by the Labor Divi- North Carolina Pine is the wood you can recommend and sell for all 
pine. vision of the Office of Production Manage- general structural uses. Now’s the time to start handling this wood of 
nted ment. Revised wage scales for various beauty, strength and durability. It’s for both interior and exterior 
x of industries, including the woodworking in- uses. The reliable firms here listed can supply you with all building 
pans dustry, are the lowest ever set for the lum- items in North Carolina Pine. Write to them today. 

air ber industry in Germany. German wage 

levels are further reduced by a Nazi tax of 

i 13 percent on every worker’s wages. Only ELLINGTON-FAY LUMBER CO. BURRUSS LAND & LUMBER CO. 
r or the most favored groups of native German Fayetteville, N. C. Lynchbarg, Va. 

per- workers are permitted even these allow- SPA, Grats Cited tate Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
Ad- ances. “Non-German” workers suffer fur-  mfrs. Flooring, Ceiling, Casing, Moldings, Roofers a specialty. Car Lining and Decking. Mills 
reen ther through a heavy “social equalization and Framing Lumber. Kiln Dried and Air Dried. in Va. and N. C. 
ough lee” which is taken out of their wages. This 
ried, tax is extorted from all workers in defeated 

S28 or occupied territories, but falls heaviest on ‘PROMPT SERVICE on were-vic) ae or MIXED CARS 





>... 2 . ~~ 
wer, Polish, Jewish, and Czech workers. 














‘ABESTO 


A Makes Money 


for Dealers 


Get YOUR share 
of ABESTO profits, 
Mr. Dealerl Now 
is the time to stock 
and push ABESTO. 
It's for new and 
old roofs. Every 
building owner is 
a prospect. It ex- 
cels for Built - up 
Roofing. Damp 
Proofing and Roof 
Coating. Easy to 
use. Brushed on 
COLD. No hot ket- 
tles. Nospecial 
equipment. Gives 
lasting results. Sold 
at retail through 
lumber dealers 
only. Send for cir- 
cular and free 
specification sheets. 
Write us today. 
Don't put it off. 


Abesto Mfg. Co. 


Michigan City, Indiana 






















The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 


CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 
Waterproof Job—Use CALBAR CAULKING 
COMROUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 


wed HARPAULIN 5 
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TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MINIMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 


Manufacturers Since 1870 


Atlanta St. is Dallas 


. Lou Minneapolis 
New York City New Orleans 


Kansas City, Kan. 
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Newsy Notes of Persons and Places 








George Graves of the Los Angeles staff 
of the California Redwood Association was 
away on a fishing trip to Humboldt County, 
Calif. 

Nelson T. Montgomery, of Montgomery- 
Mallue (Inc.), lumberman of Buffalo, N. Y., 
is taking a two weeks vacation in Northern 
Ontario. 

Atkinson-Stutz Co., wholesale dealers of 
San Francisco, Calif., recently moved to a 
larger suite of offices in the Santa Marina 
Building, 112 Market Street. 


S. R. Hubbard, Hubbard-Constant [Lum- 
ber Co., of Ottawa, Kans., and Mrs. Hub- 
bard spent a two weeks’ vacation in Los 
Angeles, Calif., during August. 


Frank Mullikin, of the Maclea Lumber 
Co., Baltimore, Md., spent a week in Florida 
recently, visiting a number of the mills, look- 
ing for cypress and long leaf pine. 


Joseph Czerwiec, Czerwiec Lumber Co., 
Chicago, has been on an _ extended trip 
through the west, visiting mills throughout 
the states of California, Oregon, Washington 
and Idaho. 

Effective Sept. 1, the Godfrey Lumber 
Co. under the management of George E. 
Fisher moves its Boston headquarters from 
216 Tremont Street to 470 Harrison Ave- 
nue in the South End. 


Jeff Crandall, plant superintendent of the 
San Diego Planing Mill (Inc.), San Diego, 
Calif., is spending three weeks in the Pacific 
Northwest, with visits scheduled to Seattle, 
Wash., and Vancouver, B. C. 


The National Lumber Co. of Buffalo, N. 
Y., has been enlarging its office building by 
the addition of another office. It is now 
equipped with fluorescent lighting, and pan- 
eling of knotty pine and oak has been in- 
stalled. 

Jesse Stamps, Jr., who had been associated 
with his father, Jesse Stamps, Sr., in the 
commission lumber business in New Orleans, 
La., is now serving his country with the 
army at Camp Wheeler, Macon, Ga. Mr. 
Stamps volunteered. 

Kenneth MacLea, who has been connected 
with the Mann & Parker Lumber Co., hard- 
wood wholesaler of Baltimore, Md., has 
joined the staff of the MaclLea Lumber Co., 
3altimore. 


Alf Clark, manager of the hardwood de- 
partment, National Lumber Co. (Ltd.), 
Toronto, Ont., who has been away from his 
office for the past six months because of 
illness, returned to his duties there recently, 
as his many friends are glad to know. 


John Morrell, who observed his 25th anni- 
versary with the Oostburg Lumber & Grain 
Co., Oostburg, Wis., was guest of honor at 
a surprise party given by his wife at their 
home in Oostburg. Attending were past and 
present employees of the company during 
Mr. Morrell’s 25 years with Oostburg Lum- 
ber & Grain Co. 


E. Raymond Cato, chief of the California 
highway patrol, recently presented safe driv- 
ing awards from the state automobile safety 
committee to seventy-four drivers of Dia- 
mond Match Co. lumber trucks in the Chico, 
Calif., district. The awards were honor 
citations ranging from one to four years. 

John F. Drescher, Wiser-Drescher Lum- 
ber Co., Houston, Tex., spent several days 
in Los Angeles during the last week in 
August, as part of an extended business trip 
which included visits to San Francisco, 
northern California lumber districts, Oregon, 
Washington and British Columbia. 


Frank Hobi, prominent Aberdeen, Wash., 
logging operator, has been chosen second 
lieutenant of Company Kk of the newly 
formed Grays Harbor unit of the Washing- 
ton State Guard. The guard will carry on 
the duties formerly performed by the Wash- 
ington National Guard, which has been called 
into service. 

“Mackin Park” is the name of the new 
playground established on Canadian Western 
Lumber Co. property at Maillardville, B. C. 
Permission to use his name was given by 
Mr. Mackin, president of Canadian Western 
Lumber Co., who previously donated much 
lumber to fence the grounds and_ provide 
equipment for the children. 

Adolph Bloom of Tacoma, Wash., mana- 
ger of the Pacific Coast Log Scaling Bureau, 
has been called to active duty with the 
United States Naval Reserve, in which he 
holds the rank of lieutenant commander. 
Since the first world war, in which he served 
as a naval officer, he has been active in 
Naval Reserve affairs and was attached to 
the Aberdeen, Wash., reserve unit before 
moving to Tacoma. 

H. F. Humes, St. Louis, Mo., sales rep- 
resentative of Twin Harbors Lumber Co., of 
Seattle, Aberdeen, and Portland, was a 
recent visitor in Seattle. Mr. Humes came 
to the Coast by automobile, accompanied by 
his wife and daughter, for a few weeks’ 
vacation and to visit at the home offices and 
mills of Twin Harbors Lumber Co. He and 
his family will motor down to southern Cali 
fornia and then east to St. Louis. 


William H. Champlin, Jr., resident mana- 
ger of the Rochester, N. H. wooden box 
plant of W. H. Champlin, has just returned 
with his bride from an eight weeks’ tour of 
the West coast, which included a trip by 
plane to the Hawaiian Islands. The wedding 
occurred in June at the home of the bride 
in Rochester. The groom is a graduate of 
Yale and a son of the founder of the busi- 
ness. 

A 600 mile cruise by yacht through the 
inland passage of the Alaskan Peninsula 
constituted the vacation trip from which four 
los Angeles lumbermen returned at the end 
of August. The party included A. C. Pen 
berthy and M. W. Crook, Los Angeles, Calif. 
Tacoma Lumber Sales; J. H. Prentice 0! 
the Los Angeles staff of Bloedel Donovan 
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Lumber Mills (Inc.), and Paul Hallingy of 
the Hammond Lumber Co., Los Angeles. 


Cecil Cavanaugh, manager of the Cava- 
naugh Lumber Co. of Tacoma, Wash., and 
president of the Tacoma Lumbermen’s Club, 
is just about ready to “go on the air” 
Tacoma Broadcasters (Inc.), which he 
heads, has been granted a federal license to 
broadcast, and under Cavanaugh’s guidance 
has prepared the entire floor of a downtown 
office building here for offices and_ studio. 
The firm will start broadcasts soon, using 
the call letters KTBI. 


The purchase of the stock and good-will 
of the wholesale and retail hardwood busi- 
ness of John M. Woods & Co., East Cam- 
bridge, Mass., by Henry J. Winde Co. 
(Inc.), Charlestown, Mass., has been an- 
nounced. It has now been decided to dis- 
continue the East Cambridge location, and 
the remaining stock on hand is being moved 
to the Charlestown yard. Both of these 
very old firm titles have been merged into 
a new corporation under Massachusetts laws, 
as Winde-McCormick & Chapin (Inc.), with 
Ronald H. Winde as president, Maurice S. 
Chapin, vice president, and J. K. McCor- 
mick, treasurer. 

Having the effect of making visitors feel 
that they had stepped into the pages of the 
past, the return of Paul Bunyan, famous 
mythical woodsman, over the Labor Day 
weekend at Fort Bragg, Calif., was hailed 
as the greatest ever held here. The women 
of the city wore costumes fitting the period, 
quaint calico dresses and sunbonnets, and the 
men bright colored shirts, overalls, boots 
and whiskers. The entire city was decorated 
with redwood bark, bunting and flags. Three 
days of lumber camp contests under rules of 
the Pacific Logging Congress included ax 
throwing, log burling, greased pole walking, 
log sawing and chopping, tree felling and 
many other lumber jack contests. 





Timber Company Employees 
Enjoy Annual Picnic 
Tacoma, WasH., Sept. 2.—Employees of 
the Weyerhaeuser Timber Co. and _ their 
families held their annual picnic at Lake 
Wilderness near here recently. The festivi- 
ties lasted through the afternoon and evening, 
and included golf, baseball, swimming, horse- 
back riding, boating, tennis and horseshoe 
games. Following supper, which was served 
on the shore of the lake, dancing concluded 
the program. Minot Davis was master of 
ceremonies for the presentation of awards 
during the dinner hour. The general com- 
mittee included Robert Halliday, E. C. Mc- 

Intyre and Grant Eade. 





Assistant Timber Controller 
Now in Vancouver 
Vancouver, B. C., Sept. 2—D. D. Rosen- 
berry has arrived in Vancouver to assume 
his new duties as assistant timber controller 
for British Columbia. Mr. Rosenberry suc- 
ceeds Mr. Cherry of Vancouver, and was 
appointed assistant timber controller tem- 
porarily following the death of E. C. 
Manning. Mr. Rosenberry spent the past 
year in the Winnipeg office of the timber 
controller and was responsible for the pur- 
chase of lumber for all Defense projects 
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west of Winnipeg. When the Winnipeg 
office was closed up recently, Mr. Rosenberry 
moved to Vancouver where he will have 
charge of the territory from Winnipeg to 
the Coast. 





Wisconsin Commission Reports 
Successful Protection 

Mapison, Wis., Sept. 3.—The Wisconsin 
Conservation Commission is reporting one of 
the most successful forest protection years 
in its history so far for 1941, it is noted 
that the total acreage damaged by forest 
fires so far is still under 1,300 acres, a neg- 
ligible loss for the more than 12,000,000 acres 
under protection. 

Whether this protection will prove ade- 
quate for the remainder of the year remains 
to be seen. Heavy foliage developed during 
the summer will create a fire hazard if the 
season is dry. 





Old Time Ship Is Pressed Into 
Service 

ABERDEEN, WASH., Sept. 3.—Shipping days 
of World War No. 1 were recalled here 
with the arrival of the three-masted bark 
Star of Finland, pressed into service to help 
fill a gap in shipping. The veteran wind- 
jammer came here from San Francisco in 
tow of the tug Sea Ranger to load 1,200,000 
feet of lumber for South America. She came 
here under the name Kaiulani, under which 
name she was launched. Shipping men said 
she was the first square rigger to call here 
in more than a decade. 





Wisconsin Woman Wins 
Building Award 

KouHLer, Wis., Sept. 3—Miss Marie C. 
Kohler, long identified with the better homes 
movement, and active in the development of 
the Kohler Village, has been given an award 
in recognition of the excellent quality of 
the 1941 Better Homes Campaign in Wis- 
consin. The award has been made by the 
national office of Better Homes in America. 

The Kohler committee, also headed by 
Miss Kohler who is chairman of the State 
group, received the highest merit award in 
the village class. 


Retail Yard Changes 


Marinette, Wis.-—Frank J. Endrick, for 
the past seven years with the Fuller-Good- 
man Co., in Oshkosh, has been appointed 
manager of the company’s Marinette yard. 
3efore joining Fuller-Goodman, Mr. End- 
rick had been associated with the Paine 
Lumber Co. (Ltd.), at Oshkosh. 

Mason, Onito—Ora Burdge has_ been 
working into the position of manager of the 
Mason Lumber Co. here. Burdge succeeds 
Ted Katzorke, who resigned because of ill 
health, 


WHEELING, W. Va.—George A. Bailey 
has joined the staff of the Cash & Carry 
Lumber & Supply Co. here, it has been an- 
nounced by Charles J. Stein, proprietor. 

Hastincs, Nesr.—Oliver Solheim has 
been named manager of the Johnson Cash- 
Way Lumber Co. at Hastings. He succeeds 
Rudy Stratman, who has taken a position 
with the Rock Island Lumber Co., Wichita, 
Kans. 
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TEGO Goovcccee AIDS FOR 


LUMBER SALES | 





For New Home 
Construction 
Sell Your Trade 


TECO 


TERMITE SHIELDS 


... the new 
scientific protection 
against subterranean ter- 
mites in infested regions. FHA 
designates shields a preferred 
protection—as Teco dealer in 
your area, profit by this easy 

selling “package item.” 


For light and heavy frame build- 
ings sell your trade the 


TECO 
CONNECTOR SYSTEM 


Get TECO Connector typical de- 
signs into the hands of your local 
builders and building commit- 
tees; turn their minds to timber 
for that ball park grandstand, 
water tower, school gym, loading 
dock, bridge, bus station — get 
the “how” of it from TECO today, 
the “why” of it is MORE lumber 
sales for you. 








Timber Engineering Co., Inc. 


Dept. KK-9, 1337 Conn. Ave. 
Washington, D. C. 


Mail Coupon Today! 


Timber Engineering Company. Inc. 
Dept. KK-3. 1337 Conn. Ave., Washington. D. C. 








mE 
! 
| 
| 











54 


NEWS FROM THE SOUTH 


SPEDC to Coordinate Efforts 
to Secure Machinery 


NEW ORLEANS, LA., Sept. 2.—The South- 
ern Pine Emergency Defense Committee has 
established an interchange bureau for planing 
mill, sawmill and logging equipment, as 
stated in advertising in the AMERICAN LuM- 
BERMAN. It asking manufacturers to 
list with it the items of machinery needed 
for production, and also, such machinery as 
may be available for sale to other operators. 

According to H. C. Berckes, secretary of 
the committee, the intended purpose is to be 
of service to manufacturers of southern pine 


is 


in connection with the obtaining of prefer- 
ratings for equipment and_ supplies. 
When a producer applies for a priority on 
such material, of the important 
questions asked by priority division officials 
whether attempt to 
secure it second hand. 


ence 


one most 


is any has been made 

3ulletins will be issued by the committee 
from time to time, indicating whether or not 
the item for which a mill is attempting to 
get a preference rating is available second 
hand. The committee to have the 
show that all manufacturers in the 
industry have been requested to list with it 
equipment machinery which they 
would like to dispose of, and is offering its 
facilities with no service charge. 


wishes 
record 


any or 





Put Freight Cars to Good 
Use—Avoid Shortage 


Mempuis, TENN., Aug. 30.—While no car 
shortage has yet confronted the hardwood 
industry, manufacturers have been advised 
by the Southern Hardwood Traffic Associa- 
tion to make the best possible use of equip- 
ment to the end that no shortage will de- 
velop. They have advised the 
carriers that an embargo is possible against 
industries that fail to load and unload freight 


been by 


cars promptly, and that they should avoid 
the appearance of delay. 
Cecil A. New, secretary-manager of the 


traffic association, says that extremely long 
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held here under the auspices of the Roofer 
Manufacturers’ Association. 

After lengthy discussion of the ceiling 
prices, a committee was named to attend 
the meeting held at New Orleans, La., under 
auspices of the Southern Pine Emergency 
Defense Committee on Aug. 30. 

On motion of Hugh Hardin, seconded by 
H. R. Garrett, which was adopted, each 
mill man present will wire his representa- 
tives in Congress to to it that if 


and large cars, and those of an extremely 
high grade, designated as “Class A,” are diff- 
cult to get, but that there is no shortage. 

The most difficult period for the industry 
is expected to be between Sept. 10 and the 
latter part of November, when the country’s 
heavy grain movement gets under way, Mr. 
New said. 


“see a 





Load of enough lum- 
ber for ten two-room, 
ready-cut houses con- 
signed to an army 
camp in the vicinity 
of Houston, Tex. It 
is representative of 
other army and De- 
fense housing activity 
throughout the United 
States. A  Fruehauf 
trailer is being used 
in this case 








price ceiling is set, to become effective the 
fifth of September as contemplated, that it 
is done legally and without discrimination.” 

Mr. Hardin and other speakers on the 
proposal had called attention to the fact 
that the contemplated action is arbitrary and 
discriminatory in that it only undertakes to 
fix prices for sale of the product, without 
taking in consideration fixed prices for labor 
and customary prices for other costs, and 
that it would mean a curtailment of pro- 
duction at a time when mills might operate 
at a profit for the first time in some years. 
Attention was brought to varying freight 
rates, timber costs in different sections, and 
other factors. 


New Plant Relieves Power 


Shortage in TVA Area 


LaureL, Miss., Sept. 2.—Masonite Corp., 
manufacturer of wood fibre hardboards and 
insulation products, has begun the operation 
of its new $800,000 gas fired steam turbine 
electric power station here. The new plant 
is capable of generating 14,000 kilowatts, and 
not only provides sufficient power for the 
Masonite plant, but will also release 3,500 
additional kilowatts in surplus power, while 
some 10,000 kilowatts of Mississippi Power 
Co. electricity, formerly consumed by Ma- 
sonite Corp., will now be made available for 
other Defense purposes. Masonite execu- 
tives, foreseeing the present emergency, 
inaugurated an extensive program of plant 
expansion more than a year ago. 





Lumberman Is on Road 
to Recovery 


CLEVELAND, S. C., Sept. 3——The many 
friends of W. T. Latham, president of 
Saluda River Lumber Co., at Cleveland, are 
glad to learn that he is on the road to 
recovery from a serious automobile accident 
which occurred last July. Mr. Latham, who 
is recuperating in Angel Hospital, Franklin, 
N. C., expects to return home the early part 
of September. 





Southern Manufacturers Meet 
to Discuss Ceiling Prices 


Co_tumsus, Ga., Aug. 28.—Fixing a ceil- 
ing of around $25 per thousand on lumber 
by Leon Henderson, OPACS administrator, 
was protested at a meeting of nearly 100 
men engaged in the manufacturing indus- 
try in this section of Georgia and Alabama, 
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Sell More Screen Wire This Way 


In screen season a Marvel Roll Display Rack placed inside 
your front door, or in good weather outside, will double or 
triple your screen sales. Displays your wire—cuts, winds and 
measures automatically. Write for circular NOW! 


CUT GLASS in a jiffy without breakage 


Every Lumber Dealer who sells glass should have a Marvel 
Glass Holder. Fastens on your shelf or wall. Holds glass 
on edge. Takes salvage off smooth and clean all at one 
time. One eight inch strip of glass can be removed the full 
length of the pane of glass with the Marvel Safety Breaking 
Device. Write TODAY without obligation, for literature and 
names of Lumber Dealers using. Special introductory prices. 
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Former Exporter Builds 
Boats for Defense 


New Or.eans, La., Sept. 2.—A. J. Hig- 
gins, Sr., president of Higgins Industries 
(Inc.), whose huge new City Park plant 
for building a patented “Eureka” craft has 
just been dedicated, formed here, prior to 
the last war, the Higgins Lumber & Ex- 
porting Co., exporting pine and importing 
mahogany. After building tugs and barges 
for his own use, Mr. Higgins became more 
interested in motorboats, and in 1930, Hig- 
gins Industries (Inc.), was organized, and 
the lumber and exporting business was 
dropped. When the Defense program was 
inaugurated and the Army and Navy tested 
and approved the various types of Higgins 
combat craft, the new factory at City Park 
was rushed to completion. Mr. Higgins’ 
brother, Frank P. Higgins is vice president 
and his sons Edmond, A. J. Jr., Frank O., 
and Roland hold important positions. 





Many Small Mills Active 
* es a e . 
in Mississippi 

New Orteans, La., Sept. 2.—Demands 
for Defense lumber have increased the num- 
ber of Mississippi’s sawmills from an esti- 
mated 1,700 two years ago, to a current 
number of 3,000, according to Bruce Van 
Zandt, state severance tax collector. Missis- 
sippi production for the current year is 
estimated at between 1,750,000,000 and 
2,000,000,000 feet, compared with a normal 
of 1,000,000,000 feet. Most of the sawmills 
are portables and tractor mills. Due to the 
fact that Mississippi’s legislature two years 
ago granted ad valorum tax exemption to 
standing timber, and instead placed a sever- 
ance tax on the cut, current high production 
will result in making substantial revenues 
available for forest fire protection. 





Purchases Lumber Mill 


BLUEFIELD, W. Va., Aug. 21.—J. B. 
Belcher, who has operated the Belcher Lum- 
ber Co. here for a number of years, told an 
AMERICAN LUMBERMAN representative today 
that he had recently acquired, through pur- 
chase, the entire operation of the Southwest 
Virginia Lumber Co., Elk Garden, Va. The 
purchase included the electric sawmill, hav- 
ing an 18,000 feet daily capacity, and 
approximately one and a quarter million feet 
of dry Appalachian hardwoods on sticks. 

Mr. Belcher is now operating this Elk 
Garden mill in addition to his Bluefield mill. 
A long-time supply of hardwood logs is 
available for the new operation. Shipping 
point for the Elk Garden mill will be 
Blackford, Va. 





Train Demonstrates Good 
Forestry Practices 


SatisBury, N. C., Sept. 2.—The Seaboard 
Forestry Train, operated by the Seaboard 
Air Line Railway, is scheduled to make 
eleven stops in North Carolina. This first 
all-southern Forestry Demonstration Train 
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will show effectively the importance of the 
forests and the necessity of protecting them 
from the ravages of fire. The train com- 
prises three cars, of which two are devoted 
to exhibits, and the third to free motion pic- 
tures and lecture purposes. North Carolina 
is the second State in which the Forestry 
Demonstration Train is being operated. From 
North Carolina the train will move to Vir- 
ginia, Georgia, Alabama and Florida, mak- 
ing a total of 50 stops at important points 
on the Seaboard system. The exhibits and 
motion pictures are free, and foresters will 
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be available to answer questions which might 
arise in connection with forestry problems. 
Everyone is invited to visit the exhibition 
train. 





Buys Carolina Plant 

Satisspury, N. C., Sept. 2.—The plant of 
the A. W. Goldston Lumber Co., of Angier, 
has been sold to the Babcock Lumber Co., 
of Pittsburgh, Pa. It was understood the 
plant and timber were valued at more than 
$50,000. The sale included two million feet 
of lumber on the yards. 








“The guide post 
to stain control” 








DOWICIDE-Dipped' 
BRIGHT LUMBER 


Untreated, sap 
stained lumber 


Practical lumber producers still base their choice of wood 
preservatives on results. That is why so many operators 
finally standardize on DOWICIDE Products after making thor- 
ough tests of other products in their own mills. 


The growing preference for DOWICIDE preservative treatment 
is due to the following reasons:— 


Easy to handle... It comes in handy bags ready to mix with water in 
the right proportions for immediate use. 


Economical to apply... It costs but a few cents per M bd. ft., and is 
applied by inexpensive dipping vats or sprays. 

Fully effective in results... it prevents attack of all commercially im- 
portant species of both sap stain and mold fungi. 


Why not join the “Back to DOWICIDE movement” and be sure of having 


Bright Lumber! 


What is your preservative problem . . 
. write for your copy. 


provide the answer. . 


. these Bulletins may 














DOWICIDE 


Bulletin No. 40-A 





PERMATOX10-S 
Bulletin No. 41-C 


AMBROCIDE 


LYCTOCIDE 


Bulletin No. 41-A 
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SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


y L) GA BH Pattern Lumber 


Selects and 
Shop 


PINE 


California Ponderosa Pine 
Mouldings and Cut Stock 


; Sugar Pine Specialists for 30 Years 
* 
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THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Millis and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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Western 


Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality, rightly-priced Fir, 
Hemlock, Cedar, Spruce. Red Cedar 
Shingles, Idaho White Pine, Ponde- 
rosa Pine, California Sugar Pine. 


We strongly subscribe to belief 
that a SATISFIED CUSTOMER is 
greatest asset of any institution. 


J.G. Kennedy Lumber Co. 
Henry Building 
Seattle 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


a SHAKES 


Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 





J JAMES W. SEWALL © 


Consulting Forester 

PHILLIPS & BENNER 
Ruttan Block, 

Port Arthur, Ontario 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 








THE LUMBERMAN POET 





THE MAN BEHIND 


From Issue of Nov. 13, 1915 


The band is on the quarter deck, the starry flag unfurled; 
Che air is mad with music and with cheers. 
The ship is bringing home to us the homage of the world 
And writing new our name upon the years. 
Her officer is on the bridge; we greet him with hurrahs; 
But some one says, “Not he the glory won; 
Not he alone who wears the braid, deserves the loud applause, 
O, don't forget the man behind the gun!” 


“’Tis said that to embattled seas our ship sailed forth at dawn, 
Unheeding shot, unheeding hidden mine ; 
And through the thunders of the fight went steaming bravely on, 
The nation’s floating fortress on the brine. 

And never throbbing engine stopped, nor parted plate or seam 
In all that bloody day from sun to sun; 

The good ship sang her battle cry in hissing clouds of steam 
To cheer anew the man behind the gun. 


I look upon her shining bore, her engine’s pulsing heart, 
I look upon her bulwarks shaped of steel; 

I know there is another art, as great as gunner’s art, 
That makes the world at arms in homage kneel. 

This ship, defying shot and shell, defying winds and sea, 
Is fruit of honest labor, rightly done; 

The man who built the ship, my lads, remember him for he’s 
The man behind, the man behind the gun!” 





NEWS AND 
VIEWS OF 








50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Eighteen members. of 
the carpenters’ union at 
Braddock, Pa., have _ en- 
tered into an agreement 
to go into the lumber busi- 
ness immediately. They 
will form a stock company, 
and start a lumber yard 
and planing mill in con- 
nection. 

* * a 

As a result of an inves- 
tigation regarding the 
preservation of timber 
supports used in mines, 
the American Society of 
Civil Engineers advises 
the use of creosote. which 
is declared to be a specific 
against wood decay under 
all circumstances. 

es ¢ 8 


At the recent meeting 
of the United Associations 
of Lumbermen in Chicago 
there was considerable 
discussion regarding the 
advisability of admitting 
manufacturers to active 
membership in retail asso- 
ciations, and the general 
sentiment expressed was 
that such a course would 
be beneficial. The scheme 





has worked successfully in 
the case of the Texas 
association, and in every 
other State the retailer 
and wholesaler are getting 
closer together and realiz- 
ing that they have more 
interests in common. 


a uk * 


The lumber resources of 
El Dorado County, Califor- 
nia, are being rapidly de- 
veloped, and the present 
season will be the liveliest 
ever known in the manu- 
facture of lumber in that 
section. The mills have 
all started up within the 
past few weeks, and each 
one expects to increase its 
cut materially as com- 
pared with last year. 

* oe * 

Some of the 
freaks of weather have 
been quite remarkable. 
The wind storm that swept 
over the upper’ Great 
Lakes was one of the worst 
in years and resulted in 
considerable loss to vessel- 
men, wrecking several ves- 
sels and scattering several 


recent 





rafts. The same storm did 
considerable damage in 
the Southwest. 


ok * *K 

Col. C. W. Little, presi- 
dent of Lumbermen’s Ex- 
change, San _ Francisco, 
Calif., who was represen- 
tative of the California 
Lumbermen’s Protective 
Association at a_ recent 
meeting of the United 
Associations of Lumber- 
men in this city, after 
several conversations with 
Chief Buchanan of the for- 
estry department of the 
World’s Fair, has about 
concluded that it will be 
impossible for the redwood 
manufacturers to have an 
independent redwood expo- 
sition in the shape of a 
building, as the officials 
are compelled to frown 
upon special exhibits of 
that character. He will 
therefore recommend on 
his return home that a 
redwood cottage, perhaps 
20 feet square, be erected 
and placed in a_ suitable 
location in the forestry 
building. 
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Kansas City New Home 
Owners See Future 
Happiness-Security 


Kansas Crtry, Mo., Sept. 2.—A recent 
survey of new home owners in this area 
revealed the following interesting facts about 
these people and their stated purposes in 
building their new homes. 

About 50 percent have previously owned 
a home but wished to move into a new and 
better neighborhood. Of the remaining 50 
percent, half formerly rented houses and half 
boarded or lived in apartments. 

The houses they are leaving are on an av- 
erage of 15 to 20 years old. World condi- 
tions have made them fear for all invest- 
ments, so they are turning back to property. 
Most of them have made more money in 
the past 6 to 12 months than they have in 
recent years. They know that the first 
vear is the expensive one in the new house. 
They want to get set now while they have 
the money. They all fear for what the 
future may bring in the way of prices, they 
see them going up every day, particularly 
the groceries. Most are convinced that 
building costs are low now. Most feel that 
property and land will soon shoot up; that 
it is now at rock bottom. When the boom 
first hit they began buying new refrigerators, 
furniture, etc. Now they want a new place 
to put it. The new car has had the same 
effect. Many old cars in this area have 
been traded in during the past two years. 
Now the wife is saying: “We afforded the 
new car, certainly we can afford a new 
house that’ will increase in value where the 
car loses.” This new car factor seems im- 
portant—they don’t think they’ll be buying a 
new one for a few years due to curbed 
production and so it’s a good time to get 
a new house. “Real Estate is the basic in- 
vestment” they say. Most are looking for 
larger lots (particularly rear lawns) built 
to order, a home that will be in style after 
it is paid for. They are sure real estate 
is going up soon. 





Oregon May Be Assured 
Perpetual Timber Supply 


SEATTLE, WASH., Sept. 3—‘“Anyone who 
gets around to luncheon clubs and _ such 
places regularly has heard frequent discus- 
sion of the future outlook for the lumbering 
industry in Oregon and in the Pacific 
Northwest generally,” an editorial in the 
Statesman of Salem, Ore, reprinted and 
distributed by the information department 
of West Coast Lumbermen’s Association, 
Seattle. “In Oregon there are 28,600,000 
acres of forest land—some of it cut over, 
some of it burned over, but still listed as 
forest land. Nearly half of it is privately 
owned. There is now standing on this total 
area, 397 billion board feet of ‘merchant- 
able’ timber—trees 16 inches or more in 
diameter. 

“Oregon is now cutting timber at the rate 
of 4,120,000,000 board feet per year—more 
than any other State in the Union. The 
entire national output is about 28 billion feet. 
In Oregon’s forests the annual growth is 
around 1.4 billion feet, or about one-third 
of the consumption. Thus we are cutting 
timber “three times as fast as it grows”— 
but there is a catch in that statement. On 
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most of the timbered acreage the timber 
is not growing; it is mature. Some of it 
is deteriorating. 

“If timber were actually growing on all 
of this area, the growth would exceed the 
present cut; and as the harvesting of mature 
timber proceeds, this condition will be ap- 
proached. But figuring only the present 
‘storehouse,’ the annual growth and the an- 
nual consumption, Oregon’s present timber 
supply, it may readily be seen, will last 
more than a century. There is the answer; 
the lumbermen have been telling the truth. 

“The picture is not, however, quite so 
pleasing as the figures indicate. Timber sup- 
plies in Clatsop, Columbia, Washington and 
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Tillamook counties have been depleted 70 
percent since 1925. The remaining ‘store- 
house’ is pretty largely in southwestern Ore- 
gon, where the transportation factor is less 
favorable. And, because much of the timber 
is controlled by governmental agencies— 
Federal and State forest services but prin- 
cipally, in this area, the O. & C. land grant 
administration—it will be cut on a_sus- 
tained-yield basis, insuring a perpetual sup- 
ply—subject, however, to the ravages of 
fire, and a possible reversal of policy such 
as might develop if the Interior Depart- 
ment, rather than the Agricultural Depart- 
ment, should control the forests and ‘freeze’ 
them against commercial utilization. 








THIS 


“CLICKS” 





PROFIT PLAN 


INSTANTLY... 











Yet has Long-Lasting Results too! 





Here’s a remarkable story of a particular kind of sales 
promotion help given a paint dealer which not only in- 
creased sales for him once the program got under way, but 
produced “long-haul” profits as well. 


But let Mr. Dealer tell about it. This is what he said: 


ROUTE TO 
PROFITS 


“Immediate results were very satisfactory. People came 
in a constant parade and, of greater importance, bought 


paint in satisfactory quantity and other items as well. And what’s more 
we made new friends and they now come back regularly, proving to us 
that your plan is the most effective yet devised.” 

You'll welcome this new road to profit. Use the Patterson-Sargent 


exclusive franchise route. It’s a proved method for 
increasing store traffic. . . it creates the desire to paint... 
aids in color selection . .. tells the customer to buy from 
you. You'll get more sales . . . more profits. 

Write The Patterson-Sargent Company, for complete 
information. Get ready for a new idea on how to increase 


your paint sales. Write at once. 
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] Wier Long Leaf Lumber Co. | 
HOUSTON, TEXAS 
Mills: Wiergate, Texas 
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MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 


NDUSTRIA 
LUMBER CO. Inc, 


ELIZABETH, LOUISIANA 























YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 















Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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Remodeling Emphasized in Drive 
for Defense Housing 


WasHINGTON, D. C., Sept. 2.—Delays in 
issuance of the long-awaited Defense housing 
priorities orders may soon be ironed out as 
a result of reorganization of the Priorities 
Division of the Office of Production Man- 
agement and of the administration of civilian 
allocation. Defense Housing Coordinator 
Palmer is meeting with officials in key posi- 
tions of the new set-up, and indications were 
that the wrangles, which have resulted in 
delay after delay, may be straightened out 
shortly. First step will be issuance of the 
procedure under which the materials for 
housing needs will be issued, after which it 
is expected that the Critical List and the 
priorities will be issued. 


The New Priorities and Price Set-up 

Reorganization of the priorities and civil- 
ian allocation set-up was contained in an 
Executive Order by President Roosevelt, 
creating a seven-man board, with Vice Pres- 
ident Wallace as chairman, which will ad- 
minister priorities for both Defense and 
civilian needs. Donald Nelson, who was for- 
merly director of purchases in OPM, is now 
executive director of the new board, as well 
as director of priorities, and Edward Stet- 
tinius, Jr., who has been priorities director, 
was removed from that post and made Lend- 
Lease administrator. Under the new arrange- 
ment, the Office of Price Administration and 
Civilian Supply becomes the Office of Price 
Administrator, with Leon Henderson retain- 
ing the power of price fixing, but with civil- 
ian allocation being removed from this office. 
However, while civilian allocation is taken 
out of the OPACS set-up, Leon Henderson 
retains discretion over this phase of the pro- 
gram through a separate division in OPM 
known as the Division of Civilian Supply, 
which Henderson will head. 


Expect Allocation for Civilian Use 


It is indicated that one of the major re- 
sults of the reorganization will be greater 
stress on subcontracting, spot-buying and 
negotiated contracts of smaller size. In so 
far as civilian allocation is concerned, the 
new set-up is expected to result in making 
available definite information on how much 
raw material will be available to civilian 
industry, and which industries can expect to 
get a portion of the materials. In addition, 
the tonnage of materials which the industries 
can expect will be announced. 

Another important housing development 
stems from the increasing emphasis on re- 
pair and remodeling of homes as an aid to 
Defense. Repair and maintenance has_ in- 
creasingly become an integral part of the 
Defense program, with plans being made to 
issue preference ratings for repair and main- 
tenance parts for civilian industry. 


Technicians to Advise on Remodeling 

In the housing field, it is felt that repair 
and remodeling can go a long way toward 
relieving much of the housing congestion in 
Defense areas. President Roosevelt has 
given impetus to this phase of Defense hous- 
ing by authorizing the use of $100,000 from 


his emergency fund to employ fee technicians 
to aid home owners in repairing and modern- 
izing. The purpose of this allocation of 
funds is to make extra facilities available 
in private homes and similar type dwellings 
for Defense workers, with the authorization 
following a recommendation by Coordinator 
Palmer and John H. Fahey, chairman of 
the Federal Home Loan Bank Board. As a 
result of this new service, which is being 
placed in operation in key Defense areas 
where the housing shortage is acute, prop- 





PRIORITY APPLICATIONS 
SHOULD GO TO OPM 


Applications for priority rating 
on orders for scarce materials, on 
which suppliers of the Govern- 
ment's Defense requirements will 
be given preference, should be 
sent direct to Office of Production 
Management, Washington, D. C.., 
it is pointed out by B. R. Ellis, di- 
rector of priorities, National Lum- 
ber Manufacturers’ Association. 











erty owners will be able to avail themselves 
of the advice of architects and technicians 
without cost. Homes with unused space 
which can be converted into living quarters 
will be inspected, and estimates for the cost 
of remodeling will be given without charge 
to the owners. The program of conversion 
and remodeling will have the effect of easing 
the strain on the material market. With 
shortages developing in many materials re- 
quired for residential construction, it is felt 
that this type of program will go a long way 
toward conserving materials. The service of 
technicians is only one part of a nation-wide 
campaign for repair and modernization. This 
campaign, under the direction of the Federal 
Housing Authority, is expected to get under 
way about Sept. 15 and to continue through- 
out the fall. 

The new credit regulations, which went 
into effect this week, will affect this pro- 
gram in some ways, in that loans for mate- 
rials, when they do not exceed $1,000, are 
subject to the regulations, providing specifi- 
cally for a maximum maturity of 18 months. 


New Funds Asked for Defense Housing 


In addition to these other phases of De- 
fense housing developments, it is expected 
that Congressional action will soon be taken 
on the Lanham bill authorizing an additional 
$300,000,000 for Defense housing. Hearings 
have been held before the House public 
buildings and grounds committee, and a re- 
port on the bill will shortly be made to the 
House. The Division of Defense Housing 
Coordination announces that to date, the 
number of new homes for Defense workers 
and families of enlisted personnel for which 
Government funds have been allocated, has 
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reached the total of 111,383. The largest 
number of homes programmed is in Califor- 
nia, where allocations have been made for 
13,925 new houses. Pennsylvania comes 
second, with 13,055, with Virginia, 9,202; 
Maryland, 6,525, and Connecticut, 5,525. The 
next five are Texas, 4,975; New Jersey, 
3,865; Washington, 3,837; Hawaiian Islands, 
3,362, and Florida, 3,264. Figures on the 
remaining States and Territories where De- 
fense housing has been programmed are as 
follows: 

Alabama, 2,354; Arizona, 265; Colorado, 
175; Delaware, 20; District of Columbia, 
1,470; Georgia, 2,252; Idaho, 100; Illinois, 
2,216; Indiana, 2,275; Iowa, 575; Kansas, 
1515; Kentucky, 950; Louisiana, 1,044; 
Maine, 350; Massachusetts, 1,900; Michi- 
gan, 1,680; Mississippi, 1,025; Missouri, 
950; Nevada, 175; New Hampshire, 1,644; 
New Mexico, 100; New York, 2,527; North 
Carolina, 2,610; Ohio, 3,250; Oklahoma, 150; 
Oregon, 170; Rhode Island, 1,924; South 
Carolina, 2,356; South Dakota, 35; Tennes- 
see, 1,350; Utah, 150; West Virginia, 950; 
Wisconsin, 400; Alaska, 1,080; Canal Zone, 
2,425; Cuba, 200; Puerto Rico, 1,180; Samoa, 
6, and Virgin Islands, 50. 


A contract was awarded to Skolnick 
Building Corp., of New York, for $1,086,- 
576 to build 300 housing units and a man- 
agement building at Niagara Falls, New 


York. 





Dealers Seek Information 
on Priorities 


BALTIMORE, Mp., Sept. 2.—Officials of the 
Middle Atlantic Lumbermen’s Association 
inet in the Emerson Hotel last Tuesday to 
consider the matter of obtaining priorities on 
lumber needed for Defense purposes, and de- 
cided to make representations to the authori- 
ties at Washington, and obtain information 
as to how the procurement of these priorities 
can be brought about in order to be in a 
position to advise the members of the organ- 
ization. Those present included J. Hammond 
Geis, the president of the association, who 
is the head of John H. Geis & Co., Inc., of 
Baltimore; Carl Blackstock, president Na- 
tional Retail Lumber Dealers’ Association, 
located in Seattle, who happened to be in 
Washington on other business and took occa- 
sion to run over to Baltimore; H. R. 
Northup, the secretary-treasurer of the N. R. 
L. D. A., and who also came over from the 
capital, and Robert Jones, the manager of 
the Middle Atlantic group, who spends much 
of his time in Washington and who will 
confer with the Federal officials in question. 
Mr. Jones will advise the members of his 
group as to the method of procedure to 
obtain priorities. Mr. Geis presided over the 
deliberations. 





Ships Get Priority Ratings for 
Shore Facilities 


WasuHincton, D. C., Sept. 2.—Warrants 
at shore facilities under terms of the Ship 
Warrants Act, fixing priorities for shipping 
in the interest of National Defense, will be- 
come effective on Sept. 26. All ships fol- 
lowing approved trade routes, carrying vital 
Defense cargoes and which charge reason- 
able rates, will be issued warrants which 
will entitle them to preference in the use 
of shore facilities. This preference will ap- 
ply to loading, discharging, lighterage, or 
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storage of cargo, procurement of bunker fuel 
and coal, towing, and the overhauling, dry- 
docking and repairing of ships in shipyards. 
Two classes of warrants will be issued. The 
first will apply to vessels carrying strategic 
and critical materials, as well as the trans- 
portation of other materials which are re- 
quested by any Defense Agency, and the 
transportation in foreign and domestic com- 
merce of materials deemed by the Maritime 
Commission to be essential to Defense. 

In the second class will be cargoes which 
are deemed to be essential to the economic 
welfare of the country. The Act also fur- 
nishes a means of controlling transportation 
charges. 





Army Chooses Wood for 
Regimental Chapels 


Wasuincton, D. C., Sept. 2.—The Army 

is erecting 604 chapels in the various posts, 
camps, and stations. As each regiment will 
have its own, as many as 15 or 20 will be 
built in some of the larger cantonments. 
These chapels are provided with movable 
altars, so that each can be adapted to serve 
various faiths. The architecture of the Army 
chapel is typical of the small, wood churches 
found in many American communities . 
a peaked roofed, frame building with a 
steeple at the front. Costing approximately 
$21,000, the chapels measure 37x81 feet and 
have a seating capacity of 400. Each is 
provided with an electric organ. 

The majority are built with four rigid 
frame roof trusses, spaced 11 feet, 6 inches 
on center, spanning the auditorium. TECO 
split-ring connectors are used to join the 
wood-to-wood connections and TECO shear 
plates to join the wood-to-metal connections. 
The majority of the connections are butt 
joints. This necessitates use of 34-inch thick 
metal gusset plates to tie the joints together, 
and 4-inch shear plates are used to transfer 
the loads from the timber to the metal plates. 
Three-by-six-inch timber is used in the web 
system and the bottom chord of these trusses, 
and three-by-eight-inch timber in the top 
chord. The truss reactions are carried by 
three 3x14-inch columns at both ends. These 
columns are anchored to the footings by 
metal angles and 4-inch shear plates. 

Exposed, the trusses are stained a dark 
color and adorn the interior of the chapels. 
The columns, covered with a rigid insula- 
tion material, form pilasters. Unit heaters 
are suspended from the center of the trusses. 





Defense Needs Absorb All 
Intercoastal Space 


Wasuincton, D. C., Sept. 3—(AP)— 
The entire capacity of lumber-carrying boats 
operating in the intercoastal trade will be 
required for national defense purposes in 
October, the Maritime Commission said 
today. 

The intercoastal shipping priorities ad- 
visory committee, composed of representa- 
tives of various Government Agencies, told 
the commission that 33,000,000 board feet 
of lumber would have to be moved next 
month. Of the total, it was said 26,000,000 
feet will be moved from the Pacific to the 
Atlantic Coast. 
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SEND US YOUR 
INQUIRIES FOR 


PINE 
MOULDINGS 


Accurately milled from choice, soft 
textured Ponderosa Pine. 


We also offer Quick shipment on 
PONDEROSA PINE 


CUT STOCK 


AND SHOP LUMBER 
A.D. ROUGH OR $2S 


ALSO SPRUCE SHOP 
AND CLEARS 


We specialize in Ladder Stock, rough. $25, 
or run to pattern in Fir, Hemlock and 
Spruce. 

® 


We are specialists in INDUSTRIAL STOCK. 


Sitka Spruce 

West Coast Hemlock 
Douglas Fir 

Port Orford Cedar 


Ponderosa Pine 
Sugar Pine 
Mouldings 
Cut Stock 


WRITE OR WIRE 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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Cut from choice Arkansas 
Oak, DIXIE Brand Flooring 
is beautiful in grain and 
finish, uniformly fine in tex- 
ture. Remember, we do not 
make the MOST Oak Floor- 
ing, but we DO make the 
MOF MAY BEST. Write for samples 
\ptdbe and prices. 


W.R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 
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WHITE PINE [2te— 


California White 
Also and Sugar Pine 


Fir Wallboar a Products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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Our flooring plant is modern through- 
out. For well-manufactured Maple 
and Birch flooring specify “Diamond 
Hard.” 























Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








THE BUSINESS RECORD | 





Casualties 


ARKANSAS. Camden—Camden Lumber Co. 
destroyed by fir:. 

GEORGIA. Hawkinsville—D. E. Duggan saw- 
mill and planing plant suffered an estimated 
$20,900 fire loss. Mr. Duggan plans to rebuild. 

MASSACHUSETTS. Frank1in—Dauphinee 
Lumber Co. swept by fire, causing an estimated 
loss of $25,000. A lumber yard and woodwork- 
ing plant were destroyed. Will rebuild. 

NEW JERSEY. Paterson—Bertschy & Vance 
Coal & Lumber Co. had 10 buildings and seven 
trucks destroyed by fire, with loss estimated 
at $100,000, presumably covered by insurance. 

Springfield—Union County Coal & Lumber 
Co. had a two-story shed filled with lumber 
and two smaller sheds containing lumber sup- 
plies, an open garage and four trucks destroyed 
by fire, with estimated loss of $30,000. 

NEW YORK. New Rochelle—Mahlstedt Bros., 
Inc., 53 Quaker Ridve Road, suffered $7,500 fire 
loss. 

PENNSYLVANIA. Philadelphia Joseph H. 
Sykes lumber yard at 19th and Cambria Streets, 
suffered loss by fire, estimated at $100,000. 

Pittsburgh—Eiler Lumber & Mill Co. dam- 
aged by fire; loss estimated at $70,000. 

CANADA, BRITISH COLUMBIA. Marpole— 
Burke Lumber Co. sawmill at Marpole, near 
Vancouver, and some 2,500,000 feet of cut lum- 
ber and all plant buildings except the office 
destroyed by fire, with estimated loss of 
$125,000. 





Business Changes 


CALIFORNIA. Avenal—Coalinga-Kettleman 
Lumber Co. sold yard here to Cross Lumber Co. 

Coalinga — Coalinga - Kettleman Lumber Co. 
succeeded here by Coalinga Lumber Co. 

GEORGIA. Newnan—wW. S. Askew Co. suc- 
ceeded by Wilkinson Lumber Co. 

ILLINOIS. Chase (P. O. at Cortland)—Hol- 
comb-Dutton Lumber Co. here purchased by 
George Quinn and his two sons, Clifford and 
John. 

KANSAS. Ellinwood, yeneseo, Hays, Mc- 
Pherson, Russell and Susank—Conway-Owens- 
Neylon Lumber Co. changed corporate name to 
Conway-Neylon Lumber Co., Inc. 

Natoma—Badger Lumber Co., Inc., here, suc- 
ceeded by Natoma Lumber Co. 

MASSACHUSETTS. Cambridge—John M. 
Woods & Co. wholesale and retail hardwood 
stock and good will purchased by Henry J. 
Winde Co. of Charlestown. The East Cam- 
bridge location will be discontinued and the 
remaining stock on hand is being moved to the 
Charlestown yard. Both of these old firm titles 
have been merged into a new corporation as 
Winde, McCormick & Chapin, Inc. 

MONTANA. Thompson Falls—Pyatt & Hoff 
succeeded by Pyatt Lumber Co. 

NEW YORK, Dryden—N. M. Rowley suc- 
ceeded by Baker Lumber Co. 





OREGON. Medford—tTrowbridge cabinet 
Works succeeded by Medford Millwork Co. 

WASHINGTON. Anacortes—Northern Cedar 
Shingle Co. succeeded by Anacortes Shingle Co. 

Anacortes—R. L. Tucker Lumber Co. suc- 
ceeded by Brown Lumber Co. 

CANADA. BRITISH COLUMBIA. Abbotts- 
ford—Valley Lumber Yards Ltd. premises pur- 
chased by <Abbottsford Lumber Co. and the 
company is moving its business to the newly 
acquired site. 


Incorporations 


NEW HAMPSHIRE. Wilton—Wilton Lumber 
Co. incorporated. 

NEW YORK. Hudson—Rivenburgh Lumber 
& Supply Co., Inc., incorporated and has taken 
over the Rivenburgh Lumber Co., Inc.; whole- 
sale and retail sale of coal, building supplies 
and lumber supplies of all kinds. 

NORTH CAROLINA. Belews Creek—Belews 
Creek Lumber Co.; $100,000. Will do a whole- 
sale and retail lumber business. 

SOUTH CAROLINA. Conway—Conway Veneer 
Co., Inc.; to deal in lumber and veneer; $50,000. 

Greenville—Miller Woodworking Co.,_ Inc.; 
$5,000. To deal in woodworking. 

VIRGINIA. Mechanicsville — Mechanicsville 
Lumber Co., Inc.; $15,000. To deal in building 
materials. 


New Mills and Equipment 


CALIFORNIA. Red Bluff — California Hard- 
wood Co. sawmill started operation; O. C. 
Weikle and T. J. Moore are the operators. 

MISSISSIPPI. Brandon—Allen Cooperage Co. 
of Jackson, will erect a stave mill here, which 
will operate under the name Brandon Stave 
Co. 

NORTH CAROLINA, Whiteville—Love Hard- 
wood Squares Co. will establish a $30,000 hard- 
wood lumber plant here to manufacture furni- 
ture squares. 

OREGON, Grants Pass—Oregon Cedar Prod- 
ucts, Inec., expected to begin manufacture of 
Port Orford cedar storage battery separators 
about Sept. 1, at its new factory here. 

Vernonia—C,. L. Cotner, owner of the Cedar- 
wood Products Co. now running a shingle and 
shake mill here, will construct a new sawmill. 

WASHINGTON. Randle—Charles W. _ Fish, 
former prominent Wisconsin lumberman, has 
started a small sawmill and logging operation 
near here. 


New Ventures 


ARKANSAS. Mountain Home—Home Lum- 
ber & Material Co. has opened a downtown 
branch which will handle paints, hardware 
and other material. 

CALIFORNIA. Vacaville—W. H. Hatton 
Lumber Co. is opening a lumber yard here. 

ILLINOIS. Mt. Carmel— The Puckett - Ruff 








On these new Ford trucks are 57 pine logs, a total of 8,962 feet of lumber, loaded ready for the, 
trip from the swampy timber land of Northwest Florida to the Jinks Lumber Co. mill at Panama City, 
50 miles away. The Fords were added to the Jinks fleet recently. 





Roxbury—A. K. Enderlin (Estate) stock and 
goodwill purchased by Briggs Lumber Co., Inc., 
Oneonta, N. Y. 


NORTH CAROLINA. Angier—A. W. Goldston 
Lumber Co. here sold to the Babcock Lumber 
Co. of Pittsburgh, Pa. 

Sylva—Sylva Coal & Lumber Co. purchased 
from Vernon V. Hooper by V. L. Cope, W. q 
Wilson and Joe Popplewell, who will continue 
the business under the same name and policies. 


NORTH DAKOTA. Fredonia—Salzer Lumber 
Co. sold yard here to Farmers Lumber, Land 
& Machinery Co. 


OKLAHOMA. Oklahoma City—Bawden- 
Swain Lumber Co. succeeded by Farmers Lum- 
ber Yard, 





Paint & Wallpaper Store, a new enterprise 
here, will also open a lumber yard in the near 
future. 

MASSACHUSETTS. Newton — Curtis-Newton 
Co. recently opened at Newtonville. 

MISSOURI. Neosho—Emery Isenhower and 
Boy Wright are opening a lumber yard near 
here, which will carry a complete line of build- 
ing materials. 

NORTH CAROLINA. Waynesville—Under- 
wood Lumber & Supply Co. recently opened 
with a complete line of lumber, building mate- 
rials, paint, fertilizer, feeds and plumbing sup- 
plies. 

OKLAHOMA. Ponca City—F. G. Van Sickle 


has opened a lumber yard at 507 North First 
Street, 
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Dealer School Receives 
Recognition 


Lead off article in the August 1 edition of 
Printers’ Ink is an interview with Arthur A. 
Hood, director of dealer relations for Johns- 
Manville Sales Corp. which outlines that 
firm’s dealer training program as conducted 
by Mr. Hood. Labeling it as “the most in- 
tensive and productive retail training pro- 





Arthur A. Hood attired in the 

raiment befitting his position as 

honorary member of the Texas 
Rangers 


eram ever sponsored by an American corpo- 
ration,” the article details 14 principles 
offered by Mr. Hood as being essential in a 
sound program of dealer relations. 

Further recognition of the Johns-Manville 
dealer relations program was in the form of 
an article entitled “Improving Merchandising 
in the Building Industry” published in a 
recent issue of the Executives Service Bul- 
letin of the Metropolitan Life Insurance Co. 
This article told of the results of the J-M 
National Housing Guild and was reprinted 
in a coal dealers’ magazine. 





More Mountain Dealers Fined 


Denver, CoLo., Sept. 2.—Five individual 
defendants and twelve corporations were 
fined a total of $8,450 in the United States 
district court here during the past week on 
pleas of nolo contendere to charges of vio- 
lating the Sherman anti-trust law. This 
raised the total fines levied against lumber- 
men in this section to $64,470. The heaviest 
individual fine levied during the past week 
was against Jay T. Chapin, of Aurora, Colo., 
treasurer of the Mountain States Lumber 
Dealers’ Association, who was fined $1,000. 
' The Government charged that Mr. Chapin, 
an Aurora lumber dealer for thirty years; 
W. C. Kurtz, Grand Junction banker and 
lumber yard owner, and Allan T. Flint, 
secretary of the Mountain States association, 
comprised a secret committee which decided 
what dealers in the Rocky Mountain region 
should be accorded recognition to do busi- 
ness with the so-called “lumber trust.” 

The largest corporation fine of the week 
was levied against the Sterling Lumber & 
Investment Company, owner of 26 retail 
yards throughout the Rocky Mountain re- 
gion, which was fined $3,000. J. R. Hamidy, 
of Oak Creek, Colo., manager of the Bell 
Lumber Co. of that town, was fined $800. 
Leo Long, president and manager of the 
Alamosa-Farmers Lumber Co., Alamosa, 
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Colo., was fined $300. F. P. Mitchell, man- 
ager of the Sterling company’s yard at Cen- 
ter, Colo., was fined $550. 

Other fines were levied as follows: Ala- 
mosa-Farmers Lumber Co., $250; Conejos 
County Lumber Co., La Jara, Colo., $200; 
Crook Lumber Co., Crook, Colo., $200; Iliff 
Lumber Co., Iliff, Colo., $250; Morgan Lum- 
ber Co., Fort Morgan, Colo., $250; Sedgwick 
Lumber Co., Sedgwick, Colo., $150; Estes 
Park Lumber Co., Estes Park, Colo., $150; 
Sterling-Pueblo Lumber Co., Pueblo, Colo., 
$300. The Sterling Lumber & Investment 
Co., as parent concern indicated in the so- 
called Mountain States case, was also fined 
$200. 


Building Big Log Raft 

RaymonpD, WasuH., Aug. 30.—The first 
Davis raft of the year is being made up this 
week at the Port of Willapa Harbor rafting 
boom here this week. It will be composed 
largely of spruce, with some hemlock in- 
cluded. It is being shipped by Otis Hallan, 
log buyer for Rayonier (Inc.), to the Ray- 
onier plant at Port Angeles, Wash. The 
raft will include between 500,000 and 600,000 
board feet of timber. Preparations are being 
made for shipping three or four more rafts 
this season. 
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Back to school 


high honors. 








This continual striving 
for improvement is only 
one of a list of reasons 
why KIRBY lumber, so 
uniformly graded, is al- 
ways dependable. 


KIRBY BLDG. 


.... Vacations are over 


Not so at KIRBY plants, for there the 
semesters overlap; year-round learn- 
ing becomes the rule. Graders, under 
Kirby’s Head Inspector Owens, regu- 
larly receive instruction from January 
through December, and these graders 
pass the S P 1B inspection tests with 


LUMBER 
CORPORATION 


Southern Pine 
Southern Hardwoods 


HOUSTON, TEXAS 
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LADDERS 


Everyone notices Red Joint 
ladders. The ends of every 
rung are dipped in heavy 
red paint, making a dis- 
tinguishing mark that sets 
them apart from all other 
ladders. 


Put a Red Joint on display 
alongside of any other lad- 
der and watch the custo- 
mer buy Red Joint. The 
neat, trim, sturdy appear- 
ance attracts. The quality 
materials and construction 
clinch the sale. Red Joint 
Ladders are manufactured 


in 


sion types. 


Without obligation, send 


RED JOINT 


both single and exten- 


eB 
FREE CATALOG 


a postcard for the Red 
Joint catalog. See for your- 
self the quality construc- 
tion features. Boost your 
ladder sales with Red 
Joints. 





Manufactured by 


BREYER BROS., WHITING G Co. 


WAUPUN, WISCONSIN 









TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer.Stamps 
Pickaroons Marking Sticks 
Car Movers Leather Aprons 
Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 











| 


Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 





A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens j 











GILBERT NELSON & CO. 


Public Accountants 
332 S$. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 
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Here’s What's New 


House Organ Tells of Sales- 
Makers 


The September issue of the Stanley News, 
house organ of The Stanley Works, New 
Britain, Conn. contains information about a 
number of Stanley items and displays which 
are featured as attention getting, sales mak- 
ing units. A direct reading rule, a screw 
driver display, a chair rung anchor, circular 
planes, and a rack of Stanley books and 
plans are among the features. The issue 
also tells something about the materials 
being supplied by Stanley for defense build- 
ing, and invites dealers to visit the Stanley 
booths at the National Contract Hardware 
Association convention to be held at the 
Palmer House in Chicago, Ill. Sept. 16, 17 
and 18. A copy of the Stanley News will be 
sent upon request. 





Instructions for Constructing Lath 


House Offered Free 


A handy data sheet on the construction 
of a scientifically designed combination lath 
house and tool shed that any amateur gard- 
ner can easily erect himself without special 
tools has been prepared for distribution to 





retail lumber dealers for home-garden enthusi- 
asts by the California Redwood Association, 
405 Montgomery St., San Francisco, Cal. By 
means of sketches, this data sheet .:shows 
how to build a small lath house or green- 
house, 12x24 feet, that may be scaled either 
up or down by 6-foot sections, according to 


the needs of the garden. Structural details 
are discussed, and a complete, itemized lum- 
ber material list is presented. The new, in- 
structive leaflet will be sent free upon re- 
quest to the California Redwood Association. 
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Slide Rule Calculates Fuel Savings 
Claimed for Window Unit 


A new slide rule type calculator has been 
prepared by Curtis Companies Service Bu- 
reau, Dept. AL-9, Curtis Bldg., Clinton, 
Iowa, to make it easy for dealers to show 
prospects the fuel savings realized by using 
Curtis “Silentite” pre-fit insulated window 
units. The device is sent free to those who 
address a request for one to the Bureau 
noted above. The slide rule is calibrated so 
that when one line is set to the customer’s 
average annual fuel bill, the amount wasted 


by older types of windows, and the amount 
to be saved each year by installing Curtis 
“Silentite” models may be read from a sec- 
ond scale. The calculator is clearly marked 
and simple to use. 





New Book Gives Outdoor 
Fireplace Designs 


Eight designs for building an outdoor fire- 
place are given in a new book published 
under that title by The Majestic Co., Hunt- 





ington, Ind., manufacturers of fireplace parts 
and equipment, and will be sent by them to 
anyone whose request for a copy encloses 10 
cents for postage and handling. Complete 
building plans for any of the designs illus- 
trated and described are also available from 
The Majestic Co. The new book contains 
a bill of materials together with prices so 
that the approximate cost of each model 
may be quickly figured. 





New Wall Board Fastener 
"Floats" 


Invisible floating fasteners for dry con- 
struction wall panels developed by The 
Upson Co., Lockport, N. Y: are said to do 
away with uneven surfaces, broken paint 
lines and rows of nails. They are especially 
suited to use with Upson “Strong-Bilt” 
panels and Upson “Dubl-Thik” fibre tile. 
Prongs of the fastener grip the panel se- 
curely. The floating principle allows for 





slight movement of the framework or panels 
caused by normal expansion or contraction 
without cracking or warping the wallboard. 
High speed application of panels with the 
new fastener is another feature. 
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Issues Book on Field Warehousing 

A new, larger and more complete edition 
of “Financing the Modern Way,” a hand- 
book on field warehousing published by the 
Douglas - Guardian 
Warehouse Corp., 100 
W. Monroe St., Chi- 
cago, Ill., is now being 









Brancing 
THE MODERN 
“ WAY , 


@ . 
ip e- 


distributed by that com- 
pany. The 48 page book 
contains 35 helpful il- 
lustrations. The former 
edition had wide circu- 
lation and was even used 





5 
Inventory converted into 
ailt-edged collateral 

through by 


Fit Wafeoaing 


by VOUGLAS GUARDIAN 
. 


as a text on field ware- 





housing in some college 





courses in practical and 
theoretical finance. A copy will be sent to 
any reader upon request. Additional copies 
will be sent if the request indicates the use 
to which they will be put. 
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Catalogue of Ladders 
Now Available 


A new presentation booklet for the “Red 
Joint” line of ladders manufactured by 
Breyer Bros., Whiting & Co., Waupun, Wis., 
has been prepared by that company and is 
entitled “Catalogue No. 3.” The book con- 
tains photos and descriptions of many types 
of ladders suited to a wide variety of uses. 
\ccessories such as non-slip ladder shoes 
and roof hooks, and other items such as 
camp chairs are also included. Sitka spruce 
or Douglas fir is used for side rails and 
rungs are of hickory. Rung ends are dipped 
in heavy red paint to prevent decay. A copy 
of the catalogue will be sent upon request. 





Cash Prizes Offered 
for Slogans 


A cash prize of $50 will be awarded by 
Ponderosa Pine Woodwork, 111 W. Wash- 
ington St., Chicago, Ill., for what is judged 
to be the best slogan submitted to them about 
Ponderosa pine doors and windows. Ten 
other prizes of $10 each will also be awarded 
for slogans. 

To be eligible a contestant must be a lum- 
ber or building material dealer, an employee 
of any lumber or millwork producer or a 
sash and door jobber. Entries must be sub- 
mitted to the above address by October 10. 

The slogan should be a complete, easy 
to read statement that quickly conveys the 
advantages of Ponderosa pine doors, frames 
ind windows to the reader. Prize winning 
slogans will be used in future Ponderosa 
Pine Woodwork advertising. 





To Study Small-Sawmill 
Industry of South 


Littte Rock, ARkK., Sept. 2.—Albin 
George Jacobson, former assistant manager 
of the Fordyce Lumber Co., Fordyce, will 
make a three-year study of the small-saw- 
mill industry in the South for the Charles 
Lathrop Pack Foundation, Washington, 
D. C. He will establish headquarters at 
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Gillham, in Sevier County, after touring the 
South to select areas for intensive study. 
State Forester Fred H. Lang said the 
foundation intends, through the survey, to 
find measures for a _ better relationship 
between the small mill and its resources. 
Mr. Jacobson says that small mills, most 
of them of the “peckerwood” type, furnish 
most of the South’s lumber. Because of 
poor treating and marketing facilities, these 
mills generally “feed the market with poorly 


manufactured, improperly dried and inade- 
quately graded lumber that is tending to 
discredit the oldtime southern product,” Mr. 
Jacobson said. 

Mr. Jacobson, a graduate of the Univer- 
sity of Michigan’s School of Forestry and 
Conservation, has been forester for the 
Crossett Lumber Co., Crossett, and has been 
employed by the United States Forest Serv- 
ice and the Michigan Conservation Depart- 
ment. 
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MOORE DRY, KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, MaAss., Sept. 2.—The combination 
of this week-end holiday, the wind-up of the 
vacation season, the unrest in trade circles 
due to activities of OPACS in attempting 
to set price “ceilings” for southern pine and 
West Coast fir, and the confusion and em- 
barrassment to transportation that have fol- 
lowed attempts to control the flow of gaso- 
line into this territory and to fix prices 
thereof to consumers—are offered by lumber 
distributors as explanation for the sharp drop 
in civilian sales volume through August. 
That there has been a decline in private 
construction and in the booking of home 
building schedules at the retail yards is a 
matter of common knowledge in lumber cir- 
cles. A large number of southern pine mills 
have advised distributors here of their com- 
plete withdrawal from the market. Whether 
or not the OPACS will attempt to come into 
the East to establish “ceiling” prices for 
spruce, is being quite freely discussed. With 
Canadian production at peak, and demand 
for Defense and export to Britain of all the 
spruce lumber for which ship space can be 
made available, there is—comparatively— 
little left for shipment to New England and 
New York. All mills on both sides of the 
line are heavily oversold and there is. still 


great delay in supplying civilian needs at 
retail yards. 
for use for housing at industrial centers and 
for the ship and boat yards along the coast 
continue to bulk large. 
of British Columbia fir and hemlock is now 
stored on this coast for movement to Eng- 
land as soon as ice closes the St. Lawrence 
and Bay of Fundy. Meantime, there is active 
building of patrol boats and minesweepers 
of wood along the New England coast. Hun- 
dreds of carloads of rough B&better fir, 6 
inches and thicker in 16- to 40-foot lengths, 
have already been moved to these yards. 


Defense schedules for lumber 


Many million feet 


WEST COAST WOODS—Only one inter- 


coastal cargo ship arrived at Boston in 
August to drop 1,318,000 feet, compared 
with 9,525,157 feet in August last year, 
and ship space then was very limited. 
Dealers here are in no mood to place 
orders until the OPACS ceiling has been 
promulgated. Some orders have been can- 
celled. 
wholesale yards here are limited. 
sion sizes by water are uniformly held 
at $6 over list D-40, and $5 over for green. 
There are offerings of 2x3-inch green at 
$3@4 over the G-40 list. 
the docks are in scant supply. 
range for an average run of No. 2 is 
$39@39.50, with most sales at the lower 
figure. The 3's are held at $1@1.50 be- 
low 2's, and yet transit carlots of dry 3's 
are offered as low at $38.50. 
on the West Coast are using every avail- 


Unsold lots on the docks or in 
Dimen- 


Spot boards at 
The price 


Wholesalers 
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Lumber buyers in all parts of the country 
have learned that Twin Harbors Lumber 
Company is an ever-dependable supply 
source of Pacific Coast Woods, Western Soft 
Pine, Southern Pine and Hardwoods. 


Cargo Sales: Portland, Ore. 


Branch Office: Boston, Mass. 
MAIN OFFICE: ABERDEEN, WASH. 








West 


Coast 
LUMBER 











Factory Lumber, Industrial Items, Finish, 
Plywood, Timbers, Shingles, Siding. Care- 
fully manufactured in modern mills. 


Rail Sales: Seattle, Wash. 


Branch Offices: Waco, Texas 
Chicago, lll. Jack Ray 














Maple. 





SPECIALS 
One car each 10/4 & 12/4 Selects and 16/4 FAS 
One car each 4/4 & 5/4 FAS Soft Maple. 
Three cars 4/4 No. 2 Com. & Btr. Cherry. 


Five cars 6/4 No. 2 Com. & Btr. Beech. 
One car 4/4 Sel. Oak thoroughly Air Dried. 


Cotton HANLO 


ODESSA , N-Y. 











With our MOORE DRY KILN CO. MOD- 
ERN CROSS CIRCULATION KILNS we 
dry Hardwoods thoroughly and promptly. 
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able car to get “transits” rolling east- 
ward, and as a rule all desirable lots are 
readily sold well in advance of arrival. 

EASTERN SPRUCE—Production at all 
eastern mills, both in northern New Eng- 
land and eastern Canada, is oversold four 
to eight weeks. Prices for rail delivery 
at Boston rate points range from $42@ 
43 for the smaller dimension sizes, 2x3- 
to 5-inch, up to $49@52 for 10- and 12- 
inch. For random by vessel the range is 
$41.50@43 with the vessel rate pegged up 
to $6 and occasionally as high as $7. One 
cargo running heavily to 10- and 12-inch 
brought $44.50. Rail delivered, spruce 
boards are quoted: 6- and 7-inch, $43@44; 
8-inch, $44@45, and 10-inch, $48. Most 
orders from retail yards are booked sub- 
ject to delay, as Defense housing sched- 
ules continue to pile up at the mills. For 
1x2- and 3-inch bundled furring the price 
range is $39@41. Demand for this item 
is far in advance of production. 


LATH AND SHINGLES—The call for 
standard 1%-inch spruce lath continues to 
absorb all offerings, until most of the 
larger mills have placed a volume limit 
of 20,000 to 50,000 pieces on all orders, 
whereas an ordinary carload is close to 
100,000 pieces. The price advance to $5.25 
@5.50 noted in this column two weeks 
ago has been followed—as recently as 
Thursday—by another lift to $6 by most 
of the larger Canadian mills, and they 
have moved the second grade to $4.80. 
The wider 1%-inch size used chiefly at 
interior points is available at Maine mills 
as low as $5.75, but will soon move to $6 
or over to yield the proper margin over 
the narrower size. Eastern white cedar 
shingles are active but show no price 
changes; top grade of extras is $4@4.10. 
Many of the larger West Coast red cedar 
shingle mills are so heavily oversold as 
to cause withdrawal from the market. 
Prices delivered by rail to New England 
points vary widely, and for most grades 
are 60 cents to $1 above late July level. 
For 18-inch No. 1 Perfections, the price 
is slightly above $6 per square, and for 
the 16-inch XXXXX No. 1 there are quo- 
tations of $5.51@5.56 and 3’s have been 
sold at $3.56. All orders are subject to 
acceptance by the mill and to delay in 
loading. 

EASTERN HARDWOODS—The market 
is quite bare of desirable lots of dry maple 
and birch. August opened with the fur- 
niture factories having a backlog of un- 
filled orders more than 160 percent over 
that of a year ago. They are liberal 
buyers of inch and thicker maple and 
birch, and most all sawmill production 
for the balance of the year is covered by 
season contracts with the woodworkers. 
Many wood heel shops are now idle until 
the winter season rush begins in late 
November or early December. The larger 
shops have carried over fair stocks of 
2-inch maple. The smaller shops are 
turning to birch, basswood and gum, as 
maple supplies have not been available. 

PINE BOXBOARDS—A _ good lot of 
round edge, inch, log run, has been sold 
to a box maker at $21 f.o.b. shipping 
point. Most sales f.o.b. shipping points 
of strictly box grade are within the 
range of $13 for the poorer lots, and up 
to $16. Supplies are limited, and many 
mill yards have been cleared of all dry 
stock. The current drop in sales volume 
of square edge pine is charged jointly to 
this holiday period and to the unsettled 
ceiling prices for other competitive spe- 
cies. Marketwise there are no _ price 
changes, though there have been specia! 
offerings of Nos. 3 and 4 common in an 
effort to move certain surplus items. 


NEW YORK, N. Y. 


Stocks here are beginning to show the 
effects of slow shipment, especially from 
the West Coast. Most of the larger deal- 
ers have been able to keep enough lumber 
coming forward to maintain good assort- 
ments. The larger yards report their busi- 
ness keeping up remarkably well. Smaller 
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yards, while reporting some pick-up in Au- 


gust, are not doing the volume expected. 


SOUTHERN PINE—Dealers are not plac- 
ing any more orders than are necessary 
until the ceiling price schedule becomes 
effective. 


WESTERN PINES—Ponderosa is still 
very hard to obtain, especially in lower 
grades. Idaho and sugar pines are becom- 
ing scarcer, 

WEST COAST —Shipments have been 
coming through fairly well, and dealers 
report that their stocks are sufficient to 
care for their present contracts. Prices 
remain firm. 


SPRUCE—Demand is heavy, and prices 
strong. 


HARDWOODS — The demand for all 


Amemcanfiumberman 


Baltimore, Md. 


NORTH CAROLINA PINE—Buying is 
restricted because of uncertainty as to 
what will happen when maximum prices 
are inaugurated. Some of the producers 
have declared that they will shut down, 
while distributors are holding back or- 
ders. 


LONGLEAF PINE—The price ceiling 
naturally will apply also to this classifi- 
cation. The market for longleaf shows a 
wide divergence in values, and has so far 
kept steady. Larger dimensions are 
in very active demand and in low supply. 
Distributors here, however, are stated to 
be getting lumber in fair volume. 





CYPRESS—Quotations hold close to fig- 
ures named in recent weeks with the 








The efficient lay-out of the new Jones & McDaniel plant at Everglades, Fla. The sawmill is at the’ 

extreme right, the lumber being stacked on kiln trucks there before being moved to the Moore 

“cross-circulation” kilns shown in the center. The planing mill is at the extreme left. The company 

has extensive timber holdings of pine and cypress, and it specializes in kiln dried finish and dense 
longleaf export lumber 





species is still heavy. Dealers are not so 
much concerned about prices as they are 
about delivery. Local mill representatives 
report it very difficult to obtain stocks 
that are in demand. Hardwood flooring 
is in strong demand and difficult to obtain, 
and quotations are firm. 


Buffalo, N. Y. 


Demand has been checked to some ex- 
tent by the announcement that the Fed- 
eral Government would set ceiling prices 
on softwoods, retailers holding off to see 
what is going to happen. Building is 
going ahead actively in suburban sec- 
tions so that many inquiries for lumber 
are being received. Some builders com- 
plain of a shortage of nails or other build- 
ing equipment, and are worrying over the 
possibility of a curtailment of home build- 
ing on this account. The market has been 
quite strong recently, owing to heavy de- 
mand and difficulty has been encountered 
in obtaining supplies promptly. Prices are 
not so much a deterrent to business as is 
shortage of stocks at mills, 


HARDWOODS—Demand was reduced to 
some extent during the vacation season, 
but continues fairly active. Mills are 
holding prices firm. Stocks of some woods, 
including birch and maple, are not as 
large as usual at this time of year. De- 
mand is expected to increase this month, 
because only small stocks are held by 
most consumers. 


WESTERN PINES—The amount of lum- 
ber available at mills is still below mar- 
ket demand, and some mills have with- 
drawn all quotations, 


NORTHERN PINE—Trade is in fairly 
food volume, though the amount of stock 
offered by mills is not as large as in some 
seasons. Defense plants are placing orders 
for large amounts of crating stock. Prices 
throughout the list are being well main- 
tained. 


trade waiting to see whether a price ceil- 
ing will be fixed for this species, 


WESTERN WOODS—Supplies are stated 
to be growing scarcer. This also applies 
to western pines. Much attention is being 
given to the possibility of ‘ceiling’ prices. 


HARDWOODS—A steady price advance 
is taking place with all of the stocks in 
general demand affected by the rise. An 
increasing narrowness of offerings is also 
to be noted, and lumber for the furniture 
trade and other purposes is not easy to 
obtain, with good dry stock especially 
limited. Much shopping around is in 
progress. Export licenses are still being 
withheld. 








Ponderosa Makes Inroads 
Southern California 


Los ANGELES, Catir., Aug. 30.—Following 
completion of a personal survey of lumber 
conditions in southern California, principally 
around Los Angeles, William A. Constans, 
sales manager Weyerhaeuser Timber Co. 
mill at Klamath Falls, Ore., declared that 
“T was interested in learning that many 
builders and contractors have in_ recent 
months made use of Ponderosa pine for the 
first time. I noticed that Ponderosa pine 
doors, both interior and exterior, were being 
installed in many new residential units.” He 
noted that many retail lumber dealers are 
now stocking small amounts of Ponderosa 
selects for general pick-up and that the same 
held true for siding, both bevel and pattern 
numbers. In many cases, he declared, the 
items were new additions to dealers’ lines, 
and were being stocked to meet the growing 
demand from contractors and builders. 


for nearly 100 years. 
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CARR 
Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
_ HARD WOODS 
— . 
: ‘Oak Bas we 
Yellow Poplar— 


Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 





GILLIES BROS. Led. 


Pggicvin ONTARIO, CANADA 


Genuine WHITE PINE Siss% 


Air-Seasoned e Water-Cured 


Members N. W. L. D. Assn. 


DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 





Capacity 30,000,000 feet annually. 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS F i FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














Joliet, Illinois 
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2 
Kansas City, Mo. 

SOUTHWESTERN MARKET — Lumber- 
men here think that a number of mills in 
the district will be forced to shut down if 
the new OPACS price schedule is adhered 
to. Operations in the district have con- 
tinued at a fast pace. Shortages were felt 
in Various lumber products. Fir plywood 
as well as southern pine and some hard- 
woods were extremely scarce, A combi- 
nation of transportation difficulties and 
heavy demand for Defense housing, can- 
tonment and shipbuilding has made it diffi- 
cult for mills to fill orders. 

SOUTHERN PINE— Business is good, 
and no cancellations of orders were re- 
ported following announcement that 
OPACS price schedule called for reduc- 
tions. Shortages prevail in virtually all 
key items, and mills are not filling mixed- 
car orders under thirty days. Residential 
building is booming in this area. The 
farm market has expanded and country 
yards report a big demand. Prices cur- 
rently are about $2 to $3 higher than they 
were a month ago. 

WESTERN PINE—Ponderosa is heavily 
oversold, and a majority of the mills are 
refusing to quote on new business. Mills 
will accept orders only on condition that 
billing will be based on price prevailing 
at time of shipment. The market is up 
$2 to $3 since the first of the month. 

DOUGLAS FIR—Mills are unable to ac- 
cept further business, because of their 
huge backlog of orders. The industry is 
awaiting to hear what the OPACS is going 
to do about a price ceiling. 

HARDWOOD Prices are steady to 
higher. Reports that prices might be fixed 
on industrial items had a tendency to halt 
further advances Furniture factories 
were not buying as heavily as they were 
a few months ago. 

OAK FLOORING — Few manufacturers 
in this area will accept orders for ship- 








and 


Hardwoods 


W. T. Ferguson Lumber Company takes 
pride in its record of 48 years’ continuous 
service to lumber dealers and industrial 
buyers. Today this famous lumber line is 
more popular than ever. Your order sent 
to Ferguson draws on the resources of many 
modern mills producing finest quality 
lumber. 





Let us supply your needs in Arkansas Short- 
leaf Pine. Hardwoods, Cypress, West Coast 
Products . . . Treated Lumber, Hardwood 
Flooring, Car Material, Plywood, Cedar 
Closet Lining, Grain Doors, Veneers, Shin- 
gles. Write us today. 


W. T. FERGUSON 
LUMBER CO.°" no.” 
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ment in less than two months. Prices are 
strong; rising as much as $3 in the last 
two weeks. 


SHINGLES—A flood of orders has 
swamped manufacturers. No promises of 
shipment can be given. Prices are up 
sharply, with gains ranging up to $1 a 
square. Some sellers have discontinued 
quoting. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Mill stocks 
at a minimum. Demand has been consis- 
tently heavy, and the backlog of orders 
remains large. Orders continue to ex- 
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Market News from Na 


Tacoma, Wash. 


WEST COAST WOODS—Demand is still 
running far ahead of production, and all 
branches of the lumber industry are re- 
porting just about all of the business they 
can handle. Orders have accumulated to 
such an extent that many mills are re- 
fusing to accept new business. Inquiries 
are still plentiful. There has been some 
water movement of lumber to the Cali- 
fornia market during the past week, but 
ship space is still at a premium, and large 
stocks are accumulating at waterside 
docks here. Most shipments are by rail. Re- 
duction of forest fire hazards in adjacent 











This new modern, fireproof addi- 
tion to the O'Brien Paint Co. plant 
at South Bend, Ind. has recently 
been completed and now houses 
that company's shipping depart- 
ment and provides additional stor- 
age and manufacturing facilities. 
It contains more than 30,000 square 
feet of floor space 





ceed production and shipments. Sap gum 
and cottonwood are most urgently sought. 
Flooring oak is being bought by flooring 
manufacturers in large quantities. Better 
grades of white oak are having a small 
run, furniture manufacturers being the 


buyers. Poplar and ash are in strong 
demand, too. 

OAK FLOORING demand continues 
strong. 


San Francisco, Calif. 


LUMBER CHARTERS — Chartering has 
continued practically a dead issue, except 
for that being done as between owners 
and Government Agencies. Cargo space 
in all directions, domestic and foreign, 
continued to be exceedingly scarce. 

COASTWISE MOVEMENT The Pacific 
Lumber Carriers’ Association reports the 
movement of 80,461,200 feet during July, 
1941, compared with 103,980,100 feet in 
June, and 75,317,800 feet in July, 1940. The 
July, 1941, distribution was as follows: 


Feet 
San PRanmciece ..... 62.0080 08 19,214,700 
MOGWOOR CRY cidcniwiicinvs 619,000 
a ge 649,000 
Los Angeles Harbor........ 53,838,100 


PRED NO oo kc ct bed bGSaw tows 6,140,400 


SE 5055.14 Braid accruprratw ace 80,461,200 


The July, 1941, movement to Los Angeles 
was down 15,467,200 feet from June; to 
San Francisco, down 5,420,200 feet; and to 
San Diego, down 2,570,500 feet. Of the 
fifty-five steam schooners of the Pacific 
fleet, twenty are now engaged in the De- 
fense offshore movement, and thirty-five 
coastwise. Ten schooners are reported 
laid up. 

DOUGLAS FIR—California demand _ is 
very strong. Prices have been steady. 
Northern California yards are reported to 
have about normal stocks. All items are 
hard to get from mills. 


CALIFORNIA PINES—Demand for Pon- 
derosa has been enormous, but showed 
some slackening during the latter part of 
August. Government buying is less ac- 
tive, with industrial buying increasing. 
Stocks are low and broken. It is difficult 
to secure lower grades, demand for which 
has been excessive. Selects and better 
have been in fuller supply all along. The 
same situation exists in sugar pine. 


logging operations has permitted many 
camps to step up production, and at the 
same time eliminate the so called “hoot 
owl’ shifts that have been starting as 
early at 4:30 a. m. 


Seattle, Wash. 


WEST COAST WOODS—The industry is 
still struggling to meet an unprecedented 
demand. Prices have settled at or near 
figures of a fortnight ago. Government 
action in fixing price ceilings is causing 
buyers to hold off in the hope that price 
“ceilings” will be lower than current 
offerings. Early heavy rains have ended 
for the time any danger of forest fires, so 
production is going ahead at full speed. 

RAIL—Quotations vary, but hover 
around figures of two weeks ago, to $2@5 
higher for uppers. The urgency of need, 
shipping facilities and available stocks 
all help to determine the actual price. 
Wholesalers still get some quick-ship- 
ment orders in which the price is left up 
to them. Retail yard and Defense orders 
still constitute the bulk of the business. 
Defense orders are somewhat easier to 
place, but it is hard to fill retail orders. 
The mills must accept Defense orders in 
order to get supplies through priorities. 
While demand continues big, most = ship- 
pers say there is some leveling off. 

INTE RCOASTAL Sales have dropped 
off some while buyers are awaiting ceiling 
price announcements. Space continues 
very scarce. Prices are unchanged, 

CALIFORNIA—Lots of lumber moves bys 
both rail and water. San Diego and Los 
Angeles areas take the largest quantities. 
Prices are steady. 

SHINGLES—AII] Nos. 1 and 2 shingles 
are still heavily oversold, with the indus- 
try close to its maximum production. 
Stocks of No. 3 shingles are very small. 
Prices are close to those of a fortnight 
ago, and steady. 

EXPORT—Inguiries from Peruvian and 
Argentine buyers, in which they offer to 
provide their own ship space, are being 
received. The Argentine recently pur- 
chased the Italian fleet idle in its harbors. 
Some lumber is moving to South Africa 
from New Orleans, but there is more in- 
quiry than space. In British Columbia the 
timber controller has cracked down on the 
bills which are ordered to cut only De- 
tense lumber until 200,000,000 feet has 
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in assortment. Demand from shipyards, 
railroads and other industrial users is 
especially strong, and line-yard business 


. 7 
likewise is very active. 
n ers CALIFORNIA—Orders for building and 


industrial use continue heavy. 





LOCAL—Residential and shipyard con- 











accumulated before Oct. 1. Of this amount, P | a O struction is creating a steady drain on 
120 million feet will go to the United ort an 1 re. mills. Builders are able to fill their lumber 
Kingdom. some American export business WEST COAST WOODS —The lumber needs; their chief worry is growing short- 
has been affected by this order. A little sik — ; i age of nails and heavy hardware 

: ‘ : : market remains very strong, with orders age Of nalis and heavy hardware. 

inquiry comes from Hongkong but there cn sicaie sie. Sie il Ss ae 

is no space. Lumber for Honolulu is still continuing to exceed haga re a LOGS—Production is at a very high 
piled up awaiting ships. ernment purchasing is heavy. et the rate. Efforts are being made to accumu- 

lumber industry is much concerned over = : ? . 

.G vee . . leaped Tas é ne@ late some semblance of a reserve, but 
LOGS—Big demand for all forest prod- the possibility of too low a price ceiling that lifficult wtinat fi 
ucts is slowly pushing log prices higher. being set by the Government, and by the A ae RNS) aannaneess Quotations are firm 

Fir items are $1 up. Fir oves ¢ $16 2w syste : "ijorities shi space TRantnpD . rine on : 

rir s are >1 1 r moves at 31 ; new system of priorities on ship space. WESTERN PINES—The western pines 
$22 and $30-31. Shingle logs sell from Sh ce Ne = : ' pats Tange ute ies eee : 
S56 to O81, the Klehest Grate ta woverni INTERCOASTAL—Order files are big, market is strong, and prices on most 
vears while inventories are very low and broken items have advanced moderately. 





Minneapolis, Minn. 


NORTHERN PINE — Demand continues 
at high level, and, while stocks are di- 
minishing rather rapidly, manufacturers 
are able to fill orders speedily. Prices re- 
main unchanged at levels established some 


NORTHERN WHITE CEDAR—Because 
their stocks are low, manufacturers are 
finding it difficult to fill orders. Small yauguaaill ke o 
posts are in very short supply. Inquiries a j 
are numerous. Prices remain firm. Ma 4 
MILLWORK—There is a large volume gg a d 


of estimating and demand is growing 


heavier. Many factories are working at wie: a : 

capacity and in some cases it has been a : ies K | T C H F N C A R ' N FT S 
impossible to accept orders. There is a : ” : r 

strong demand for stock items. Prices wos ‘ 


have stiffened, 


Spokane, Wash. 


INLAND EMPIRE PINES—Heavy rains 
and thunder storms every few days have 
made August one of the wettest summer 
months on record. They have made what 
bade fair to be a bad forest fire season, 
into an exceptionally good one; there have 
been practically no bad fires in this area. 
Sut the effect on logging operations and 
the drying of lumber in the pile has not 
been so good. Production has been de- 
layed by both causes. The great com- 
plaint at present is that skilled men are 
being lured to the Coast to work in the 
Defense industries. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand has 
been very active, though many large in- 
dustrial users and retail buyers have 
been holding off to await the going into 
effect of lower “ceiling” prices. But many 
































More and more, today's Home Builders are insisting on Bilt-Well 








contractors, having Defense contracts that Nu-Style Kitchen Cabinets. Whether it is a new or remodeled kitchen, 
inne not hesitated about placing orders at / they like the easy way these cabinet units fit irregular kitchen space 
aonhene Meacuee fon sens Gnenaieh ¢ Marl and they like the attractive features of smooth, easy to clean fronts 
conte uiacdinns saa Gee Ee a and easy to reach drawer and door handles as well as the convenient 
ae thc abla cht Ga ee drawer .and storage space. 


air See shertions Bete Het  sheneee. And this popular demand means Easier Sales and Extra Profits for 
There has been a tremendous demand for 


alr dried 4/4 Bé&better lumber from re- every Dealer distributing Bilt-Well Nu-Style Kitchen Cabinet Units. 
tail yards, for it can be purchased much 

cheaper than kiln dried, and the yards 

prefer this stock for working into floor- MANUFACTURERS OF FINE WOODWORK SINCE 1866 
ing, interior finish etc. In this particular 

section there has been a tremendous de- 

mand for small dressed framing, as well 

as roofers, sheathing and sub-flooring for 

Defense construction. Many items of fram- CARR, ADAMS & COLLIER COMPANY, Dubuque, lowa 
ing can not be bought. The mills are far 
behind on deliveries notwithstanding the 
fact that the weather during this month BILT WELL 
has been nearly perfect for logging and ee ee 
drying. Air dried 6-inch roofers have been 

selling at $28.50@29 f.o.b. ears, mill, in Wooo WORK 


North Carolina with the other widths 


bringing a premium. The prices obtained H 
in | Mail the coupon today 


Georgia do not in any way affect quo- 










Carr, Adams & Collier Co., Dept. AL-9, Dubuque, lowa 
Please send, without cost or obligation, illustrated 
literature on Bilt-Well 'Superior’’ Windows. 
lama [)Dealer [) Contractor [] Builder 
Name 
Address 
City. 






tations by mills within trucking distance e 4 
of the tremendous activities in this sec- for complete information 


tion. 
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RELATION OF UNFILLED ORDERS TO STOCKS 


WasuincTon, D. C., Sept. 2.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Aug. 23: 





No. of Mills Unfilled Orders Gross Stocks 

Reporting 1941 1940 1941 1940 
TOtAl Bottweods® cecccccces 373 1,304,378,000 959,910,000 2,890,408,000 3,411,321,000 
Total Hardwoods® ..... aracs 88 79,642,000 73,480,000 294,061,000 351,185,000 
"ROGGE TONNE occ scicsocawes 450 1,384,020,000 1,033,390,000 3,184,469,000 3,762,506,000 
Oak and Maple Flooring.... 88 96,279,000 78,340,000 61,162,000 81,236,000 


*Of Northern mills, 11 reported on softwood, 14 on hardwood unfilled orders; 14 mills 
on stocks. The total number of mills (461) includes 11 northern plants that are in 
both softwood and hardwood subtotals. 


ELCOME ... 
NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


There’s real friendly hos- Wasuincron, D. C., Sept. 2.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for the two weeks ended Aug. 23, and for thirty-four weeks ended that date, 
covering mills whose statistics for both 1941 and 1940 are available, and percentage compari- 











pitality awaiting you at 













































Pittsburgh’s newest hotel sons with statistics of identical mills for the corresponding period of 1940: 
Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
THE TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods .. 382 570,559,000 114 572,538,000 112 501,129,000 78 
Total Hardwoods.. 87 21,911,000 146 24,881,000 124 23,146,000 115 
Total Lumber ..... 454 592,470,000 115 597,419,000 113 524,275,000 80 
Total Flooring .... 78 27,005,000 22 28,189,000 110 24,022,000 79 
THIRTY-FOUR WEEKS: 
Total Softwoods .. 393 8,063,638,000 113 8,511,557,000 116 8,822,305,000 116 
400 all ith di Total Hardwoods.. 96 375,057,000 117 414,961,000 125 404,194,000 121 
ates , “= oe Total Lumber...... 7 8,438,695,000 114 8,926,518,000 117 9,226,499,000 116 
at no extra cost, outside Total Flooring .... 79 404,892,000 12% 408,852,000 125 444,975,000 12 
view, and bath. 
Western Pine Summary JULY SALES OF INDEPENDENT 
th HOTEL PorTLAND, Ore., Aug. 30.—The Western RETAIL DEALERS 
* * Rates * * ; Pine Association reports as follows on Wasurnaton, D. C., Sept. 2.—1ollowing 
SINGLES DOUBLES PITTSBURGHER operation of identical Inland Empire and is a compilation of percentage changes in 
$3 TO $4 $4.50 TO $6 va beta acai California mills during the two weeks ended July, 1941, dollar sales of independent re- 
Jesaph F. Duddy Manoger Aug. 23: tail lumber and building materials dealers, 
Report of an Average of 91 Mills: from July of 1940, and from June of 1941, 
Total for 2 weeks ended -overing 3 : > = ain ities 
Aug. 33 1941 “Aug 24, 1940 covering 31 States and 5 principal cities, 
Production ... 196,607,000 176,049,000 these data having been prepared by the Bu- 
Shipments .... 181,926,000 170,460,000 reau of the Census: 
Orders received 153,302,000 217,084,000 ‘ insta iii ailiaiiaa 
Report of 91 Identical Mills: July June 
Aug. 23,1941 Aug. 24, 1940 - 1940 1941 
Unfilled orders 407,215,000 297,254,000 No. of to to 
Gross stocks...1,172,304,000 1,424,582,000 States by firms July July 
Report of 91 Identical Mills: ae ry ren ee 
, WORE xc cecuds ‘ 
oy for Year to —" : New England 84 a 15 —l1 
Production ...2,412,540,000 —2,122,410,000 «= -N. He-Vt. ... 11 T3 ba 
Shipments ... -2,667,136,000 2,233,290,000 Rhode Island... 11 404 +1 
> g§ i ¢€ 6 € € ve a 
a  — 2,789,292,000 2,328,107,000 Connecticut ... 15 424 ss 
Mid. ——— 88 Tz T§ 
Pennsylvania .. 88 +32 
e e +. Sast N x 7 _ - 
Southern Pine Statistics — eS tn |e 
° ee 5 20 4 
[Special telegram to AMERICAN LuMBERMAN] Tllinols, oe acre 78 T31 +8 
New Or.eAns, La., Sept. 3.—Following Michigan ...... 16 +33 +6 
‘ . Wisconsin ..... 27 +26 +1 
is a summary of reports from southern pine West N. Cent. 134 +20 + 
mills for two weeks ended Aug. 30: TOW@ ...-+-000- 26 +12 o 
Missouri ...... 34 +25 +6 
Average weekly number of mills, 105; Nebraska ...... 29 +44 pe 
Unitst, 86 MANORS ....-... 35 +19 —23 
Three-year average production® $1,488,000 So. anmnasts.. 7 77 Tt? 
In Cleveland Actual production ............. 63,073,000 Gooruee ee: iG T48 Té 
EIN ris since w cimjoinicievele Siew 80,442,000 Florida ....... 14 +3 ae 
HOTEL HOLLENDEN rrr re 51,628,000 E. So. Central 8 4. 33 +13 
. Number of mills, 92; Units+, 78 se. ermemis 144 to TH 
a. Cod, huss On Aug. 30, 1941 . So. Central 1 fe 9 + ‘ 
J Unfilled orders ..........esecees 114,444,000 Arkansas ...... 8 +56 +18 
THE NEIL HOUSE Pe ED ks ivnccctxacecones 148,971,000 Oklahoma ..... 19 +41 + 
eny po eee 114 +62 +31 
e Nov. 1, 1937, to Oct. 26, 1940. Mountain 141 + 22 +4. 
TUnit is 299,000 feet of “3-year average” 
In Ahron a : Mentana ...... 15 +4 6 
production. Idaho a Ee 11 +38 or 
yoming ..... +15 —2 
' THE MAYFLOWER Colorado ...... 41 +21 ~~ 
° ° . New Mexico.... 13 +31 
So Memes Os Loadings of Revenue Freight Arizona... ~.. 14 tis = 
. ae . aC Oe . _ 
HOTEL LANCASTER The car service division of the Associa- Pacific ...... 234 +31 +5 
THtObORE DewrTT : tion of American Railroads reports that rev- a — 7. Tis 3 
° In Corning, N.Y. enue freight for the two weeks ended Aug. California ..... 166 +31 +6 
&. F. MARSH onnsieng, 9« aled 790 9 e : Principal 
“rae me BAPON STEUBEN HOTEL 23 totaled 1,790, 124 cars, showing an in- A on gal 
ve crease of 28,510 cars over the number for Chicago ....... 17 +28 +8 
the two weeks ended Aug. 9. Forest prod- 08, Angeles... 11 ra ne 
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the two weeks ended Aug. 9. *Less than 0.5 percent. 
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July Appalachian Production 
Shrinks and Shipments Rise 


CINCINNATI, OHI0, Sept. 2.—Visible sup- 
ply of Appalachian hardwoods was percepti- 
bly reduced as a result of a 7 percent decline 
in production, and a 10 percent gain in ship- 
ments during July. Sales volume was little 
changed from June, but, because of the 
shrinkage in production, the bookings in- 
creased their lead. Unfilled orders continued 
to rise, and at the end of July were 4 per- 
cent in excess of their volume thirty days 
earlier. July sales were 111, and shipments 
were 112 percent of the production. This 
summary is based on the monthly barometer 
of the Appalachian Hardwood Manufacturers 
(Inc.), which reports the July performance 
of 65 band mill units. Their July output 
was 28,863,000 feet, against 31,580,000 feet 
in June; sales were 32,134,000 feet, against 
32,276,000 feet, and shipments were 33,329,- 
000 feet, against 30,589,000. Unsold stocks 
on July 31 were 162,111,000 feet, against 
167,811,000 feet at the end of June. Unfilled 
orders in the meantime rose from 43,140,000 
to 44,206,000 feet, to reach the highest level 
in recent years. 





Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by E. H. Boeckh & Associ- 
ates (Inc.), Cincinnati, Ohio, covering 
frame residences: 


1926- 

1929 1938 1939 1940 Aug. 

Area— Avg. Avg. Avg. Avs. 1941 
RETAWER. 260008 82.7 81.6 82.8 88.1 95.2 
Baltimore .....107.2 91.9 93.5 100.1 105.0 
Birmingham .. 91.7 86.3 87.8 92.4 99.7 
ee eee 116.3 104.1 106.2 111.7 122.5 
CRICABO ....4 109.2 107.9 110.6 117.3 128.5 
Cincinnati ....100.5 100.4 103.2 105.9 111.5 
Cleveland .....107.2 105.8 106.2 107.8 117.4 
ae 103.1 91.2 95.1 100.7 108.5 
Denver ........ 95.0 109.0 112.1 110.6 119.8 
Detroit ........103.3 97.1 98.8 103.3 113.5 
Kansas City...100.3 102.5 104.4 109.3 117.2 
Los Angeles... 92.7 89.7 93.6 96.3 109.1 
Minneapolis ... 92.8 101.2 101.9 106.1 118.3 
New Orleans... 93.3 86.3 89.0 97.3 105.6 
New York City.133.3 118.9 122.1 124.6 137.1 
Philadelphia ..100.3 93.8 99.2 103.0 113.8 
Pittsburgh ....113.3 112.7 113.8 115.0 128.0 
St. Epeie....s. 118.6 104.1 107.0 109.2 117.38 
San Francisco... 87.7 97.7 99.2 100.7 113.3 
Seattle .. 84.5 96.5 96.7 99.0 113.0 





Africa to Get Lumber on Ex- 
Finnish Ship 

SAN Francisco, CALir., Aug. 30.—A new 
Panamanian corporation, the Compania de 
la Estrella, S. A., recently established head- 
quarters at 417 Montgomery Street, this 
city. Reported sole property of the com- 
pany is the steel sailing bark Kaiulani, ex- 
Star of Finland. Company officials are: 
President, L. C. Hammond, president of 
Hammond Lumber Co. ; vice president, Drew 
Chidester, executive vice president of Gen- 
eral Steamship Corp.; secretary-treasurer, 
S. L. Rea, secretary-treasurer of Hammond 
Lumber Co.; assistant secretary-treasurer, 
H. E. Bailey, comptroller of Hammond 
Lumber Co.; director, Allan K. Hulme, vice 
president of General Steamship Corp. It 
is reported the Kaiulani, 1,699 gross tons, 
will shortly lift a cargo of lumber in Pa- 
cific Northwest, and other bulk materials, 
for a voyage around the Horn to South 
Africa. 
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OBITUARY RECORD 





JOHN MILTON CARSON, 76, president 
and general manager of the Dolbeer & 
Carson Lumber Co., lumber manufacturers 
at Eureka, Cal., died August 25. Although 
ill from a heart affliction for several years, 
Mr. Carson had been at his office almost 
daily. The firm was founded by Mr. Car- 
son’s father, upon whose death nearly 30 
years ago, he assumed management. He 
was a leader in employee benefit programs. 
The electric mill which the company now 
operates was built in 1924, and was the 
first fully electric mill in the redwood 
area. Mr. Carson was an ardent sports- 
man and was considered an authority on 
fish and their propagation. He maintained 
both a hunting and a fishing lodge. He 
was a member of several fraternal organi- 
zations. The widow, a daughter and a 
grandson survive. 

JAMES TELFORD, 79, treasurer of the 
A. W. Burritt Co., millwork manufacturer 
and retail lumber firm at Bridgeport, 
Conn., died August 13 after two weeks of 
illness. Mr. Telford came to the United 
States from England as a cabinet maker 
in 1882. He joined the Burritt company 
in 1893 became superintendent, a director, 
and later treasurer of the firm. Because 
of his work among the English colony in 
Bridgeport during the last war Mr. Tel- 
ford became affectionately known as 
“Mayor of the English.” He was a past 
president of the Sons of St. George, hon- 
orary president of the British Great War 
Veterans, a director of the Lakeview As- 
sociation and a director of his church. 








LEPRILETE SWEET, 88, proprietor of 
L. Sweet & Co., retail lumber firm at 
Providence, R. IL, died August 21 at his 
home there after a month of illness. Mr. 
Sweet entered the lumber business in 
Providence with his brother-in-law, F. E. 
Hovey, in 1885. He had been employed in 
the city’s water department previous to 
that. Mr. Sweet was a member of the 
Sons of the American Revolution, the 
Rhode Island Society of Mayflower Descen- 
dants and of a fraternal organization and 
a social club. 


CHARLES ALBERT CONANT, 72, man- 
ager of the Northern Ohio Lumber & Tim- 
ber Co., Cleveland, Ohio, and often referred 
to as the dean of the lumber business in 
Cleveland, died August 22. Mr. Conant 
was first employed by the Saginaw Bay 
Lumber Co. in Cleveland, and worked for 
that firm and its successor, the Dougherty 
Lumber Co., for 51 years. He joined the 
Northern Ohio firm in 1939. The widow 
and a son are among the survivors. 


JEREMIAH H. COOLEY, 85, a founder 
of the Three C’s Lumber Co., Grants Pass, 
Ore., died August 24 at his home there. 
He was a member of more than one fra- 
ternal organization and was prominent in 
the work of his church. He is survived 
by two sons, a daughter and two grand- 
sons. 


JAMES MARION WEST, 70, chairman of 
the South Texas Lumber Co., Houston, 
Tex., died of a heart attack August 24 at 
a Houston hospital. Mr. West was also a 
publisher and oil man. He first estab- 
lished the West Lumber Co. in Houston, 
and in 1910 bought the South Texas com- 
pany. The two were incorporated shortly 
thereafter. The widow, two sons and a 
daughter survive. 


FRANK LUPTON WHITE, 62, president 
of the Tacoma Cooperative Plywood Asso- 
ciation and former president and general 
manager of the Olympia Veneer Co., 
Olympia, Wash., died at his home in Ta- 
coma, Wash. August 21. He was also one 
of the principal figures in the organiza- 
tion of the Olympia company in 1921. He 
had formerly been a mining engineer. He 
was active in a church and a fraternal or- 
ganization. Survivors include his widow 
and two sons. 

LIEUT.-COL. JOHN BELLAMY MILLER, 
former president of the Parry Sound Lum- 
ber Co., died at his home in Toronto, Ont., 
September 2. As president of this com- 
pany he was one of the largest operators 
in white pine and hemlock in Ontario. He 
was a past president and a founder of the 
Canadian Lumbermen’s Association. Lieut.- 
Col. Miller entered the lumber business in 
his youth, and after his father’s death, as- 
sumed management of the Parry Sound 
company. Later he moved to Toronto and 
became head of the Polson Iron Works, re- 





tiring in 1919. He was an officer in the 
Queen’s Own Rifles, a member of the To- 
ronto Board of Trade and of several social 
clubs and a military organization. Surviv- 
ing are the widow, a son and a daughter. 


ROBERT SOMERS CORSON, 60, president 
of Osgood-Corson-Ratcliff Co., wholesale 
lumber firm at Chicago, I1l., died suddenly 
August 21 at Boulder, Colo., where he was 
vacationing. His death resulted from peri- 
tonitis which developed from a colitis con- 
dition. Mr. Corson entered the lumber 
business in Chicago in 1902. The widow is 
+ st at Interment was at Grand Rapids, 
Mich. 


WILLIAM J. BUCHANAN, 55, owner of 
the Selma Lumber Co., Selma, Ala., and 
head of a large lumber manufacturing 
concern at Texarkana, Ark., died August 
30 after a two month illness. Mr. Bu- 
chanan had extensive lumber and railroad 
interests throughout southwest Arkansas 
and adjoining states. He was unmarried. 
Survivors include his mother and a sister. 


FRANK D. DWIGHT, 65, for 18 years 
agency manager at Puyallup, Wash. for 
the John Dower Lumber Co., now operated 
by the White River Lumber Co., died 
August 17 after a brief illness. He served 
on the local school board and city council 
and was a Spanish American War veteran. 
Survivors include the widow, two sons, a 
daughter and a stepson. 


RUEL P. POPE, 53, member of the firm 
of J. F. Pope & Son, lumber dealers at 
Beverly, Mass., died August 27 after a long 
illness. The firm was founded by his 
grandfather, the late Jasper F. Pope. Mr. 
Pope was prominent in banking circles as 
well as in the lumber business. He had 
a part in much civic activity. Surviving 
are the widow and three daughters, two 
grandchildren and his brother, Chester C. 
Pope, who was affiliated with him in the 
Pope firm. 


H. Q. STILES, 48, Spokane, Wash., sales- 
man for the E. L. Bruce Co., Memphis, 
Tenn., was instantly killed recently in an 
automobile accident near Belt, Mont. He 
was formerly employed by the Exchange 
Lumber Co. He is survived by his widow 
and by his parents. 


HENRY J. MOK, 65, president of 
Scheuren & Mok Lumber Co., East Detroit, 
Mich., died August 19 after a brief illness. 
For 20 years he served as vice president of 
the Detroit Board of Trade, and was also 
chairman of the board of an East Detroit 
bank. Eleven of his 14 children survive. 


S. HOUSTON BRENNER, 39, lumber 
buyer for Thompson-Katz Lumber Co., 
Memphis, Tenn., died August 21. He was 
widely Known among Southern sawmill 
men. He leaves his widow, his mother, 
and a daughter. 


CHARLES MILTON JORDAN, 68, for 38 
years manager of the Brandon Bros. Lum- 
ber Co., with headquarters at Sidney, 
Iowa, died at an Omaha hospital after two 
weeks of illness. He had been in failing 
health for some time. The widow survives. 


E. S. SEAMAN, 87, retired head of the 
former E. S. Seaman & Sons Lumber Co., 
Anniston, Ala., died early in August. Mr. 
Seaman had resided in Macon, Ga., since his 
retirement five years ago. Surviving are 
three daughters and two sons. 


JOHN HOWARD BROWN, 42, vice presi- 
dent and general manager of the Sun Lum- 
ber Co., Okmulgee, Okla., died July 4 of a 
heart attack. Surviving are the widow, 
his parents, two daughters and a grandson. 


LEE H. SPELLMAN, 32, affiliated with 
the L. A. Braun Co., Detroit, Mich, whole- 
sale lumber dealers, since 1922, died Au- 
gust 19 at his summer home at Stony 
Lake, near Shelby, Mich. 


RICHARD A. DAWSON, SR., 71, secre- 
tary of the Alamo Lumber Co., San An- 
tonio, Tex., died August 19. Survivors are 
the widow, three daughters and two sons. 





MAX COHEN, more than 60, president of 
the Miller Lumber & Material Co., Chicago, 
Ill., died August 17. The widow, two sons 
and a daughter survive. 
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_ eee Te i ged "ae 00 7a. a er et 33.50 34.00 ore 34.00 Cli 
rr 5.00 9.00 Ce “SERS ccswewss 34.50 34.50 35.50 5.50 35.50 Cl 
Drop Siding 
1x6 Pat. No. 106... tf 5.00 7 $54.00 $45.00 No. 1 Rough and/or Surfaced Timbers WESTERN RED CEDAR Si 
1x6 Pat. No. 116.. 55.00 54.00 $5.00 4x4 to 4x12-inch planks 20 feet and Seattle, Wash., Aug. 30.—Prices for red - 
— Celting aa acd Shorter, S48 ooo... ee eee eee eee eens $30.00 | cedar siding in mixed cars, new bundling, Cl, 
«lll delchaapabieedtceie sp es $43.00 $32.00 12x12 20 ft. and BNOTUOE 6 kik cv evinccescn BO 8 to 18 foot, f.o.b. mills, remain as quoted in S. 
RR Gz py eae ie 50. 48.00 24.00 See ee Oe Oe ee on 6 wdc eta caceew estes 30.00 issue of Aug. 9, 1! ditor. ag 
se 
No 
WESTERN PINES = 
~ . . . No 
Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Aug. 
Ps to 23, inclusive. Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the Chr 
tate of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. Quotations follow: Ch 
eet nois r ennsylvania———Y ———Illinois ~ ¢ Pennsylvania—— Se] 
cowemness Pine IDAHO WHITE PINE . Se] 
Se a, ; or Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW Chi 
CRI sc7 1 /4 RK +f + Nad __1x8 5/4RW 6/4RW Choice (C) Rl...... aniline $80.50 $97.00 Chr 
tT + 377,10 $83.78 $82.7 $76.75 $84.80 $85.11 Quality (D) R L.....$60.25 pie ecx 62.77 ates Se] 
ie | ae 59.58 Ae 70.75 61.57 68.00 Bag Colo- Ster- Stand- Colo- Ster- Stand- Se] 
Shop, S2S— No. 1 No. 2 No.1 No. 2 nial ling ard nial ling ard No 
cin . 2.2 .$56.70 $48.98 $59.00 are No. 1 No. 2 No. 3 No.1 No. 2 No. 3 N 
Reet S shes 56.31 $8.25 59.00 “a Commons S2 or 4S— No 
Co ons, § = Jo. 2 y ve ine Wks i. : $47.75 aieos $60.00 se 5 $50.00 NO 
Ix RE 84th ghee sXe shh? -ate . =e — ae Se 
ABA RE aT 848.5 50.29 43.15 SUGAR PINE _ 
No 1 RWRL..... 36.50 a 38.25 Selects S2 or 4S— _ 
ey 4/4 RW 5/4RW 6/4RW 4/4RW 5/4RW 6/4RW Ste 
a ee 3.7 tard 1 
LARCH-DOUGLAS FIR ug Siege eotid weeks lll $88.50 7 
D Ge Mi.. .... rate me FS nace Ne 
Dimension, No. 1— ~_— s2s— No. 1 No 2 No. 3 No. 1 No. 2 No. 3 by 
ee SS $45 00 Lee $60.75 $50.02 $41.50 tees $5450 ane oni 
PO. cc vcoons: 16.00 eee " pe Fw 
tees BOE ivewaddes 59.50 . t- 
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Current Market Review 


Softwood bookings in the two weeks 
ended Aug. 23 were 22 percent below 
those for the corresponding period of last 
year, which, however, because of buying 
for cantonments, were 25 percent ahead 
of the 1939. Uncertainties as to taxes, 
lumber price ceilings, priorities on scarce 
building hardware and restraints on credit 
extension have doubtless checked private 
home building and buying by the retail 
distributors. Demand for new homes, as 
expressed in building permits issued in 
2,120 cities in July, was 3 percent lower 
than in June—though 23 percent larger 
than in July of last year. Retail yard sales 
in July, as reported by the Bureau of the 
Census, were 6 percent above the June, 
and 28 percent higher than in July of 
1940. The mills, with Aug. 23 gross 
stocks 15 percent lower than on the cor- 
responding date last year, had 36 percent 
more unfilled orders in their files, and 
these represented 39 days’ production and 
covered 45 percent of the stocks. Large 
new appropriations for Defense housing 
are under discussion, and in this wood is 
to take the place of some presently scarce 





WEST COAST LOGS 


Seattle, Wash., Aug. 30.—Average prices of 
logs are as follows: 

Fir No. 1, $86-31; No. 2, $22; No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 

Cedar Shingle logs, $18-21; 
$33-35. 


Hemlock: No. 2&3, $15.50. 


lumber logs, 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 
ing mill basis, during the week ending 
Aug. 30: First Second Third 
BEMIEE esinacwaten aren $83.42 $78.27 $64.63 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 
18x2%” 38x1%” 3x2” 3%x1h%” 


lr. qtd. wht.....$95.00 $76.00 74.00 $70.00 
Clr. qtd. red..... $4.00 70.00 70.00 68.00 
Sel. qtd. wht..... 78.00 64.00 57.00 54.00 
Sel. qtd. red..... 78.00 65.00 58.00 55.00 
Cir. pln. wht..... 80.00 66.00 62.00 52.00 
Cir. pin. red..... 80.00 67.00 61.00 53.00 
Sel. pln. wht..... 76.00 63.00 50.00 49.00 
Sel. pln. red.. 76.00 64.00 50.00 50.00 


No. 1 com. wht... 71.00 56.00 48.00 46.00 
No. 1 com, red... 71.00 56.00 48.00 47.00 


MO. 2 COMP. .< «603 53.00 42.00 40.00 34.00 
x2” » | bd 5 <2” 
Clr. qtd. wht............ sf0.00 aney te?" 
Clr. a ae 78.00 78.00 
Sel. gee. Wht.........0.. 70.00 67.00 
Se a rr 70.00 67.00 er 
OLY. Es, WERE se 5. gcesccs 5.5.5: 73.00 70.00 $70.00 
Cir. ae eee 72.00 69.00 70.00 
Sel. Wek... WE... cicesdece 68.00 62.00 65.00 
Sel. RO NOs ae ss vv oe eee 68.00 63.00 65.00 
No, ET COM, WHE. . okies acs 64.00 59.00 58.00 
No. 2 COM: TOO... kcccess 64.00 59.00 58.00 
INO: FS COM cs cre «creo srsrslerece’s 42.00 37.00 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }#-inch 
Stock, $8; for %-inch, $4; for %- and ts- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }}- 


inch stoc 6; for %-inch, $3; fo - d 
t-ineh, $260. ™ a 


materials, while projected new canton- 
ments are also to use more lumber, so that 
undoubtedly large orders will continue to 
come for Defense needs. Despite an- 
nouncement of price “ceilings” that would 
be lower than recent market quotations, 
Defense contractors have been willing to 
let their orders stand with the mills on 
the old basis and urge speedy delivery. 
Many dealers are following the same pol- 
icy, but there have been some cancella- 
tions of unshipped orders. The mills, on 
the other hand, are far from willing to 
book new business at the new “ceiling”’ 
prices, for they declare that at the an- 
nounced price level numerous mills would 
be forced to close down. Actual bookings 
with the mills, therefore, hardly indicate 
fairly the yard and consumer demand, 
and in addition the operators are giving 
every preference to Defense demand, im- 
mediate or prospective, partly because 
only by so doing can they assure them- 
selves of being able to obtain needed op- 
erating equipment and repairs. It is 
announced that revisions will be made in 
proposed fixed price schedules, to take 
fuller account of mill costs, freights and 
comparative values of the products. 

Hardwood demand in the two weeks 
ended Aug. 23 was 15 percent above last 
year’s for the corresponding period. It is 
increasingly stimulated by the going into 
production of new Defense plants need- 
ing fabricating and container materials. 
The movement of flooring has continued 
heavy, but furniture factory purchasing 
has recently been somewhat less active, 
perhaps as a result of the curb on credit 
sales by retail outlets. There is a heavy 
call from Defense shipyards, and much 
material is being bought by the railroads. 
With mill stocks depleted, some popular 
items are difficult to obtain. Prices 
strongly maintain their recent advances. 

The lumber price index of the Bureau 
of Labor Statistics (1926=100) was 
128.3 during the week ended Aug. 30, 
compared with 125.2 for the week ended 
Aug. 16, and 121.2 for the week ended 
July 19. 





Manufacturer Sells with 
Photographs 


Believing pictures to be the most effective 
means of telling a story, VonPlaten-Fox 
Co., lumber manufacturers at Iron Mountain, 
Mich. has prepared a pretentious book of 
photographs of its operation for use by its 
sales representatives. 

Most of the processes in lumber manutfac- 
ture are included among the handsome pho- 
tographs mounted in transparent folders 
which are bound in a special, VonPlaten-Fox 
loose-leaf cover. Many of the pictures have 
pictorial as well as documentary value, and 
it is expected that the book will attract much 
attention and be of considerable value in 
aiding the company’s sales efforts. 
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SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reperts of sales made during the week ended 
Sept. 2: 


Qrtd. Red Gum Plain Red Oak 
s— Ss 








FA A 

se ae O4.00-5 BFS 600s4 52.50@54.75 
YY 95.00 Sh Pere 66.50 
oS een 95.00 No. 1 & Sel.— 

Plain Rea Gum 4/4 ......35.00@36.00 
No. 1 & Sel.— Poplar 
OPE sarues 58.50 | No. 1 Com.— ; 

2 ae 46.00 
Quartered Sap Gum Elm 
ia 1.251) 7 *—- 
1 Baeeer asl “ve ane 
ee CUNOuML Er oop 
Ne Ue See ee laa 
BOW Siaine's 56.00 Plain Sycamore 
BYR cccirs ee 55.50 | No. 1 & Sel.— 

Plain Sap Gum See iseuew 42.00 
No. 1 & Sel.— Cypress 
ees 41.75@43.25 | FAS— 

i ee 46.50 | eee 70.00 

No. 2 Com.— Ss eee 85.00 

Signa aoe 24.00 OPO: Sake 100.00 
Selects— 

Plain White Oak ee 55.00 
No. 1 & Sel.— >; Sar 65.00 @67.00 
4/4 ......35.00@40.50 ) ar 69.00 
Ss. eee 45.25 |, ee 83.00 
nr 60.50 tS 88.00 

Qrtd. Red Oak — “— 
i soon | 5/4 ...... 55.00 

FE. weeves od.20 “, eer 68.50 
Mixed Oak No. 2 Com.— 

Dunnage— i, a 28.75 

S78 Gxsnes 12.00 So ae 35.00 








-TO IDENTIFY A HOME AS MODERN! 


You know the builder’s eye has 
looked ahead, when you see under- 
foot the floors of tomorrow—shim- 
mering, smooth Maple, with the fine 
grain that belongs with soft lights 
and sophisticated furnishings. A 
floor as modern as the furniture 
that will move in on it.... Anda 
floor that means quality—no corners 
cut—a home built to stay modern. 
... Today, Hard Maple costs no more 
—and promises infinitely more—in 
beauty, in service, in living satisfac- 
tion. Suggest Maple for every home 
that wants to be modern! 


MAPLE FLOORING MANUFACTURERS 


ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor with 


MFEMA Maple 


(NORTHERN HARD) 
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Lengthy Timbers Make 
Unwieldy Load 


SEATTLE, WASH., Sept. 2.—A load of six 
keels for future navy minesweepers, each 
110 feet long and 17x10 inches thick con- 
stituted a traffic problem here, when _ it 


Amemcanfiumberman 


The trucking company was furnished with 
a special engineer who acted as a street pilot 
and guided the great timbers to the Lake 
Union plant of the Associated shipbuilders 
in the center of the city. The Pacific Na- 
tional company can cut timbers up to a 
length of 130 feet. 





became necessary to move it through the 
city. The six timbers weighed 14 tons. 
They were cut by the Pacific National 
Lumber Co., National, Wash. from huge 
Douglas fir trees. 

A second truck driver was employed to 
steer the trailer wheels 80 feet behind the 
truck which pulled the load. The unit 
steered like a hook-and-ladder fire truck. 


Restricts Fir Log Exports 


MontTREAL, Que., Sept. 2.—The Dominion 
trade and commerce department announced 
recently that, effective on and after July 27, 
a permit will be required for export of 
Douglas fir saw logs to the British Empire 
and the United States, as to all other coun- 
tries. 
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K. C. Helps Defense Workers 


to Find Homes 


Kansas City, Mo., Aug. 29.—Organized 
several months ago at a meeting of the 
Kansas City Chamber of Commerce was an 
Advisory Defense Housing Committee and 
its Homes Registration Bureau, which estab- 
lished offices in the City Hall early this 
month. 

Designed to locate accommodations for 
Defense workers coming here, the committee 
listed 350 homes in two days effort and has 
been meeting the immediate requirements of 
the North American Aviation and Reming- 
ton Arms companies. The WPA is pro- 
viding clerical help for the bureau. 





7 
Appoint New Research Man 

SEATTLE, WaAsH., Aug. 30.—Recently ap- 
pointed to the staff of I. F. Laucks, Inc., 
developers of the reziting system of wood 
preservation, is Dr. Clarence D. Stone, who 
will do research and development work for 
the company. His particular field of in- 
vestigation will be the practical application 
of wood preservatives having fungicidal and 
dimensional control properties. 

Dr. Stone has been assistant professor of 
forestry at the University of Idaho for the 
past two years. He is a member of the So- 
ciety of American Foresters and has had 
wide experience in problems of wood tech- 
nology. 








MANUFACTURERS: 


If you want to sell sawmill, 


“SOUTHERN PINE EMERGENCY DEFENSE COMMITTEE 


NEW ORLEANS, LOUISIANA 


planing mill or logging equip- 
ment--or if you want to buy 
any--without service cost, get 
in touch with the 
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LEGAL 






b\ 


CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE BUYER’S MISTAKE 


Curley Beecher had taken an oral order 
for flooring to an amount exceeding the 
limit fixed by the familiar statute of frauds, 
and the sale was, consequently, not binding 
on either party. 

Then the customer accepted part of the 
flooring (which made the sale binding), and 
refused to accept or pay for the balance. 

“You accepted part of the flooring,” 
Beecher pointed out. 

“I did so in ignorance of the fact that the 
oral sale was not binding on me,” the cus- 
tomer protested. 

“Here’s where ignorance is a bad draw- 
back, but no excuse,” Curley Beecher 
averred, and the Massachusetts Supreme 
Court ruled in his favor. 

“Where a man performs a duty, even if 
an unenforceable one, such as paying a 
barred debt, or accepting something which 
he had bought under an oral contract, the 
mistake affords no reason for excusing him,” 
the court said. 





Safety Card Outlines Requi- 
sites of a Good Sawyer 


The following instructions appear on 
Safety Card No. 371, and are reproduced in 
“Wood Products Safety,” a publication of 
National Safety Council (Inc.), Chicago: 

“A good sawyer performs his job in the 
safest and most efficient manner. He is 
careful to avoid injury to himself and dam- 
age to his machine. 


1. He makes regular use of all the guards 
supplied for any given job. 

2. He uses a rip-saw for ripping only— 
never for cross-cutting. 

3. He makes use of a push stick when saw- 
ing short or narrow stock. 

4. He uses a stick or a brush to keep small 
pieces away from the saw—never his 
fingers. 

5. When ripping he wears a heavy protec- 
tive apron, and stands out of the line of 
stock being cut, to avoid a possible kick- 
back. 

6. Surplus stock, tools and other objects 

on the saw table are removed without 

delay. 

If he must leave his machine, he always 

first turns off the power and waits by 

it until the saw comes to a full stop. 

8. He never attempts to oil, clean, or ad- 
just the machine while it is running. 

9. He doesn’t talk while he is sawing, and 
he doesn’t want anyone to talk to him; 
he knows that talk and sawing don’t 
mix.” 
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CLASSIFIED 


ADVERTISING} 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


NE AI vsiscnsccnsadssiicvcevenes 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues........ $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be ir, this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 











under heading Too Late to Classify. 





Too Late To Classify 





CARPENTER APRONS 


Write for samples and Pw, 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 





Wanted -- Salesmen 


GARAGE DOOR SALESMAN 


Manufacturer of New Popular Price Garage Door 
wants salesman in each State now calling on 
Lumber Dealers. Good commission. Excellent for 
selling with other non-conflicting lines. SELF- 
RISING DOOR CORP., Warren, Indiana. 








EXPERIENCED SALESMAN 


28 to 32 years of age, to solicit lumber yards sell- 
ing all items of nationally advertised building 
materials. Prefer man familiar with retail lumber 
trade in lower peninsula of Michigan. 

Address ‘‘Q. 80,’ care American Lumberman. 





Employees 


FOREMAN, ALSO END MATCHER MEN 


Foreman to set up, operate and maintain Moulders, 
Planers, Matchers, etc. Also two End Matcher Men 
for Hardwood Flooring Division. State qualifica- 
tions. Address Box 191, Hagerstown, Md. 


DETAILER AND BILLER 


Experienced in detailing and billing stock and 
special millwork. State age, draft classification, 
experiences, references, salary expected. Please 
answer in own handwriting. WAHLFELD MFG. 
COMPANY, Peoria, Illinois. 


MILLWORK ASSISTANT SUPERINTENDENT 


High class detailed work; no stock shop. 
Address ‘“‘Q. 86,’’ care American Lumberman. 


WANTED: YARD FOREMAN 














Near Moline, Ill. Must be pleasing salesman, fair 
estimator, good housekeeper, not afraid of hard 
work or long hours. Good future. Write fullest 
particulars and salary required. 

Address “Q. 79,” care American Lumberman. 











WANTED 
Employment 


MILLWORK SUPERINTENDENT OR ASSISTANT 

20 years exp. in millwork; only mill doing high 

class detailed work considered (no _ stock shop). 
Address ‘“‘P. 100,’ care American Lumberman. 

















FACTORY SUPERINTENDENT AVAILABLE 


Special and stock millwork. Experienced in all 
its details. Capable detailer, biller, and A-1 me- 
chanic. A good producer with a good record in 
large factory. 

Address “Q. 56,” care American Lumberman. 





PRACTICAL BAND FILER OPEN FOR JOB 


Any place, any kind of timber. Strictly sober. 
Work guaranteed. E. L. TAYLOR, 510 S. Woodrow, 
Columbia, S. C 





POSITION AS MANAGER OF RETAIL YARD 
Desired by retail lumberman. Experienced. Good 
references. Bond. 

Address ‘“Q. 85,’’ care American Lumberman. 





JOHN MANSVILLE GUILD SCHOOL GRADUATE 


Single man, 46 years of age, 20 years experience, 
retail lumber yards, John Mansville One Hundred 
Club watch winner, desires location, substantial 
company, Iowa preferred. Will consider any good 
proposition in nearby states. Management pre- 


ferred. Always have been employed in highly 
competitive areas. 
Address “Q. 82,’’ care American Lumberman. 





RETAIL SALES MANAGER 


With imagination, proficient at drafting, estimat- 
ing, financing, and package selling, desires to make 
an urban connection in this capacity. 

Address ‘‘Q. 81,’ care American Lumberman. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor 
—Prevents Errors. The tables reduce 
to board measure all fractional sizes 
of lumber, advancing by quarter-inches 
from 1x1 to 15x15 inches square and 
20 feet long; also scantlings and 
square timbers, advancing by inches 
from 2x2 to 30x30 inches square and 
50 feet long. Saw logs are reduced to 
board measure. The book contains 171 
pages of strong white paper, is 4x7 
inches and is bound in cloth. Price, 
delivered, $2. 
AMERICAN LUMBERMAN., 
431 S. Dearborn St., Chicago, Il. 





ASSUME FULL CHARGE 
Planing, Flooring or Sawmill. Lumberman 45 years 
of age, 26 years experience, 13 years with one firm. 
Address ‘‘Q. 78,’’ care American Lumberman. 





BOOKKEEPER AND OFFICE MANAGER 


Desires position. Experienced Sawmill, Wholesale 
and Retail. Reasonable salary. - T. P. KUEGELE, 
Rt. 7, Richmond, Va. 





GOOD LUMBER SALESMEN AVAILABLE 
If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 





BOOKKEEPER 


14 yrs. experience retail and wholesale lumber. 
Can take full charge of books and draft financial 
statements. Competent, married. Employed now. 
Like to locate near Chicago, Oregon or Washington. 
Address ‘‘Q. 91,” care American Lumberman. 





EXPERIENCED MILLWORK OFFICE-MAN 


Some sales experience. 
Address “Q. 90,"" care American Lumberman. 


SALESMAN 


Years of experience in millwork. Well educated. 
Address ‘“‘Q. 94," care American Lumberman 


Timber and Timber Land 


TIMBERLAND 


Northern or Appalachian Hardwoods with lease of 
Sawmill or concentration yard wanted. Write to 
CHERR LUMBER AND TRADING CORP., 122 
East 42nd Street, New York, N. Y. 














A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 











WANTED 


Lumber and Dimension 


————— SEE 








WANTED: WHITE CEDAR FENCE LATH 


ow 


15,000 pes. 14x2"x3"; 25,000 
pes. %x2”’x4’, Quote ona 
of freight. FISH 
W. Va. 


COMPETITIVE YELLOW PINE CONNECTION 
For Dallas, Tex., 
Good grades, well 

Address ‘“‘Q. 87," 


< 


pes. %4x2"x3'6”"; 20,000 
Williamsport, Pa. rate 
LUMBER CO., Buckhannon, 





territory wanted by good hustler. 
manufactured. 


eare American Lumberman. 





WANTED: MAHOGANY AND HARDWOOD SCRAP 
Wish to get in 
hardwood pieces, 
mately one inch 
larger. 

Address “Q. $2," 


parties who have scrap 
mahogany, approxi- 
three inches square and 


touch with 

including 
thick by 
American Lumberman. 


WANT TO PLACE ORDERS FOR HARDWOODS 


care 





For 4/4 No. 1 Com. and 4/4 No. 2A Poplar, Sap 
Gum, Magnolia and Willow. Louisville, Ky., and 
Riehmond, Ind. 500,000" or more. 

Address “Q. 96." care American Lumberman. 





Steel Rails 


yey ye 





a ed 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 Ib., 25 1b., 80 lb. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 


RAILS WANTED 





Please write us for prices). HYMAN-MICHAELS 
COMPANY, 1904 Railway Exchange Bldg., Saint 
Louis, Missouri. 





4 MILES TRACKAGE 
Could use gar weight from 20 to 40 Ib. if good con- 
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FOR SALE 











FOR SALE 
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Retail Lumber Yard Lumb d Di i 
THIS RETAIL LUMBER YARD COLTER BROTHERS LUMBER COMPANY 
In Northern Virginia town of 4,000 with new Kendallville, Indiana 
$22,000,000 industry. Capital needed. Will sell part Manufacturers and Dealers in Hardwood Tumber. 
interest, or as a whole. We invite you to write White Oak Boat Stock cut to order. 
to banks here for references. Books now being one a ect 
audited by C. P. A. This opportunity warrants 


your personal attention. Additional information 
gladly submitted. 
ROYAL LU MBE R COMPANY, INC., Front Royal, 


Virginia. 





A RETAIL LUMBER YARD 
near Scranton, Pennsylvania. Amount 
$75,000.00. Can be bought cash for $40,000.00 or 
terms. Doing $60,000.00 business yearly. 

Address “Q. 66,"° care American Lumberman. 


Located 





RETAIL YARD, EXCELLENT LOCATION 


Fast growing Colorado town, new buildings, new 
equipment, new stock. Must sell at once—$25,000. 
Address “Q. 63,’ care American Lumberman. 





RETAIL YARD 
In thriving Southwestern Colorado town, population 
6,000. Small investment. 
Address “P. 67,’’ care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN. 431 So. Dearborn St., Chicago, III. 


FOR SALE: NORTHERN WHITE ASH 


One carload of 4/4” FAS dry White Ash; also two 
carloads of 4/4” No. 1 common and selects. H. H. 





you NG LUMBER CO., Binghamton, N. Y. 
FOR SALE 
500,000 ft. soft maple, elm, ash, basswood, and oak. 


Will be sawn in October. Sawing orders wanted. 





GINTER BROS., Friendship, Wis. 
FOR SALE: DRY HARD MAPLE 
One minimum carload of 10/4” FAS. Widths 8” 


and up averaging 11”, 
12’, 50% Firsts. H. 
Binghamton, N. Y. 


lengths 8’ to 16’ averaging 
H. YOUNG LUMBER CO.,, 





Timber and Timber Lands 


TIMBER FOR SALE 
West Virginia. Virgin old 
growth. About half White Oak, other Oaks, 
Poplar and Hemlock. Good logging conditions, 
near hard road and railroad. Only strictly respon- 
sible operators who can stand investigation need 
write. No brokers. 
Address ‘Q. 83,’ 





About 2500 acres in 


care American Lumberman 








50 YRS. COUNTRY VILLAGE LBR. BUSINESS 
Also coal, grain, feed and building supplies. Proftt- 
able business going on. Stock low. Required to 
sell residence, all buildings and stock on account 








lien hie tee tor Gee of my _husband’s death. MRS, ADELINE GRAM, 
Address “J. 78," care American Lumberman. R.D., Egan, Ill. 
SO. CALIFORNIA LBR. YDS. FOR SALE 


Used Machinery 


WANT TO BUY 


20 to 30 ton Locomotive Crane 

10 ton to 20 ton Diesel or Gas Locomotive 
2—600 or 1—1300 ft. Air Compressors 

1000 GPM Underwriters Fire Pump 

275 Dry Kiln Trucks 
LEICESTER ae ie pala 
Ave., New York, N. . 


~ 





CORP., 305 Madison 





Miscellaneous 


WANTED: LUMBER HANDLING EQUIPMENT 


One lumber lift truck equal to 





Ross Carrier Com- 


pany 14-HT lift truck, also straddle carrier to 
handle package 56” high and 78 to 80” wide. Also 
one good used power transfer car for kilns, prefer- 
ably electric driven. ATLANTA OAK FLOORING 


COMPANY, Atlanta, Ga, 








FOR SALE 
_ Retail Lumber Yards 


———— ——  — eeeOeee@»>O7”_ O8O ROO" 


: LUMBER YARD FOR SALE 
Small active yard and buildings operated 
twenty years at Chazy, New York, on main 
way New York to Montreal. Reasonable 
settle estate. FLORA I. McCULLOUGH, 
ie # 





~~~ 


over 
high- 
price to 

Chazy, 





EAST TENN. LUMBER YARD FOR SALE 


Established business, woodworking machinery, 


lumber sheds, coal yard, scales, 2-acre yard, side 
track, loading jin, sawmill well equipped. Doing 
14 to $15,000 per month, 80% cash. Will sell for 
part cash balance well secured. Write BOX 273, 


Johnson City, 


ESTABLISHED LUMBER YARD 
Lincoln, Nebr. Good buildings, well balanced stock. 
Priced low or will lease. 
Address “Q. 89," care 


Tennessee. 





American Lumberman. 








Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 





Business Opportunities 


— —— —  — eE—EOEESES 








~~ 


SMALL MANUFACTURING BUSINESS 


Making sawmills and mill machinery, also circu- 
lar saws 12” to 60”. Doing good business. Cus- 
tomers in seven states. Only reason for selling, 
failing health. Excellent opportunity for two or 


three experienced men not too old. Business estab- 
lished nearly 40 years. 
Address ‘Q. 65," care American Lumberman. 


FOR SALE: AN ESTABLISHED BUSINESS 


Factory, and all equipment, with large tract of 
timberland estimated 50,000 trees. Located Eastern 
Maryland. 

Address “P. 84,” 





care American Lumberman. 


COMPLETE HARDWOOD FLOORING OPERATION 


Also sawmill, planing mill, pine and hardwood 
concentration yard. Own electric generating plant. 
Ample kilns and boiler power. Going business. 
Agents do not answer; principals only. 

Address “Q. 51,” care American Lumberman. 


FOR SALE: CONCENTRATION LUMBER YARD 


With planing mill, dry kiln and sawmill with 
seven room dwelling, land and storage sheds, un- 
limited supply of lumber and logs available. For 
quick sale $5,000 cash, located Phenix, Virginia. 
J. M. GILLIAM, Box 191, Front Royal, Va. 


NORTHERN IDAHO WET LOG BAND SAWMILL 
Also planing mill now in 
About 100,000,000 feet additional timber close to 
mill at low stumpage prices. Good local market 
or can ship East on N.P. & U.P. Good reason for 
selling. Prospective purchaser must advise finan- 
cial standing. 
Address ‘‘Q. 95,’’ 











operation, with timber. 


care American Lumberman. 





Lumber and Dimension 


ADD TO YOUR PROFITS 


With Old English Type Tenn. Red Cedar Post and 
Rail Fence, either 3 or rails as desired; also 
Rustic Cedar for ornamental landscaping, treated 
against insect borers if desired. NATIONAL CE- 
DAR POST & POLE CO., Murfreesboro, Tenn. 








FOR SALE: 220 ACRES TIMBER 


Hemlock and Mixed Hardwoods _ near 
Vermont, located in natural basin with all 
haul. Approximately 5 million bd. ft. 
BOX 263, Stroudsburg, Pa. 


Spruce, 
Bethel, 
downhill 
Write P. O. 





NO. CAROLINA TIMBERLAND—A BARGAIN 
We have for immediate sale approximately 9,374 
acres of timberland located near Chimney ! 
North Carolina on paved road 16 miles from rail- 


tock, 


road station at Hendersonville, North Carolina. 
BALD MOUNTAIN LAND COMPANY, 441 South 
Salina Street, Syracuse, New York. 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, I}. 


TRACT HARDWOOD TIMBER FOR SALE 


About 3,500,000 feet, all kind oak, maple, hemlock, 
poplar, pine. On improved highway 25 miles from 
railroad in eastern West Virginia. M. HARPER 
MAUZY, P. O. Box 1386, Charleston, West Vir- 
ginia. 








FRED C. agg Portland, Ore. 
uys and Sells 
WESTERN TIMBER LANDS 


Posts and Poles 


LOCUST POSTS 
size. RALPH W. 








Cut to VAN SICKEL 


Ursina, 


your 
Pa. 








Tractors 


Oe —E—E—EOEOOOeeees>O  OOOrwrwrwonnwnasn 


- CATERPILLAR TRACTORS 


Crawler type, ‘35 size, only slightly used, th _— 
oughly overhauled, practical for logging, oil, 95.00. 
ness, farming, nurseries, and counties. Price $39 
Also ‘65’ size complete — winch, $795.00. 
further particulars addre 

Oo. C. EVANS, Mt. Sterling, Ky. 
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